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ws L eadiir 1g Cities 


IN 56 CITIES scattered throughout the 
entire United States, leading jewelers 
are concentrating on Dolly Madison, 
the newest pattern in Sterling by The 
Gorham Master Craftsmen. These 56 
wide-awake progressive jewelers believe 
that it pays to advertise Dolly Madison. 
They have invested thousands of dol- 
lars of their own money én newspaper 
advertising and have found it a profit- 
able investment. 
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Individuality the Keynote 
in Latest European [ewelry 


By Jack Brooks 


NDIVIDUALITY is strikingly expressed in some of 
I the newest European jewelry pieces designed and 

made by the master specialists of London and Paris. 
The use of rare gems boldly emphasized by their size and 
the freshness of their cutting enables these craftsmen to 
get away from the beaten path and present something 
that certainly is diverting even though it may not cause 
some of the older connoisseurs of the arts and crafts to 
burst forth in praise. 

When the modern jewelry craftsmen will take the king 
of stones, the diamond, and subordinate it in an amazing 
geometric scheme to an emerald cabochon, or make it play 
second fiddle to some huge yellow or blue stone, the older 
school of arts and crafts is dismayed at such boldness. But 
the modern style in jewelry apparently is here to stay, 
and the more original and daring the conception of the 
newest ensemble the quicker will it be taken up by the 
modern woman and accepted by the leaders of fashion. 

Color and contrast seem 
to matter mostly these days 
and since these can be ob- 
tained in jewelry pieces by 
laying valuable precious 
stones boldly against the 
lesser mediums such as 
lapis, coral, onyx, crystal, 
jade and amethyst, the 
master craftsmen of Bond 
St. and the Rue de la Paix 
are concentrating on won- 
derful ornaments of strict 
geometric form that make 
their appeal chiefly by 
their daring color combina- 
tions and contrasts. 


In such articles as pen- 
dants for necklaces, 
brooches, bracelets and hip 
ornaments it is now quite 
usual to have one large 
colored stone for the cen- 





Ring showing use of large emeralds and small diamonds in 
new design 


tral motif with small diamonds subordinated in mass 
to the jewel of lesser value. Thus a design for a 
pendant will have a geometrically partitioned plaque of 
jade or coral slabs, the division lines running to the 
center where a great carved emerald or other colored stone 
has the position of honor. Small diamonds will form a 
narrow border for the plaque and baguettes stepped up 
here and there to get an informal line. In this type of 
design the diamonds are used to get contrast and are 
entirely subordinated to the stone of lesser value. Yet 
few will deny the beauty of such compositions. 
Contrasty, outstanding effects are obtained with masses 
of light and dark stones separated by jade, lapis, onyx and 
rock crystal. The whole tendency of such modern crafts- 
manship is toward boldness and size with a geometric 
formation dominating the whole. Diamonds as a foil are 
used in the newest Bond St. bracelets, for instance. The 
flexible type will have a circle and link design, each sec- 
tion being set with a large 
square cut sapphire of won- 
derful purity. The con- 
necting links are of baton 
diamonds. The square-cut 
sapphire provides the cen- 
tral motif, the diamonds 
being subordinate to it. 


INGER rings present 

quite a new departure 
from the old type, both as 
regards setting and the 
shape of the diamonds and 
emeralds used. A rather 
attractive style shown in 
sketch has a couple of large 
carved emeralds with small 
diamonds shaped to fit into 
the general design. Strict- 
ly geometric in line, of 
course, with a platinum 
setting combining strength 
with delicacy. 
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The Lure t me Diamond Fields 


A word about the uninviting conditions under which alluvial digging is carried on an 
the methods employed 


By W. L. Speight 


HE changes that -the discovery of diamonds can 
Fork in an area are truly remarkable. What but a 
few months before would have been barren veld, 
perhaps one of the most desolate scenes imaginable in a 
country where desolation is commonplace, would now be 
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Wide World Photo 
A typical South African mining town which grew up 
over night following a “diamond rush” 


a township with a population of over 100,000. 
Every kopje, ridge and valley would be covered 
with huts, tents and rude shelters, and while 
these glittering gems can be scratched from the 
soil these thousands will remain. Once all claims 
are worked out, a desolation far more poignant 
than which ruled it before would descend again 
upon the scene. 

The life of a diamond field is rarely long. There 
are, however, a few South African fields that have 
endured over 30 years of fairly consistent pro- 
duction. But a field yielding at least £500,000 
worth of stones in its first month cannot be ex- 
pected to do this indefinitely. The fall in the monthly 
output comes eventually and, as this drops lower and 
lower, like a sinking ship, diggers seek to escape dis- 
aster by hurrying to join in the rushes at newly pro- 
claimed fields, or, as the new regulations insist, enter 
their names for the balloting of claims. 

Conditions on the diggings transcend in filth, squalor 
and misery those in the world’s worst slum. It is a place 
of brutality and disillusion. Popular ideas are notoriously 
fallacious, and never more so than in the case of the 
diamond digger. The mind of the average, uninitiated per- 
son, like the webs of the story-teller, skirts the privations 
and difficulties and seeks only the glamour of reward and 
adventure. But diggers do thrive and, contrary to popu-". 
lar opinion, few really dig. Most saunter about the claims 
directing the operations of their boys, watching them 
closely so that they cannot secrete the digger’s stones. The 
theft of diamonds and the subsequent disposal of them 
to illicit diamond buyers is one of the curses of the fields 
and, apart from the ‘illicit liquor business, the most diffi- 


cult situation which the government authorities must face. 

It is against the rules for diggers to work their om 
claims and, whether they employ five or 50 natives, the 
must shovel and sort while the digger supervises. He js 
never a romantic figure. Water being so costly, he rarely 

_  bathes, and, to save that needed for the daily 
shave, he grows an unkempt beard. The digging; 
dust covers his clothes, working into the skin. He 
is a gritty, untidy person. 

Diggings rules have occasioned many hardships 
and many pathetic elements, which range from 
the midnight digger to those who cannot in any 
way work their claims. Midnight digging is car. 
ried on by poor fellows who have worked for many 
weeks without making a find. Capital exhausted, 
they dismiss their boys and, to escape the pity of 
their fellows, work their claims in this way. 

On some diggings one hears the midnight grate 
of the spade, the rattle of the “cradle” in many 






A sorting and washing machine on diamond diggings near Bloemhof 


parts, while in others only a few diggers carry on this 
work. And but a short distance away the merry-go-round 
blares monotonously, the big wheel turns and the show- 
man challenges all to view his attractions. 


& [CHTENBURG is the center of the alluvial diamond 
s fields. All around this one-time sleep “dorp” lie 
such famous places as Bakers, Treasure Trove, Elands- 
putte and others. Fourteen miles from here one ascends 4 
hill, which affords a remarkable view of the row upon row 
of tin shanties and tents in which the diggers live. Over 
the diggings hangs a permanent cloud of dust and this is 
everywhere in the townships. 

Some diggers live in rough shanties of poles and sack- 
ing, some so low and restricted that one can only crawl 
in and lie down within. A few diggers seem so short of 
building materials that their shanties are several inches 
too short and they sleep with feet projecting outside, an 
unpleasant position in the bitter cold of the’ Transvaal 
winter. 








Aa wo -= = of o> KS 


el, ili te a ail” a ae 


1929 


S 


and 


; face, 
* Own 
these 
He js 
‘arely 
daily 
Zings 


is 
id 


d 
e 
- 
a 
N 
r 
3 








June 27, 1929 


Diamond digging, to be carried out effectively, must be 
regarded as a business, a fact that both individuals and 
the Government seem to have overlooked. The authori- 
ties are now coming round to this viewpoint. Their new 
regulations, which allow for newly proclaimed fields to 
be apportioned by lottery, are one expression of this, in 
spite of the fact that many regard the drawing of lots as 
very unbusinesslike. 


OST of the colossal annual revenue from diamonds 

is made up by small stones. To date the largest 
diamond found on alluvial diggings was the 412 carat stone 
ynearthed early in 1928 at the Elandsdrift Estate dig- 
gings, in the Barkly West District. This stone realized 
just under £5,000. Previous to this the largest alluvial 
diamond had been found at Gong-Gong, also in the Barkly 
West District, during 1921. This gem weighed 381 carats 
and was sold for £2,333, a price considered only about a 
quarter of the value of the stone. Prices per carat at 
present range from about 50s. to even as much as £200, 



















All ready for a diamond rush in the Transvaal! 


depending upon the size of the stone. For a me- 
dium sized diamond, £25 per carat is usual, while 
for gems of the “liquid blue” type as much as £400 
per carat has been realized. This is, of course, for 
the cut stones. 

The average businesslike digger should unearth 
sufficient stones each week to realize about £30, 
of which little remains when expenses have been 
paid. To get satisfactory returns a digger must 
employ up to a score of natives, who are generally 
paid from 15s. to £1 a week, with special allow- 
ances for the headboy and he who works the gravi- 
tator. The cost of water alone averages £5 a 
week, and there are other unavoidable expenses, . 
so that the only way to economize is to live cheaply. Some 
try to cut down expenses by employing less boys, but this 
only results in reduced yield, so that it is not actually an 
economical step. 

The most fortunate diggers are apparently those who, 
although unable to afford the cost of digging, encourage 
independent people to finance them. They need not worry 
about water and washing costs, boys’ wages, and in addi- 
tion to the £1 a week allowed them, they receive 50 per 
cent of the proceeds from any finds. This is the most de- 
moralizing procedure. The digger shifts the responsibility 
upon other shoulders, which also provide him with a com- 
petency for which he need: not work. These diggers, in 
fact, rarely descend to manual labor. 

The method followed-in the recovery of stones is sim- 
ple. While there is light, the natives shovel diamond- 
ferrous gravel upon dumps. When sufficient has accumu- 
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lated for a good wash, the digger negotiates for the hire 
of a washing machine or has the work undertaken on a 
one-third, “no stones, no pay,” basis. 

This washing machine consists of a large pan below 
and a shaft which is turned by a flywheel. The purpose 
of the machine is to collect the diamonds and such heavy 
material on one side of the pan, while the light and worth- 
less matter is washed out through an opening in the bot- 
tom center of this pan. 

Some form of separator is required. It is provided by 
a score or so of rough teeth, arranged in echelon on a 
series of rods, which move the “wash” in the necessary 
direction. Beneath the point where the lighter material 
falls, a trough is set at an angle under a wire-mesh screen. 
The muddy water flowing through this is known as “pud- 
dle.” This is run back to a sump below the feeding trough, 
where it may be used for further washing. One of the 
crew of this machine serves as “puddler,” baling the water 
from the sump and pouring it into the trough. 

The “feeder” works near him. This man makes the 
wash into a gluey mass, which is fed to the ma- 
chine. The “gravitator’” boy works with the 
heavier material, dumping it in bucket-loads upon 
a Bebe sieve and gravitating in alternate barrels 
of water. Such heavy material as diamonds and 
bandam stones are thus drawn to the center of 
the sieve below the lighter material, when it is 
dumped upon the table. 

The digger’s only work now begins. The wet 
ground, dumped in a shady place, is examined, the 
diamonds generally being detected by the reveal- 
ing flashes they give. For the same reason dry 
ground is placed in the glare of the sun for exam- 
ination. The entire pile is afterward sorted 





Working in the alluvial fields in the Transvaal - 


through by means of a triangular piece of zinc, in which 
way stray small carat diamonds are often found. 


(J~ HE people who benefit most on the diamond fields are 
unquestionably the tradesmen, the water carriers, and 
the owners of the farms. These farmers are allowed 2s. 
6d. on every claim license taken out; they retain the right 
to sell bread and meat on the diggings; and they in- 
variably receive large sums’ monthly in exchange for the 
right to open shops, cafes and other establishments (one 
cafe proprietor at least paid as much as £85 a month for 
his concession). The owners are allowed, too, 6d. on every 
barrel of water drawn. 
Living on the diggings, however, is not particularly 
expensive, and in its main aspects little different from 
what obtains in other regions. In places like Pakers’ 


(Continued on page 90) 
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New Plan for Selling Silver on Time Payments 


MONG the most important news published in the 
A last issue of THE JEWELERS’ CIRCULAR was the 
announcement of the so-called Sterling Silver- 
smiths Guild Purchase Plan by which jewelers can 
arrange to have their customers buy silverware on 
deferred payments or “out of income” on a sound 
economic basis that, it is expected, will work as well 
for the jewelry industry as the General Motors plan 
of financing has done for the automobile trade. 

This plan, it is to be noted, originated with and is 
‘sponsored by, the members of the Silversmiths Guild 
and applies distinctly to the products of the mem- 
bers of this association who include nearly all the 
large silversmiths of the country. It is said that no 
change in policy is necessary on the part of the jewel- 
er for the adoption of the plan which the Guild is 
backing and which is outlined in detail in the an- 
nouncement which has been sent out by the organiza- 
tion to jewelers throughout the land. The jeweler 
buys and sells in the ordinary way; the manufactur- 
ers receive their money and the financing is done by 
the Commercial Credit Companies which give a local 
credit service in over 406 of the principal cities and 
towns of the country. . 

The working out of this plan which has been high- 
ly indorsed by the heads of the leading silverware 
manufacturing concerns, will be followed with deep 
interest by the jewelry trade at large, for its success 
may mean installation of somewhat similar plans in 
other lines and may result in the retailer being put 
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in the position to meet the conditions arising from 
the universal acceptance of installment selling with. 
out changing his basis of business over to that which 
prevails in the installment field. 





British Trade Standards of Platinum 


CCORDING to information recently received 
A through the official publications of England, 
our British brethren in the jewelry trade have 
not taken up the definition of platinum or platinum 
marks in anything like the elaborate form that it has 
been taken up in this country particularly as in the 
legislation such as has been passed in the States of 
New York, New Jersey or Illinois, or in the pro- 
posed National Platinum Law. The definition of the 
term “platinum” and the quantities of solder to be 
used, agreed to at a meeting of the London and Birn- 
ingham associations are reported as follows: 


“That the term ‘Platinum’ shall not be 
used unless the articles so described are 
made from platinum, which will assay at a 
minimum of .950; such term ‘Platinum’ 
shall be deemed to include the precious 
metals platinum and iridium, but no other 
metals. 

“That it be recommended for the guidance 
of manufacturers that only a necessary 
amount of solder shall be used, and in no 
case shall a tolerance for solder be allowed 
of more than .005, so that the quality of the 
finished article, including solder, shall not 
assay at less than .945. 

“That platinum goods manufacturers as- 
sociate themselves for the purpose of regis- 
tering a mark to be used by all firms adopt- 
ing the terms of these resolutions, and that 
the whole matter be referred to the Joint 
Committee of Jewelers’ and Silversmiths’ 
Associations to carry through.” 

It will be seen from the above that the British 
jewelers are not considering palladium, rhodium, 
ruthenium or osmium as properly included in the 
generic term “platinum,” even though they be mem- 
bers of the platinum group, and we judge from this 
that platinum hardened only with rhodium or ruthen- 
ium must be assayed as of the platinum only, and no 
credit given for the hardening elements. Under 
these circumstances, the minimum of .950 given as a 
standard will not be considered low. 

According to the reports received, a subcommittee 
was appointed by the Birmingham Jewelers’ and Sil- 
versmiths’ Association to investigate, among other 
things, whether or not the amount of solder used in 
an ordinary article made of platinum under normal 
conditions was such that any reference to its inclu- 
sion should be made in any clause setting up a stand- 
ard, have recently reported that the amount of solder 
necessary was found to be so slight as to render its 
mention unnecessary. 

We should like to hear from American platinum 
manufacturers as to whether a similar condition ob- 
tains as to soldered goods in this country. 
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Where Business Is Helped by the Government 


that the answer to some of our gravest prob- 

lems of distribution lies in the curtailment of 
unnecessary costs in the performance of the retail 
merchant’s function, says a report of the Department 
of Commerce, whose studies have demonstrated that 
in many cases the profits in his field, which is the last 
and often the most crucial stage in our distribution 
process, are being lost through wasteful and unneces- 
sary practices, such as the accumulation of dead 
stock, the soliciting of unprofitable customers, the 
striving for volume of business without regard to 
costs, the use of uneconomic credit practices or ex- 
cessive delivery service. These are wasteful prac- 


Fy ete is beginning to accumulate to show 


tices which, as a rule, the larger operators avoid. 


There are many examples which show that the inde- 
pendent merchant who will adapt these principles to 
his own business, retaining at the same time thos2 
features which make his store peculiarly a service 
institution to his neighborhood, does not need to fear 
competition from any source. 

“However,” says this report, “both the manufac- 
turer and the distributor should remember that in 
the last decade business in this country has changed 
from a seller’s to a buyer’s market. The consumer 
no longer finds it necessary simply to accept the goods 
which are offered him. The successful manufacturer 
or merchandiser will find it necessary to study the 
consumer demands and 
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There are in the Government service sources of 
knowledge of real practical value to him. 

A study recently issued on the subject of analyzing 
retail selling costs revealed that certain commodities 
cost nearly three times as much to sell as others. 
Another study into retail profits through stock con- 
trol shows how one progessive merchant was able to 
solve many problems by means of a simple method 
of record keeping through which he was enabled to 
pick out and discard those items for which there was 
little or no demand. Idle merchandise, it is pointed 
out, with its accumulating burden of costs for stor- 
age, interest, insurance, taxes, shrinkage, deprecia- 
tion and obsolescence can make it difficult and fre- 
quently impossible for a merchant to remain in busi- 
ness unless the accumulated burden is passed along. 

Among the many subjects in the field of retail 
merchandising which have received the attention of 
the Commerce Department are credit and delivery, 
measuring the market, store location, store planning, 
educating a sale force, cooperative advertising, de- 
partment leasing and vehicular traffic congestion. 

An inquiry unit in the Domestic Commerce Divi- 
sion of the Department frequently is able to render 
assistance on specific problems. This service section, 
which acts as a clearing house of information on all 
phases of domestic trade, receives a great volume of 
requests, particularly from small business men, for 
information on efficient methods of store operation, 
trade practices, credit policies, installment buying, 

stock turnover, plant lo- 





preferences of his partic- 
ular market if he would 
succeed in performing his 
proper function of pro- 
viding needed commodi- 
ties and services for his 


A WORD OF APPRECIATION 


THE NATIONAL WHOLESALE JEWELERS’ 


cation, cooperative buying 
and various other sub- 
jects. Business men are 
urged by Dr. Klein, the 
assistant secretary, to 


take advantage of the fa- 


community. ASSOCIATION cilities of the Department 
“There is in the main- Office of the Secretary, 505 Arch Street of Commerce. 
tenance of this type of PHILADELPHIA 


merchandising a _ social 
problem of great impor- 
tance. Our Nation is 
built upon the individual- 
ism of our people—upon 


. their initiative and their 


service to the community 
There is a_ recognized 
place in the community 
for the independent busi- 
ness man who conscien- 
tiously strives to meet this 
need.” (The italics are 
ours.) 

The services maintained 
by the Department of 
Commerce are designed 
to assist the smaller re- 
tailer who is striving to 
keep pace with changing 
conditions, but is often 
hampered by not knowing 
where to go for the trade 
information he wants. 





Please accept my sincere thanks for the many 
kind things you say regarding our convention 
in the editorial on page 36 of your June 13th 
issue, as well as for the very complete report 
of our convention. 

Your cooperation is deeply appreciated and 
I will endeavor to keep you fully advised re- 
garding our further activities. 

With kindest regards and best wishes, I am 


Yours very truly, 
GEORGE A. FERNLEY, 


Secretary. 


(Signed) 


Mr. Fernley’s words of commendation are 
deeply appreciated, though entirely unneces- 
sary, because the report in THE JEWELERS’ Cir- 
CULAR did no more than justice to the great 
work of the convention of his association, the 
success of which affair was due entirely to his 
untiring efforts and those of his associates 
among the officers and executive committee.— 
Editor of THE JEWELERS’ CiRcULAR. 











The Obligation of 


Contracts 


MONG the resolu- 
A tions on many sub- 
jects which were 
passed practically unani- 
mously at the Jewelry 
Trade Conference in Chi- 
cago recently and submit- 
ted to the Federal Trade 
Commission, as an expres- 
sion of the proper prac- 
tice of this trade, was one 
on the question of “Re- 
pudiation of Contract’ 
which many consider 
touches on a subject of vi- 
tal importance to the in- 
dustr and should be care- 
fully read and adhered to 
by all merchants and 
manufacturers who give 
(Continued on page 49) 




































Fred J. Cooper, 
Philadelphia, Pa., 
believes that 
jewelry is a 
branch of the fine 
arts 


His displays in- 
clude weil chosen 
and distinctive 
articles carefully 
selected 
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The same ideas of 

simplicity and art 

are carried out in 

the interior of the 
store 







Mr. Cooper gives 
educational lec- 
tures on diamonds 
before civic or- 
ganizations and 
women’s clubs 


Artand Simphitty [In This Window 


By William Ward 


jewelers’ display window is exemplified here in 

the shop of Fred J. Cooper, who is known in the 
trade here and to a large clientele as a consistent advo- 
cate of the claim that jewelry in its best sense is a branch 
of the fime arts. Mr. Cooper, who as head of the 
Pennsylvania Retail Jewelers’ Association, advocates a 
steady and consistent policy of education of the public 
in fine jewelry rather than attempting to meet competi- 
tion of shoe stores, haberdashers and chain stores, main- 
tains that if jewelers would devote more time to inform- 
ing their public of the history and attributes, legendary 
and otherwise of precious stones and the precious 
metals, they will secure a better appreciation of fine 
jewelry and better and more intelligent sales as a re- 
sult. 

That theory is one of the reasons why Mr. Cooper is 
in demand as a speaker on jewelry and precious stones 
before women’s clubs and civic organizations, affording 
him an opportunity, as he puts it, of spreading the gos- 
pel of jewelry and the fact that it is a necessity and not 
a luxury. The more that idea is preached and obtains 
the better it will be for every jeweler. 


He art and simplicity combine for the retail 


HE Cooper idea is that jewelry being a form of art, 
it is important that the jewelry merchant foster 
the cult of jewelry by handling more of the goods that 
express that cult. Holding that simplicity is the high- 


est form of art, Mr. Cooper, exemplifies his belief in the 
display of his goods, his window not being a show place 
for a hodge podge collection of glass beads, cheap brace- 
lets and rings and other articles which do not show 
jewelry at its best. A few well chosen pieces of art 
silverware and pewter, and artistic bits in fine bracelets, 
rings, with one or two antique pieces, displayed effective- 
ly against a plain background, form his window show- 
ings, which it may be said for the benefit of other re- 
tailers, have brought him a steadily increasing trade in 
well priced merchandise. 


N contrast to the average retailers’ window, crammed 
with articles representing every grade, cheap or 
otherwise, sold in the store, the Cooper window is re- 
freshing. The same ideas of simplicity and art in dis- 
play are carried out in the interior of the store with the 
result that the customer or prospective customer feels 
more of the studio than the store atmosphere, thereby 
elevating the jewelry business to its rightful level. 








“Rotogravure Advertising and Its Advantages” is the 
title of an article which will be published in next week’s 
issue of THE JEWELERS’ CIRCULAR in the Retail Jewelers’ 
Advertising section. The article is based on the actual ex- 
perience of a well known retail jewelry firm. 

See that issue also for suggestions for stimulating busi- 
ness during July and August. 
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Fewelry ae alon 


That Suggests 
A Living Room 


The unique establishment of 


Chas. EF. Diesinger, Philadelphia, Pa. 


Charles E. Diesinger has established it. 

For many years the Diesinger business has been 
strictly retail, since Mr. Diesinger inherited it from his 
father, one of the first jewelers to locate in that section 
of Sansom Street, now the wholesale jewelry district. 
With a large and increasing clientele of lovers of fine 
diamonds and high grade jewelry, Mr. Diesinger finally 
decided that the wholesale district was hardly the place 
for a strictly retail business and recently moved to the 
office building, 1420 Walnut Street, where he gave his 
artistic tastes full sway in arranging one of the most 
unique jewelry salesrooms in America. 

To begin with, there is nothing in the atmosphere of 
the salon to suggest jewelry or even trade at first glance. 
One might conceive oneself to be in the living room of 
a private home. The foyer is reached through a full- 
length glass door, over which an artistic lamp burns. 
It is only after one is really inside and has looked about 
that the jewelry influence becomes apparent. This is 
made so by a handsome walnut cabinet through the 
glass of which are seen scintillating a few pieces of fine 
diamond jewelry. Walls tinted in soothing colors, hand- 
some lamps on stands, flowers, blue window shades and 
handsome rugs convey anything but a trade message. 


T cx jewelry salon has arrived in Philadelphia, Pa. 
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Even 


URNITURE and woodwork are all in walnut. 
the large safe and lockers in the rear are inclosed in 


walnut. After the first glance or two a counter, glass 
topped, becomes apparent, but the salon atmosphere per- 
sists, nevertheless. It is heightened by the high ceil- 
ings and the two handsome walnut arches that give an 
impression of homeliness. 


R. DIESINGER’S private office and diamond room 
C YIU is cut off by art glass partitions. Lights in hand- 
some sconces line the walls. 

The building is much handier for Mr. Diesinger’s clien- 
tele than was his former location. However, he has not 
forgotten nor is he likely to, his many years in Sansom 
Street, and on his opening day in the new place and 
since, scores of his friends from “The Street” were fore- 
most with their congratulations and floral expressions of 
good will. He retains the presidency of the Sansom 
Street business Men’s Association and will continue his 
membership after his term has expired. 





Je welry in Palestine 


constitute the main body of the people, are very 

fond of ornament, and, where they can afford it, 
wear a great deal of jewelry. On their wrists and arms 
they have heavy bracelets and on their fingers thick 
clumsy rings. These ornaments are made of silver, but 
most of it has a high percentage of alloy. In addition 
to these bracelets and other ornaments, they wear rows 
of coins on their head-dresses. The original object of 
this latter custom, and also, no doubt, partly that of 


“g HE descendants of the Gentiles in Palestine, who 


wearing jewelry, was the safe-custody of their money. 
It is only of recent years that there have been any banks 
in Palestine, and these, of course, have been confined to 
the few towns. Consequently women have for ages in- 
vested their money in jewelry or put it on their head-dress 
and one of the commonest methods of raising money is 
for a women to pledge her ornaments. 

There are a few jewelers among the peasants who 
either live in a village or wander about from place to 

(Continued on page 69) 
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Jewels for the Junior Mass 


By Ima Thompson 


critic? Is she, with her dignity and poise, setting her 

older sister, yea, and even her mother, an example in 
social belravior, if not in morals, as some wise old heads 
have already been heard to declare? 

In dress, at least, 
the junior miss is 
having her say and 
demanding longer 
skirts, simplified 
coifs, strapless slip- 
pers, grace in her 
clothes and dignity in 
her jewels. None of 
that former frivolity 
for this stately and 
self-possessed young 
lady; no silly flounces, 
puffed sleeves, sashes 
and baby bracelets. 
The modish sub-deb 
delights rather in fine 
textiles and good 
lines for her dresses, 
real stones and smart 
designs for her 
jewels. 

In fact, her clothes 
closely resemble those 
of her elders. At the 
left-hand side of the 
page is shown a typical party dress, or as she would call it 
herself, a dance frock, in orchid tinted chiffon. The blouse 


IT S the sub-deb to be our monitor and self-appointed 





ends just below the normal waistline, the hips are tightly | 


bound about with folds of the chif- 

fon and the skirt is smartly gored . 
with a slight dip at the back. Trail- 

ing flowers are worn on her right 

shoulder; her slippers have gem- 

studded buckles and she carries a 

spangled fan. 

Turquoise blue has taken the 
place of the 
paler blue tint 
for dress of soft 
crépe satin, 
trimmed with 
large drooping 
bows at the 
shoulder and hips. For another gown, deep rose replaces 
the former pale pink and the yellows and greens are as 
highly favored by this young lady as by her mother for 
evening wear this spring. 

Among her jewels for evening wear are the particularly 
appropriate fitted necklaces. These are formed of a close- 
ly set chain of calibre gems with a large gem-stone for the 
central plaque. Bracelets, watches and vanity cases are 
also included in her evening ensemble. 

Earrings are quite outre and brooches and finger-rings 
seldom worn by this particular sub-deb. Slipper buckles, 
however, are highly favored, but in her hair she wears no 
ornaments with the exception of a very narrow fillet or 


a a 











she makes a selection of one of the simplest of barettes, 
For daytime costume, there are the things for sport 
wear and tailored clothes for school hours. The sport 


clothes include jerseys and tweeds in modernistic pattern 
Combination 


and the tailored suits have matching coats. 
of cream and brown, 
red and blue, black, 
white and green, 
three tones in greens, 
browns and grays and 
solid colors with high 
tones in cuffs and 
collars or scarf trim- 
mings. 

With the tailored 
ensemble of heather- 
tweed shown at the 
right-hand side of the 
page, this little miss 
wears a pale green 
satin blouse. Her 
jewels include a chok- 
er necklace, a pin for 
her hat, a chatelaine 
watch and a fitted un- 
der-arm bag. 

Jewels of appropri- 
ate character for the 
junior miss show pat- 
terns in gold and sil- 
ver open work, in 
solid enamels, sets of costume jewelry of all-metal con- , 
struction and dainty pieces for the evening with modern- 
istic patterns to assure her of their modishness. Pearls, 
jade and black onyx, are at the 
present moment, like all large dia- 
monds, quite forbidden the sub-deb, 
according to her own ruling. She 
puts her approval rather on coral, 
turquoise, jasper, lapis, ivory and 
smoked amber in opaque gem- 
stones and aquamarines, pale ame- 
thysts, rose and 
citrine quartz, 
beryls, and she 
uses chryso- 
prase to go with 
her chartreuse 

















taffetas. 

The jewels and utility pieces shown in the third illustra- 
tion have been chosen after personal consultation with a 
group of three sub-debs. The beads shown at the left-hand 
side represent many a favorite bead necklace included in 
the jewels of these young ladies. This particular necklace 
is built up on three bead types, small round globes of 
pierced silver, long narrow cylinders of carnelian and large 
faceted beads of rock crystal. 

Below the bead necklace shown at the right-hand side 
of the illustration is one of the new bracelet designs worn 
by a smartly dressed sub-deb. It is a combination of lapis, 
ivory and faceted topaz. 

(Continued on page 49) 
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Novelties 0 ‘ the Summer Season Li wey 
by Dame Fashion 


By Isabelle M. Archer 


these interesting designs. There is 
one in silver with large oblong- 
shaped links and opaque gemstones 
for their color note. The links are en- 
graved on three sides of each little silver 
bar and the gemstones, smoked amber, 
jade, red coral, carnelian and turquoise, are 
smooth-rounded or faceted to make an octag- 
onal shaped stone. 





































T June output of engage- 
ment rings and wedding rings 
has shown designs of particular 
interest this year. Some of the wed- 
ding rings set about the circle with small 
diamonds had alternating round-cut and 
baguette stones in a row. A half circle of 
large round diamonds finished with quite a 
wide band of hand carved platinum made an- 
other new variation. Square and oblong shaped 
fancy cut diamonds encrusted a very narrow wed- 
ding ring having an engagement ring to match 
which held at its center a large square-cut diamond. 
Among the new engagement rings are those with a 
large central stone either a diamond, an emerald 
or a sapphire, with baguette diamonds encrust- 
ing the shoulders of the ring. Entwined lines 
of carved platinum, a large oval shaped em- 
erald and small diamonds set in box frames 
on the ring shoulders made another June 
variant for a new engagement ring pat- 
tern. 


: ARVED stone necklaces have taken upon 
themselves a new form. In place of the more 
usual bead string with the dividing metal link, the 
medium length and extra long necklaces are now con- 
structed of ornamental links and incidental gem- 
stones. Silver is often used for the chain work, 
which comes in an exceedingly narrow line or 
as a contrast in a half-inch wide band of silver 
links. One of these necklaces is set with large 
pieces of pale purple amethyst, two at the 
back of the neck, one on either side and a 
larger carved amethyst for the necklace 
plaque. The chain work of this jewel is 
exceedingly fine, woven in two sepa- 
rate lines and joined to the ame- 
thyst with flat carved silver de- 
tails. A second necklace in silver 
links is set with large pieces of 
turquoise. This is a double 
necklace at the front with a 


HESE timely outputs in wed- 

ding and engagement rings, 
in wedding gifts and also in 
gifts for school and college 
graduates offer many a sug- 


gestion to wideawake jewel- > 
single band of the silver 


ers. These new jewelry as 

styles await now the con- links around the back of 
solidation of their pop- Se i, 7, the neck. The turquoise 
ularity, for among them 4 aes ——EE—— ™ makes a large plaque on 
are many new designs the shorter silver strand 
and forms that will have and oval-shaped pieces 
timely value throughout at intervals in the longer 
the fall months. Hollow- chain. 

ware and household articles 
in pewter make up a new 
line of such suggestions. 
There are lamps, long-stemmed 
compote dishes, candlesticks 
and vases, table services and 
smokers’ paraphernalia in this 
newly revived pewter. There is es- 
pecially one little after-dinner coffee 
Service in smooth polished pewter 
after a Colonial pattern and a large 
humidor in pewter that promises to be 
particularly popular with the men folk. 
This humidor is banded about with in- 
cised lines and finished with a large round 
knob on the lid. The incised pattern is re- 
peated in a rather large smoker’s tray and 
in a cigarette box. 





HE new choker neck- 
laces preferred by the 
younger set show large fancy 
carved gemstones and deco- 
rated gold or silver beads in 
their makeup. Turquoise, pink 
coral, smoked amber, rosequartz 
and clear rock crystal are the favored 
gemstones. The silver and gold beads 
are pierced, smooth-polished or hand- 
chased. A single large globe of the 
pierced gold makes a pendant on some of 
these chokers, while others show two pen- 
dant lines of small gemstones finished with 
pear-shaped pendants of pierced silver or a 
é pair of matching tassels of small gemstones 
/ finished with beads of pierced gold. Other at- 
\ Ly tractive necklaces seen along Fifth Avenue 
(Q)ATCHING the favorites among the June Se Y were cleverly designed in variations of this 
graduation gifts is a worthwhile occupation, scheme, while still others were distinctively dif- 
for it often suggests a year-round best seller among ferent. The once considered unlucky opals are now 
jewels or utility pieces. The chain bracelets used in bringing good luck to owners and have taken a 
such quantities for graduation gifts show many of fashion stride into popular favor. 
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Parts Leads the “fashton Parade 


Unusual bracelets, watch fobs and jeweled brooches some 
of the latest creations seen in the French metropolis— 
Massive pieces replace the delicate motifs of the past 


dato, one of the leaders of the foreign colony in 
Paris, was one of the important recent social 
events and the occasion for a veritable exposition of 
luxurious gowns and costly jewels. The parade of smart 
Parisians and distinguished foreigners who drove 


T is opening of the new house of Prince Mavrogor- 


through the gardens and crowded into the 
Prince’s studio-house with its modern ar- 
rangement and decoration, made as lavish 
a picture of modern elegance as has been 
seen in the French capital for many 


seasons. 


IFTEEN diamond necklaces, each of 
them worth a generous fortune, were 
noted among the arrivals in a single hour. 
One of them, perhaps the least costly but 
strikingly lovely, was a slender chain made 
of thin lozenges of diamonds, no thicker 
than the lead of a small pencil, hanging to 
the waist and supporting as a pendant a 
single emerald, oddly cut in geometric 
shape. An unusual bracelet, worn by an 
American guest, formed a diamond bow on 
the outside of the wrist, with a sapphire 
knot—the sapphire a single large stone, in 
oval shape, cut smooth. Two narrow strips 
of diamonds, clasped in the center, held 
the bow in place and formed the inside of 
the bracelet. 
Practically every smart hat was made 
smarter by the addition of an artistic 


jeweled brooch. The majority of these pins were in 








half-m e 1 o n-shaped 
piece of onyx deco- 
rated with dia- 
monds, was formed 
of black onyx strips 
simulating silk cord. 





A new type of fob 
conceals a watch 
in the half-melon- 
shaped piece of 
onyx which is dec- 
orated with dia- 
monds 
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An unusual bracelet, formed by a 

diamond bow on the outside of the 

wrist, with a sapphire knot. Two 

narrow strips of diamonds hold the 
bow in place 


The cords originated from two 
diamond and ruby bows, worn an 
inch or two apart, and hung in a 
V-shape. At the base of the V, 
the two cords were caught by a 
diamond slide, from which was 
hung the watch. 


MERICANS in Paris are 

amused by the $20 gold 
pieces that are being exhibited 
among the diamonds and emer- 
alds in the shop windows of the 
Rue de la Paix. They have 
learned that these coins are 


priced nearly 19 times their original $20 value, because 

















A watch con- 
cealed in $20 
gold pieces 





aT we 


circle shapes or variations of bow-knots. 
simpler, wide-brimmed hats bore no decoration save an 
animal pin, in diamonds and onyx—foxes, hares, Scot- 
ties and wire-haired terriers and fanciful birds. 


Some of the 


More fob-pins than 
jeweled wrist- 
watches were re- 
marked among .the 
guests at Mavrogor- 
dato’s. They were of 
all types—some of 
them quite elaborate 
and giving more the 
appearance of an 
elongated brooch 
than a fob. One no 
larger and somewhat 
in the shape of a 
cigarette, was cov- 
ered with diamonds 
in various cuttings 
and sizes. A minia- 
ture watch-face was 
concealed at the pen- 
dant end. 

Another fob—the 
watch concealed in a 


they conceal some of the thinnest and flattest watches in 


the world. 
make these new 
watches—two gold 
pieces are required to 
make one watch. The 
Swiss watchmaker who 
originally conceived the 
idea considered them 
among the finest ex- 
amples of modern 
watchmaking. 
Six months’ time and 
the services of the ex- 
perts of watch manu- 
facture are required to 
make a single coin- 
watch. Owners of these 
unique timepieces en- 
tertain and puzzle their 
friends in the search 
for the secret lock 
witich seems to change 
an ordinary gold coin 
into a very practical 
watch. Only the initi- 
(Continued on page 39) 


Genuine United States coins are used to 





Traveling bag with special jewel 
compartment 
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Parts Leads the Fashion Parade 


(Continued from page 37) 


ated are supposed to know that it is hidden under a star 
on the edge of the coin, just beneath the setting sun that 
forms a part of the coin design. Similar coin watches, or 
those set in flat coin-size disks are equally popular among 
Parisians, both men and women. Frenchmen carry them 
in vest pockets—women in tiny vanity bags or coin purses. 
However, the finest workmanship is said to be those 
made of American gold coins, says a writer for the 
National Jewelers’ Publicity Associtaion. 


EWELRY fashions 

in Paris today 
would lead one to be- 
lieve that the crafts- 
men are all designing 
for a race of giants. 
Big, massive pieces re- 
place the delicate 
motifs of a few years 
ago. Necklaces are 
made of beads as big 
as birds’ eggs; brace- 
lets are wide bands of 
metal that look more as 
if they were the arm 
protections of a pre- 
historic warrior than 
the decoration of a 
modern feminine arm; 
precious stones are cut 
in great hunks that 
previously would have 
been divided into a 
dozen settings. Yet it is not merely an interest in mass 
and enormity that is behind this Gargantuan fashion. It 
is a distinct part of the tendency toward femininity that 
colors every new style that has its birth in Paris these 
days. There is a certain value in the contrast obtained. 
The same conception in placing a small object next to a 
large one in order to emphasize the size of both, places a 
huge brooch on the shoulder of a very feminine frock, in 
order to emphasize the slender molded line around a slender 
throat. Hands are made to look all the smaller, if one 
narrow finger is 
weighed down by a 
jewel that is out of 
proportion in its im- 
mensity. 
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Brooch with sap- 
phire as large as 
half-dollar coin 


N keeping with the 
same _ principle, 
earrings are all the 
smarter the more they 
are exaggerated. If 
they are of the button 
type, they are mon- 


single gem or several 
stones together. If 
they are of the pen- 
dant type, they are all 
the more fashionable 
if they droop to twice 
the length of the ear 
itself. 


Now comes the elon- 
gated choker 
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There is an ex- 
ample in a pair of 
earrings designed by 
Marzo of rue de la 
Paix. There are half 
a dozen polished em- 
eralds in each ear- 
ring—one at the ear- 
lobe and five of them 
hanging in a spray 
below. From the top 
stone hangs a double 
strand of diamonds, 
which—well below 
the chin line—divides 
into five diamond strings, each terminating in a green 
stone. 

Fontana of the rue Royale has made a handsome brooch 
of a large sapphire, a stone as big as a half-dollar. The 
sapphire is fully half an inch thick and is carved in a de- 
sign which gives it a triangular shape. The top of the 
triangle is left free, while the two sides that end in a 
point are flanked with settings of small sapphires and 
diamonds—a decoration that becomes wider toward the 
base of the pin. 

One of the popular new bracelets that is having a big 
success in Paris is one which is made of five topaz stones 
that are fully an inch high, set on an oval base. These 
form links that alternate with smaller lumpy pieces of 
yellow gold patterned in much the same shape as the cut 
stones. The effect is unusual in that since the stones are 
higher than they are wide, the facets throw off an inter- 
esting play of light. 








Paris introduces a new 
necklace design 








77JBAR your choker two inches longer this season—if 
you would follow Paris fashions. The newest short 
necklaces seen in Paris these days are still called by the 
same name, but they look less as though they were really 
choking their wearers than those of a few seasons ago. 


Women whose necks 
are not all they should iN cal _ 
Se if y 








be found that the ” 
tight choker, worn at 
the base of the throat, 
had a tendency to make 
their necks shorter 
than ever. They wore 
the chokers just the 
same, because they 
were fashionable, but 
their complaints to 
Paris jewelers finally 
resulted in the new 
necklace which is sup- 
posed to make even the Parr 
stockiest neck and 

roundest face take on a 











new slenderness. Like Half dozen emer- 
last season’s jewels, alds in each ear- 
this year’s necklaces ‘7g, one at ear- 
are usually of big lobe and the rest 


h - ‘ 
beads or links, or thick eee 
chains. Paris still loves 
the necklace that is 


not quite so large. 
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Prepares Another Announcement 


ITHIN a few weeks you will receive a new and 
important announcement. It concerns an edu- 
cational and publicity program of vital interest to every 
jeweler who realizes that more and finer pearls are be- 
ing sold now than ever in the history of the industry, 
but who does not exactly know just how to make the 


most of these possibilities. 


The Heller-Deltah Co., Inc. 


Division of 


L. Heller & Son, Inc. 


8 West 30th St., New York fa 
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$100,000 


Rotary Emblem 


Dallas, Tex., Jewelry Firm Gets Unusual Publicity for 
Making This Unique Work Studded with Diamonds 


Rotary emblem ever made was recently displayed 

in the show windows of the Arthur A. Everts 
Co., Dallas, Tex., during the Rotary International Conven- 
tion. It was valued at $100,000, measured six inches in 
diameter, and was almost solidly encrusted with diamonds. 
The center diamond weighed nearly 16 carats, and was 
surrounded by many large, fine diamonds set in platinum. 

The emblem was conceived and created entirely in the 
factory of the Everts concern. Arthur A. Everts, past 
president of the American National Retail Jewelers’ As- 
sociation, designed the stone setting; and the emblém 
was made under the supervision of shop foreman F. F. 
Meister, formerly of Cincinnati, Ohio. 

During the Rotary convention the Dallas jeweler sent 
many invitations—illustrated—to the visiting delegates, 
inviting them to the store and to see the emblem. Pub- 
licity articles and many advertisements appeared daily in 


WV HAT is believed to be the costliest diamond 
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set Rotary membership card, 
also made in their factory. 
The Sultan of Turkey’s gold 
and gem-set jewel box; a tiny 
singing bird in a jeweled 
case; a collection of antique 
watches, and Mr. Everts’ large private collection of antique 
lava cameos. 


I. B. Sutton, president of 

Rotary International, 

wearing the $100,000 Ro- 
tary emblem 








London Dress Goods Houses Encourage 
Appropriate Jewelry 
HE high class London jewelers are not alone in their 
endeavor to give the modern woman something dif- 
ferent-in ornamental jewelry. Most of the leading fashion 
houses specializing in feminine dress goods and dress ac- 


cessories are now displaying some very striking jewelry out- 
fits that can be worn with the gowns turned out by them. 


the newspapers also 
inviting the Ro- 
tarians to the store 
and offering gift 
suggestions ‘‘for 
those back home.” 
A news-reel showing 
I. B. Sutton, presi- 
dent Rotary Inter- 
national, wearing 
the costly emblem, 
was used in addi- 
tion. 

Visiting delegates 
from all parts of 
the world came into 
the store to ask for 
photographs of the 
master emblem to 
show the “fellows 
that couldn’t come.” 
The show windows 
were thronged daily 
with people eager to 
see the emblem. 
Many came by the 
store at night, only 
to be disappointed, 
for the insignia was 
Safely placed in the 
store’s vault. City 
policemen and plain- 
clothes men guarded 
the exhibit. 

Besides the em- 
blem, the Everts 
Store featured a 
Solid gold diamond- 





The $100,000 diamond Rotary emblem measuring six inches in diameter 


The influence of 
Eastern art is ap- 
parent in the work- 
manship of _ these 
jewelry pieces. The 
combination of ma- 
terials and the man- 
ner in which they 
are arranged in 
bracelet, pendant 
and necklace is 
strongly reminiscent 
of India, China and 
Persia. Jade figures 
a lot in this jewelry. 
And real jade is 
dear compared with 
the other semi-preci- 
ous materials. 

A bangle is made 
of pale green jade, 
the elaborately fin- 
ished ends featuring 
gold, onyx and 
pearls. It is the 
sort of ornament one 
would imagine 
would look well on 
the dusky wrist of 
an Indian princess. 
It provides a strik- 
ing note of color for 
the society woman 
who has selected her 
summer frocks as to 
color harmonies 
which are best for 
her use. 
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Tells ’°em About the New Bills 


INSEY & ELLIOTT, Los Angeles, 
Cal., distributed little slips telling 
the public all about the size of the new 
dollars which will be carried after July. 
On one side of the slip we read “Your 
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dime to a half dollar. These disks have 
the imprint of the store’s name and the 
word “Sold” around the outer edge, with 
a consecutive number stamped in the 
cent. When a watch, ring, charm, chain 
or what may be displayed in a tray is 
sold, one of these disks is a in the 
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Los Angeles jewelers sent out advertising slips the size of the new currency 


dollars will be smaller but they will do 

just as big a job at Kinsey & Elliott’s.” 

On the other side is given a list of the 

denominations of the new currency and 

a description of the portraits and pic- 

tures with which they will be engraved. 
* * ok 


Verifying Sales 


N interesting method of verifying 
sales is practised in the George D. 
Davidson Co. jewelry store, Los Angeles. 
It consists of having five series of white 
metal disks which vary in size from a 


spot that the article occupied. The many 
advantages of this system immediately 
become apparent. We'll follow this 
through completely, as explained by 
Harry F. Burbaker. As a sale is made 
on any of the previously described arti- 
cles, the cashier hands one of these 
disks to the salesman, who in turn en- 
ters the description of the articles he is 
selling and the number of the disk on his 
sales-slip. He immediately places the 
disk in the tray, so that all spaces in the 
tray are filled again. 

Every night all trays are checked to 
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This side told the story of the new bills 


The merchandising ideas published on these 
pages are gathered together by our field 
editor in his travels around the country. 
Read them, file them, profit by them. 









By Harry R. Terhune 


see that they are filled. Also all of the 
disks are accounted for. If they are not, 
an immediate investigation is started. 
An occasional glance at the cases during 
busy times also checks their condition. 
There is no excuse or reason for vacant 
spots in a tray at any time. Each morn- 
ing-the trays are filled from the reserve 
stock and the disks returned to the 
cashier.. The reason for having five dif- 
ferent sized disks is that there are about 
that number ‘of various sized articles, 
ranging from men’s pocket watches to 
rings. Chain disks, by the way, have a 
pin and a little chain attached to the 
disk, as it is more in keeping with the 
chain displays, 
* * * 


The Difference in Diamonds 
Emphasized 


th order to familiarize the public with 
the difference in the quality of dia- 
monds, Daniel Low Co., Salem, Mass., 
recently showed six diamonds each 
weighing one carat and ranging in price 
from $225 to $850 apiece. Too many 
diamond buyers are unfamiliar with the 
qualities which differentiate diamonds 
and which cause a wide range of price. 
The display did much to inspire confi- 
dence by making the public realize that 
the jewelers knew diamonds thoroughly 
and understood how to classify them 
properly.—F. G. 
* * * 
Advertises a Saving on Diamonds 


¢¢7 MAKE as much money as the 

next fellow on selling diamonds, 
only I am a crab on buying them” is the 
way Frank Seigley of Phoenix, Ariz., 
explains his being able to save 25 per 
cent or more on diamonds. He frankly 
tells his trade that he is not able to 
make any great savings on the big 
pieces, for large stones are scarce, he 
says, but on the smaller ones, through 
his close buying, he is often able to 
save money. 

* * * 


Cranks His Best Customers 


“Cranks are my very best fountain 
pen advertisers,” says D. J. Hughes, 
Washington, D. C. “A number of my 
good customers are shorthand reporters 
so they have to have a pen that acts 
quick and is reliable. Good intelligent 
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service make my best customers my best 
poosters. Public confidence is kept be- 
cause we never hold sales or cut prices. 
When one starts sales the customer is 
always looking for a reduction.” 

* * * 


Featuring Anniversary Gifts 


ARRYING through the June bride 

gift idea to its logical conclusion, the 
Parmlee-Dohrmann Co., Los Angeles, had 
one of their large windows devoted to 
gifts that would not only appeal to the 
current bride, but to those who were cel- 
ebrating their anniversaries. Several 
groups of suitable gifts for those mar- 
ried some time evoked considerable in- 
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and surely sensible thought is to 
start a service fog the June bride, 
Close friends who understand 
the bride’s preferences, come to 




















Appealed to “the Hostess of Tomorrow” 


terest from the window shoppers. For 
the fifteenth or crystal wedding anni- 
versary various glass pieces and sets 
were shown. Bits of interesting china 
and fine china sets were grouped around 
the twentieth anniversary sign. 

Sterling, of course, fitted into the pic- 
ture for the quarter century mark, while 
gold plates, gold coffee sets and many 
other articles of gold suggested fitting 
gifts for those surviving fifty years of 
married life. 

* * * 
Personal Coniact 


‘6 DERSONAL contact is the great 

thing in building up a high grade 
gem shop such as ours,” said Durward 
Howes, Los Angeles, Cal., when asked 
What methods he had found best to draw 
the people to a fifth floor store. Next 
to the personal contact, he finds that let- 
ters sent to the regular customers and a 
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selected list of prospects bring fairly 
good results. These letters are supple- 
mented by an occasional booklet. News- 
paper advertising is not considered on 
account of the small proportion of peo- 
ple who would be attracted to an estab- 
lishment of this sort. Being an active, 
aggressive member of various civic or- 
ganizations is a great help in maintain- 
ing the aforesaid contact. 

Here is the type of form letters sent 
out by the firm: 

“Dear Mrs. Graves: 

“In the realm of fine jewelry the new 
fancy shaped diamonds, the baguettes, 
pentagons, hexagons, the trapeze, the 
marquise, triangles, kites, half-moons 
and squares are recognized symbols of 
modern craftsmanship. 

“We can design and create platinum 
jewels (bracelets, rings, brooches, 
watches, pendants) for you, combining 
these modern cuttings with your own 
gems taken from jewelry that is not in 
use. 

“May we submit a design? 

“Very truly yours, 
“B. D. Howes & Son.” 


Exacting watch and jewelry repairing. 


* ok * 
Getting Women Into the Store 


HE Allentown Morning Call, a local 

daily paper, recently sponsored a se- 
ries of cooking lectures, given by a noted 
authority in the art of cooking. The aid 
of local merchants in several lines of re- 
tail merchandising was enlisted to the 
extent that they offer prizes to those at- 
tending the lectures, and advertise this 
fact in the papers. Coupons on which 
the holders inscribed their names and 
addresses were handed out at each lec- 
ture, and these, in turn, were brought 
to the stores of the various merchants 
and deposited in ballot boxes provided 
for that purpose. 

At the final lecture, these ballot boxes 
were opened on the stage in the presence 
of the audience, and the winning names, 
as they were called out, were awarded 
the prizes. 

Faust & Landes, jewelers, 728 Hamil- 
ton St., participated in this unique ad- 
vertising feature, and all week long sev- 
eral hundred women daily came into 
their store to deposit coupons. In so 
doing, they became better acquainted 
with the location of this particular 
jewelry store and its personnel. Many 
of them will eventually trade at Faust & 
Landes, since the ice has been broken, 
so to speak, and they have been made 
to feel welcome. Directly after the last 
lecture held on Friday afternoon, the 
woman winning the silver well-and-tree 
platter awarded by this firm of jewelers 
came into the store and thanked the 
management for the prize, compliment- 
ing at the same time on their progres- 
siveness. This plan is well worth a try- 
out in other localities. The writer will 
be glad to furnish additional informa- 
tion to any jeweler or merchant who 
may be interested. 

It should be noted that the distribu- 
tion of anything by lot or chance in- 
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fringes the United States Postal Laws 
and such schemes cannot be advertised 
through the mails.—A. S. K. 


* * * 


How Prospect List Is Developed 


N common with most progressive jew- 

elry stores, M. D. Lipton, Long Beach, 
Cal., has a mailing list of both regular 
customers and prospects. M. J. Thiers, 
who has charge of the Pine Ave. store, 
tells how the prospect list is built up and 
how the store concentrates on sme item 
which they know the customer has ex- 
pressed a desire to own. The basis for 
this prospect list is the “Prospect Slip,” 
a sample of which is shown. When this 
slip is filled out, the salesman has a 
chance to hammer away on that person 
on one certain thing. The high rate of 
sales made from this method is a revela- 
tion; furthermore, the trade appreciates 
the manner the store keeps after them. 
This is done in a high grade way, well 
calculated to establish a friendly feeling. 

Addresses are not got in a tricky 
way, but by frankly asking for them. 
If a person declines to give their name 
the matter is never forced. One other 
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good idea along this same suggestion. 
As a sale is being closed, the salesman 
asks in a diplomatic way the motive that 
induced the (new) customer to make 
the purchase. Answers are keyed on the 
sales slip thus: A, from a letter; B, from 
the window; and C, from some old cus- 
tomer’s recommendation. Each day the 
office girl goes through the slips and 
takes the names of today’s customers 
from the prospect list, making new cards 
on the active customer list. This sys- 
tem has been in use for the past two 
years and has proved a very satisfac- 
tory method of building sales. 








Squee: J’efer go oud fer eny 
sportsh? 
Gee: Yesh, played tiddledywinksh. 


Wash your poshisson? 
Usta be left winksh. 
—Lehigh Burr. 


Squee: 
Gee: 
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The Wholesalers Place in Business 


J.R. Sprague Appears for the Defense in “The Middleman’’* 


R. SPRAGUE’S name is well known to readers 

of THE JEWELER’S CIRCULAR, for several years ago 
he was a constant contributor having written numerous 
articles on merchandising. Mr. Sprague, moreover, con- 
ducted a retail jewelery business in the South and is quite 
familiar with the problems of the trade. The present 
yolume is interesting reading and makes a plea in defense 
of the wholesaler, whose place as an economic factor in 
the problem of distribution Mr. Sprague attempts to 
show. The work is written in narrative form and de- 
gribes the career of a man who began as an order clerk 
at $5 a week and advanced to the presidency of a power- 
ful organization. Essentially the book is an analysis of 
the problem of distribution and gives an interesting his- 
tory of the wholesaler’s function with a favorable predic- 
tion as to his future. Mr. Sprague draws the conclusion 
that there is a definite place for the wholesaler and that 
the wholesaler is in many cases as necessary to the manu- 
facturer as he is to the retailer. The leading character in 
the book around which much information is written, 
describes a trip to Europe and the lessons learned. 


E read, for example: “I came back from my Euro- 

pean trip with a great many changed ideas. I 
gave up the thought that as a jobber I could export suc- 
cessfully, concluding that exporting is an activity of the 
importer and likewise I abandoned my project of expand- 
ing the Empire Wholesale Company to nationwide propor- 
tions. I decided it should remain a purely local firm, 
operating in a compact territory. I will confess that this 
lat was no easy decision to make, for every man has a 
streak of vanity that he likes to call ‘ambition’ and I am 
no exception. With my nation-wide project in mind, I 
made a trip of a couple of weeks to visit among our cus- 
tomers. At that time, several hardware jobbers located 
in remote points were sending salesmen into Statesbury 
territory and I wanted to learn, how their long distance 
operations were turning out. One of these was a New 
England firm, which I will call by the name, ‘Ottinger,’ in 
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order to avoid hard feelings. In talking with regular 
customers of the Empire Wholesale Company, I found 
a great many were buying from this firm. I was inter- 
ested to know the reason, for every shipment made by 
Ottinger traveled the minimum of six hundred miles and 
passed through half a dozen cities where there were sub- 
stantial jobbers.” 


ERE is the reason why Ottinger did business at 

such a long radius as stated by a storekeeper: 
“Ottinger’s salesman calls on us regularly but it takes so 
long to get something from his house that it is out of the 
question to buy much of anything from him, yet each 
time he comes he offers some special merchandise, far 
below regular price. Occasionally we buy some of his 
specials, then if the goods don’t weigh much we order a 
few other things so as to make a hundred pound shipment. 
I often wondered how it can pay the house to do business 
so far away from headquarters.” 

The point brought out by the author is that this firm 
with its far reaching methods made no profit. In one 
year, we read, the firm did a $5,000,000 business with net 
profits of only $30,000, the author writes. 

The attempt to cover too much territory is discouraged. 
“From an investigation that I made at that time and later 
I came to the belief that except in rare cases, the day 
of the ‘national’ jobber is over. If the average whole- 
sale merchant will face this fact, I think he will find his 
profits come from a certain well defined zone. When he 
tries to go outside of that, he simply sacrifices profits for 
the power of volume. 


HE author’s conclusions are really summed up as 

follows in the final paragraph: “I believe the busi- 
ness of wholesaling is going to endure despite the opinions 
of amateur economists who have been predicting demise 
for some years. When all is said and done, the whole- 
sale merchant makes his living by effecting economies for 
other people and that is the real basis for continued 
existence.” 








Lable Display Tempts em to Buy More 


HERE is a whole lot to this touching 

proposition from a merchandising 
angle. The success with which drug 
stores and department stores have used 
It proves that the things that people can 
touch and feel of are in many instances 
the things that they later buy. In all 
events it does help merchandising to be 
able to allow a customer to pick up an 
article and examine it. 


The one difficulty that lies in the way 
of jewelers following this plan to any 
extent is the character of the merchan- 
dise that they handle. However, O. L. 
Silverman, Albany, Ga., uses it with 
success for gifts and odd pieces of china 
and glassware. He has a long table 
down one side of the store, the end of 
it reaching almost to the door. On this 
he keeps a display of various gift items 


and especially china and glassware 
items. Women come in, look at the 
various items, pick some up and examine 
them. The ability to take them in their 
hands has done much, Mr. Silverman 
reports, in building up his sales on these 
items. To be sure it is impossible to 
display watches and the jewelry lines 
in this way but this idea can be used for 
some items in a jeweler’s stock. 
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Jewels for the Juntor Miss 


(Continued from. page 32) 


A vanity case for evening wear is shown at the left of 
this group on page 32. It has a silver mounting and col- 
ored inlaid enamels. This vanity case comes in color com- 
binations to blend with evening gowns, in green and white, 
chartreuse and yellow, cornflower blue and cream and or- 
ange and brown. 

The bag is for daytime wear, with the handle of carved 
gem-stone that is a great favorite with this particular 
young person. The mount matches the circle of faceted 


amber, topaz, lapis or jasper and the corded silk is colored 
to blend with the frame. 

A necklace taken from a typical set of costume jewels 
is also shown at the left-hand side of this illustration. It 
is built up of overlapping plates of deep red-tinted gold. 
At the right is a watch bracelet with a tiny square case of 
frosted platinum, mounted on gray silk cord. Gifts for 
birthdays or graduations, chosen from among such pieces 
as these, will find a hearty welcome from the sub-deb. 





The Obligation of Contracts 


(Continued from page 29) 


any consideration to business ethics. This resolution 
reads : 

“Repudiation of Contracts: Contracts, 
either written or oral, are business obliga- 
tions which should be performed in letter 

‘ and in spirit. The repudiation of contracts 
by sellers on a rising market, or by buyers 
on a declining market is equally reprehen- 
sible. Such action shatters confidence, in- 
duces violent fluctuations in price, destroys 
stability in business operations to the con- 
sequent injury of the industry as well as the 
general public, and is an unfair trade prac- 
tice. Contracts should be subject to no can- 


cellation except for legal cause or by mutual 
consent.” 

“The italics in the last clause are our own, for it 
covers what we consider the most important part of 
the resolution. Business in the jewelry trade is es- 
sentially based on confidence—the confidence of the 
buyer in the seller, running back directly from the 
ultimate consumer to the original manufacturer and 
those who supply the raw material which he uses. 
For this reason, the word of a man in the jewelry 
trade, to quote an old adage, “should be as good as 
his bond” and his contracts, whether parol or writ- 
ten, should be meticulously carried out in letter and 
spirit if our industry is to thrive and to prosper. 





Silver and Glass Ducks Popular on Paris Tables 


The new Paris craze for silver ducks and geese to re- 
place small bottles and pitchers for the dining table, marks 
the beginning of a revival of another early Victorian fash- 
ion, says the Paris correspondent of the National Jewelers’ 
Publicity Association. 

Smart Paris hostesses are fond of using a number of 
these novel animals to decorate their luncheon tables. At 
a recent luncheon given by a prominent Paris soziety wo- 
man, the table was arranged with a mirror pond at the 
center, crowded with a flock of silver and glass ducks, in 


red and green—each of them a small pitcher or bowl to 
contain condiments and sauces. 

Authorities on dining room fashions and designers of 
table silver prophecy a great popularity for these fantastic 
animals, made of gold and silver, that serve as cordial bot- 
tles, cream pitchers, oil and vinegar cruets, and the like. 
Modern versions of these old-fashioned table accessories 
are less elaborate than the originals, and are developed in 
amusing colors and simple designs that harmonize with 
present-day table services. 





Pacific Coast Gift and Art Show at San Francisco, July 8-13 


SAN FRANCISCO, CAL., June 21—Every indication points 
to an even greater registration for this year’s Gift and 
Art Show than last year, which brought in over 1,000 
buyers. The Show which will be held in the Palace 
Hotel here, July 8 to 13, is the fifth annual event promoted 
by the Pacific Coast Gift and Art Association for which 
Sidney J. Wolf, 564 Market St., San Francisco, is the 
Managing director. 

The 1928 officers were unanimously re-elected to carry 
or the affairs of the association. They are as follows: 
President, Henry C. Hubley; first vice-president, Faun 
€. Tuska; second vice-president, W. B. Sunderland; sec- 
retary-treasurer and managing director, Sidney J. Wolf. 
Thte 1929 board of directors is as follows: Albert Kess- 


ler, Alfred A. Peters, L. R. Markell, Henry C. O’Neill, 
I’. W. Confer, Melvin J. Lattie, F. M. Smith, R. K. Stan- 
bury, Ethel K. Kerigan, John L. Pofahl, W. B. Sunderland, 
Faun C. Tuska, Henry C. Hubley. 

The Pacific Coast Gift & Art Associaton has already 
established over 1,000 associate member buyers. These 
buyers receive each year a new membership card and 
they mail back to the show headquarters the duplicate 
card for filing and identification purposes. Over 6,000 
of these cards have already been mailed to western buyers, 

The activities of the Pacific Coast Gift and Art Show 
have been extended into seventeen states, and have 
brought buyers even from eastern states, as well as from 
the Hawaiian Islands and foreign countries. 
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A Louis XV clock, by 
Le Paute, in drum- 
shaped ormolu case, 
chased with laurel fes- 
toons and supported by 
a fluted column, with 
figures of cupids at the 
base, with a_ scythe, 
books and a celestial 





CIRCULAR 


THE JEWELERS’ 





51 


chart inscribed “Eclipse 
du I@ Avril 1764.” 
This clock, from the 
collection of Duc de 
Galliere, is to be offered 
for sale at auction this 
week at the rooms of 
Christie, Manson & 
Woods, London 


The News From England 


Diamond Prices Firm Following General Election—Auction of Fine Jewelry at Christie’ s— 
X-Ray to Be Used to Detect Diamond Smugglers 


LONDON, June 15.—Although the gen- 
eral election result does not seem to 
have affected the stock and share mar- 
kets unduly, it has had somewhat of a 
chastening effect on business in general, 
and activity in diamond circles is less 
marked than is usual at this time of the 
year. The slow-up likely is only of a 
temporary character. Ramsay Macdon- 
ald, the new prime minister, has formed 
a cabinet of good material, and since the 
immediate program outlined is not at 
all of a revolutionary nature the future 
is looked forward to with more confi- 
dence than was apparent 10 days ago. 
The country is settling down to a Socia- 
list regime in the anticipation that it 
will not, after all, differ materially from 
the more conservative type of govern- 
ment that has preceded it. 


Among diamond men opinion is di- 
vided as to the ultimate effect of the 
Macdonald administration on their busi- 
ness. In a general sense the luxury 
trades have little in common with So- 
cialism, but it is not likely that any 
marked difference in the marketing of 
diamonds will be noticed. Backes & 
Strauss, the Holborn Viaduct diamond 
brokers, commenting on the situation to 
THE JEWELERS’ CIRCULAR this week, ad- 
mit that things have been much quieter 
= their business the past two weeks. 
‘Doubtless, owing to the election and 
the political reshuffling entailed,” said a 
member of the firm, “business in the 
past fortnight has been much quieter 
both in town and the provinces than one 
usually associates with the height of 





the season. From Antwerp and Amster- 
dam reports confirm a steady market in 
all sizes and qualities, and prospective 
buyers will have great difficulties in 
finding anything in the way of bar- 
gains. Supplies of rough continue in- 
sufficient for the demand.” 
* * * 


Jewelers and collectors of Mayfair and 
the Rue de la Paix were in evidence at 
the auction of fine jewelry at Christie’s 
this week and the majority of the neck- 
laces and bracelets put up were knocked 
down to them. The 99 lots, among the 
most important of which were contri- 
butions by the Duchess of Leeds, Lady 
Kinloss, Lady Rachel Verney and Fran- 
cis H. Meynell, realized a total of nearly 
$570,000. 

A Meynell emerald and brilliant neck- 
lace featured nine fine square and ob- 
long emeralds. It finished with a pear 
shaped brilliant drop. Bidding for this 
necklace started at $25,000 and rose 
quickly to $85,000. A Kinloss brilliant 
collet necklace of 43 graduated stones 
was another much admired piece. It 
realized $11,500. Another necklace in 
the Kinloss group was composed of 11 
oval chain pattern links featuring large 
center stones, and sold for $16,500. An- 
other type of ornament with 15 smaller 
links sold for $3,900, a pair of brace- 
lets, en suite, going for $6,250. 

The Leeds Latin cross pendant of 16 
brilliants realized $5,000, and a brilliant 
collet necklace in the same collection 
sold for $2,650, with a ruby and brilliant 
cluster necklace changing hands for 


$2,500. A Verney necklace of 421 pearls 
in seven rows, with a central pearl pen- 
dant in each row, sold for $9,750. An- 
other set with lasque diamonds and seven 
pearls realized $3,350. In other lots a 
necklace of 109 pearls realized $19,000, 
while an emerald and brillant necklet set 
with two fine square emeralds went for 
$44,500. An emerald and brilliant ring 
sold for $10,000, a 73-pearl necklace for 
$45,000, and one of 65 pearls for $20,000. 
A fine single row necklace of 55 gradu- 
ated pearls jumped to $94,000. 


* * * 


The diamond industry of Europe 
learns that work is to proceed at once 
with the installation of official X-ray 
apparatus at Port Nolloti for use in the 
detection of diamond smuggling which, 
it is reported, has grown to sufficiently 
big dimensions to warrant the new 
“screening” methods of preventing dia- 
mond leakage from the workings. The 
action of the Union Government in 
placing its seal of approval on the effi- 
ciency of the X-ray is the result of ex- 
periments with the rays which have 
proved efficacious where precious stones 
have been swallowed by natives or con- 
cealed beneath the skin which has been 
punctured and allowed to heal over. It 
seems that South Africa is to be the 
first country in the world employing X- 
ray apparatus to foil diamond thieves. 
An X-ray expert will be in charge of the 
installation at Port Nolloth. In future 
suspects will have to submit to a 
“screening” process, and it may be ex- 
tended to all persons desirous of leaving 
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A French brooch 
designed by Ray- 
mond Templier 
which shows the 
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the alluvial districts. At the moment the 

government does not propose giving all 

migrants the X-ray “once-over,” but it 

may easily come to that if the new sys- 

tem is to be worked with thoroughness. 
s #.@ 


Two Italians (man and wife), have 
been arrested, it is learned here, follow- 
ing the discovery in Southern Morocco 
of what is believed to be part of the 
stolen Hapsburg crown jewels. A num- 
ber of jeweled pieces, including a fine 
necklace of black pearls, was found at 
Safi, a small Moorish town, and it is 
understood that responsible officials 
have identified them as part of the miss- 
ing gems from Europe. The police be- 
lieve that the jewelry has been disposed 
of gradually in small lots to the rich 
Moors of the country. 

* * * 

A restaurant watchman witnessed 
from behind locked doors the early 
morning robbery of a jewelry store at 
Kingston-on-Thames, a London suburb, 
recently. Five men drove up in a car 
and four of them ripped open the sun 
blind, smashed the plate glass and 
scooped out $2,500 worth of gems. The 
restaurant watchman opposite, after a 
vain attempt to get out on to the street, 
thought of the restaurant telephone. Not 
having the necessary coins to work the 
automatic machine he rattled and 
banged the street door, frightening off 
the raiders across the road who left con- 
siderable jewelry pieces on the sidewalk 
in their rush back to the car. They had 
barely turned the corner when district 
patrolmen passed the shop. 

* * * 


At the annual meeting of the Con- 


solidated Diamond Mines of South West 
Africa recently, Sir Ernest Oppenheimer 
gave an interesting review of the dia- 
mond position, about which he is most 
optimistic, and some details as to the 
discoveries in the marine terraces in the 
Sperrgebiet area controlled by the com- 
pany north of the Orange River. 

With regard to the position of the 
diamond market he said business last 
year, taken as a whole, is very satis- 
factory, the demand for diamonds has 
been good and the very large stocks of 
alluvial diamonds which had accumu- 
lated in consequence of the excessive 
production during the previous year 
had been considerably reduced. He pre- 
dicted that these accumulations would 
disappear during the present year. Al- 
luvial production is sinking to normal 
and that after this year the producers 
will share in the £8,000,000 on which 
the arrangements were based originally 
for total production. This, he said, 
would bring prosperity to all the com- 


panies. 
* * * 


According to the report issued by the 
Department of Overseas Trade for May, 
conditions in the jewelry business in 
England have undergone little change 
recently. The trade has been quiet al- 
though reaching fair dimensions and the 
general feeling in the industry is one of 
hopefulness for improved conditions in 
the near future. 








Commencing July 1, the Economy Glass 
Co., Morgantown, W. Va., will be known 
and conduct business under the name of 
the Morgantown Glass Works. 


Charles A. Whiting Predicts Another 
Great Color Year 


Charles A. Whiting, president of 
Whiting & Davis Co., Plainville, Mass., 
returned from a tour of the European 
style centers a few days ago with a kit 
of ideas and inspirations. 

Mr. Whiting visited in his tour Lon- 
don, Berlin, Dresden, Leipsic and Paris. 
As a result of his observations and per- 
sonal discussions with designers and 
manufacturers who are the continental 
interpreters of feminine trends in style, 
Mr. Whiting came home convinced that 
“another great color year is here.” 

He says, however, that colors are be- 
coming more subdued and refined. The 
daintier and more subtle tints are al- 
ready appearing to gain in the prefer- 
ence of the pace-makers in women’s 
wear. His prediction is that solid colors 
will find greater use this fall but that 
in costume accessories variegated color 
combinations still hold sway at present, 
in keeping with colorful summer fabrics. 

In the matter of colors for costume 
bags, Mr. Whiting says that pearl and 
white have the favored position for eve- 
ning wear and that plain gold and silver 
are coming back into favor. There is 
no outstanding color in command for 
general costume bags and ensemble wear 
although he considers coral and char- 
treuse as the two winners of great popu- 
larity for the season. ; 

Mr. Whiting spent considerable time 
with Paul Poiret in Paris. In addition 
to ideas gleaned from his own observa- 
tions, Mr. Whiting brought back a new 
series of designs worked up from Mon- 
sieur Poiret’s personal sketches. 





Here is another 
brooch by the 
French designer, 
Raymond Temp- 


lier, who reflects 
the modernistic 
mood in his work 
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Jewel of the Skies 


A Gem of Fascination, which may be had in an 
interesting range of colors. They vary from a pale 
gray of morning light, with the merest suggestion of 
blue, to one of vivid midnight hue. 


LOUIS N. MARX 
551 Fifth Ave. New York 
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Florida Jewelers Meet at Ocala _ 


Excellent Reports and Addresses Features of Gathering on June 21—Officers Elected and 


QcaLa, FuLa., June 21—Nearly 60 
retail jewelers from all parts of the 
State were in attendance today at the 
annual convention of the Florida Retail 
Jewelers’ Association held in the Hotel 
Marion. This is said to -establish a 
record for attendance at such gather- 
ings in Florida. Two business sessions 
were held at which interesting ad- 
dresses were given and reports sub- 
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rector, Tampa; Sterling 





mitted. After the last session had been 
adjourned the jewelers enjoyed an 
outing and in the evening a banquet. 


a Morning Session 

= Promptly at 9:30 President Earle 
leton of Miami called the conven- 
to order, and following the singing 
“America” the invocation was pro- 
ced by the Rev. John A. MacMur- 
, pastor of the First Presbyterian 
urch, this city. The jewelers were 
welcomed in a short address by 
yor E. G. Peek, who touched on the 
y advantages offered by Ocala for 
tings of this kind, and expressed 
pleasure it gave him to have them 
here. Sterling Smith of -Jackson- 
» vice-president of the association, 
nded. 

‘The report of Secretary Nathan Weil 
Jacksonville gave in considerable 
Hail the work accomplished by the 
nization during the year. The out- 
ing points were the good work 
last fall by the president and a 





Banquet Enjoyed 


committee of the association in relief 
work at the time of the hurricane at 
West Palm Beach last September, and 
the campaign still being carried on in 
opposition to the passage of a sales 
bill by the State legislature. 

The treasurer’s report presented by 
Reade F. Tilley of Clearwater showed 
the finances of the organization in a 
healthy condition. 


OFFICERS OF THE FLORIDA RETAIL JEWELERS’ ASSOCIATION ELECTED AT THE 
10TH ANNUAL CONVENTION, HELD IN OCALA, FLA., JUNE 21 


Left to Right: Henry McLaulin, Director, Sanford; Nathan Weil, Secretary, Jacksonville ; 
FG. B. Weihe, Director, Ocala; Earle Middleton, President, Miami; Alvin Magnonm, Di- 
Smith, 


Vice-President, Jacksonville 

An interesting feature of the session 
was the Question Box, which was con- 
ducted by William G. Frasier, president 
of the American National Retail Jewel- 
ers’ Association. The questions asked 
covered a wide range, including some 
relating to the effect of a sales tax on 
the repair business, licenses and taxes, 
how to eliminate the free engraving 
evil, installment credit business, con- 
trol of pocket peddlers, etc. 

M. O. Roper, a representative of the 
Seth Thomas Clock Co., gave a short 
inspirational talk. He defined success 
not as money making, but as the-estab- 
lishing by unceasing effort and integrity 
of a reputation for handling only 
quality goods and building up an estab- 
lished trade by giving satisfaction to 
customers. The jeweler who does this 
is successful, he stated, whether he 
accumulates wealth or not. 


ADDRESS OF PRESIDENT MIDDLETON 


In his annual address’. President 
Middleton stated that no efforts had 


been made to secure the passage of any 
legislation for the betterment of the 
conditions of the business, as it was 
felt the best thing to do was to center 
on the combating of the proposed sales 
tax, rather than do anything that might 
center the attention of the legislature 
on the jewelers of the State as a pos- 
sible source of extra taxation. He 
urged efforts to strengthen the organi- 
zation in order that it might function 
more effectually. 

Calling attention to the possibilities 
of opening up more trade with South 
American nations, he stated that one of 
the greatest promises of commercial 
activity is in the development of air 
transportation, not only in the United 
States but between this country and the 
nations south of us. He urged the as- 
sociation members to reap the benefits 
of this expected trade expansion by 
building up the character of their busi- 
ness. . 

Afternoon Session 


Reelection of all officers and directors 
for another year and the selection of 
St. Augustine as the convention city 
for 1930 were the outstanding business 
transactions of the afternoon session 
of the convention. The officers are: 


Earle Middleton, president; Sterling 
Smith, first vice-president; Frank 
Allen, second vice-president; Nathan 


Weil, secretary; Reade Tilley, treasurer. 
Directors are Herman Poppendick, C. 
M. Payne, Alvin Magnon, F. G. B. 
Weihe and Joe De Moy. The last 
named succeeds Henry McLaulin, and is 
the only change made. 

Horace Smith, secretary of the 
Marion County Chamber of Commerce 
was the first speaker on the afternoon 
program. He urged the need for every- 
one to become imbued with the spirit 
to go forward in spite of all obstacles. 


ADDRESS OF WILLIAM G. FRASIER 


National President Frasier made an 
inspirational talk in which he urged 
the necessity of cultivating a spirit of 
friendliness with competitors, whom he 
said were really partners, and of closer 
cooperation in both State and national 
organizations. “You can’t pay dues to 
your association and then sit back at 
your ease and secure any benefit,” he 
said. He briefly outlined the service 
offered by the American National Retail 
Jewelers’ Association to its members 
and urged that they take advantage of 
it. 

ADDRESS OF RALPH ROESSLER 

The aims and objects of the “Doyle 
plan” for the formation of a national 
organization of manufacturers, whole- 
salers and retailers in “The Jewelers’ 
Institute of America” was the subject 
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of an address by Ralph Roessler of 
Marion, Ind. Mr. Roessler made a 
special trip to lay this before the con- 
yention, travelling from his home to 
Atlanta by airplane in order to reach 
here on time and start on his return 
trip immediately after completing his 
30 minute address. 

An explanation of the new sales 
policy of the Elgin National Watch Co. 
was given by Raymond E. Tolerton, 
sales manager in charge of the south- 
eastern States and caused much interest. 
He was asked many questions about 
the workings and results of this new 
plan of merchandising. 

A handsome electric clock offered by 
the Seth Thomas Clock Co. was 
awarded to Mrs. M. S. Turtle, who 
presented the invitation from St. 
Augustine to hold the 1930 convention 
in that city. 

Following the adjournment of the 
afternoon session group photographs of 
the entire convention and of the officers 
were taken, after which the delegates 
were taken to Silver Springs for an 
outing. 

Banquet 


A banquet was held in the evening 
following a sumptuous five course din- 
ner. President Middleton introduced 
Dr. J. M. Therrell, president of the 
Commercial Bank & Trust Co., as the 
principal speaker of the evening. Dr. 
Therrell took as his topic “The Worth- 
whileness of Treating Your Competi- 
tor With the Same Ethical Considera- 
tion You Do Your Customer.” 

He said in part: 

“Every time you knock the man who 
is making his living handling the same 
line of goods you are you are planting 
a bit of dynamite under your own feet. 
His experiences are of value to you, for 
his problems are the same as yours, and 
you can be mutually helpful to each 
other, provided you get close enough 
together.” The speaker illustrated 
this point by telling of an experience 
of his with two bankers in a town who 
came to him for aid for their banks. 
Each one knocked the other, and as a 
result people lost confidence in them 
and both banks failed. 

National President Frasier spoke 
briefly, emphasizing the statements 
made by Dr. Therrell. At the conclu- 
sion of his talk Alvin Magnon of Tampa 
presented a package to Mr. Frasier, 
which, on being opened, was found to 
contain a handsomely framed portrait 
of President “Bill.” 


Resolutions 


Resolutions of thanks to Mayor E. 
G. Peek, secretary of the Chamber of 
Commerce, Horace Smith, the adver- 
tisers on the program, President 
Frasier and other speakers on the pro- 
gram, Rev. J. A. McMurray and Dr. 
Therrell were passed as was one pledg- 
ing full cooperation with the A. N. R. 
J~A. The proposed National Jewelers’ 
Institute was indorsed and cooperation 
with this movement was pledged. 
> 
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Boston Jewelers Club Holds Outing 





Members and Guests of Organization Enjoy Games and Dinner 
at Nantasket 


Boston, MAss., June 20. — It was 
neither the heat nor the humidity that 
drove members of the trade to seek the 
cool breezes of Nantasket yesterday, but 
the annual outing of the Boston Jewel- 
ers Club. This well known New En- 
gland watering place was visited by 168 
jewelers and guests, a far greater num- 
ber than attended the outing last year, 
many of whom participated in the pro- 





WILLIAM L. STONE, PRESIDENT 


gram of sports, but all of whom enjoyed 
the shore dinner. 

The sport events occupied the atten- 
tion of the picnickers most of the day, 
one of the principal functions being the 
baseball -game. Two strong aggrega- 
tions took the field and for nine innings 
the spectators witnessed some high class 
playing. The team captained by Kipp, 
who did the catching for his nine, nosed 
out their opponents, commanded by 
Hardy, pitcher for his team. The final 
score was five to three in favor of 
“Kipp’s Klouters.” The umpires, Kelley 
and Emanuels, were called on to make 
some close decisions, but nevertheless 
performed in big league fashion and for 
their efforts were later given prizes in 
appreciation of their work. 

The quoits contest as usual attracted 
a large entry, many of the past presi- 
dents of the club taking part in this 
event. For a time the air was fairly 
filled with flying quoits, but after the 
dust had eleared away the contest sim- 
mered down to a battle between the 
teams composed of Kendall and Stanton 
and McNamara and Kirk. “Egged on” 
by a gallery of enthusiastic spectators 
the Kendall-Stanton pair copped first 
honors. 

In the pipe lighting competition, 
which proved one of the most amusing 


events of the day, Herbert D. Thompson 
and George J. King showed their su- 
periority as “pipe puffers” and romped 
home behind clouds of smoke, to win 
first and second prizes. Mr. Stern was 
handed the booby prize in this “heart- 
breaking and cough-making” competi- 
tion. 

At the risk of ruining a perfectly 


good “Whoopee” suit, Carl Lawton 
entered the three-legged race, teamed 
with “Billy” Smith. Notwithstanding 


the “suit handicap,” this team came 
home first in an exciting race. There 





ALBERT R. KERR, SECRETARY 


were other contests equally as enjoyable 
and interesting. 

The concluding event of the day was 
the dinner served in the Shore Gardens 
at the picnic grounds. President Wil- 
liam Stone occupied the seat of honor, 
but refused to make any address, his 
only remarks being a few words of 
thanks to the committee in charge of 
the outing. It was at the dinner that 
the prizes were awarded. 

In making this outing a success, Carl 
F. Lawton, director of sports, was aided 
by J. Charles Stever and Edward A. 
Bigelow, who acted as a general com- 
mittee. They were assisted by the fol- 
lowing who were in charge of the vari- 
ous contests: Baseball, C. H. Housman; 
quoits, E. F. Lilley; three-legged race, 
F. T. Widmer; pipe lighting, Arthur S. 
Kelley; 50 yard race, William G. Smith, 
and potato race, Edmund W. Kirby. The 
selection of prizes was in the hands of 
James Kingman, while Albert R. Kerr, 
secretary-treasurer, came in for a great 
deal of praise for the manner in which 
he handled the details of the entire af- 
fair and the transporting of the jewelers 
to and from the picnic grounds. 
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“Big Whoopee” at Pleasure Bay 





Introducing Some of the Members of the 24 Karat Club of New York During the Annual Outing 


OW they made “Big Whoopee” at 

the outing of the Jewelers 24 Karat 
Club of New York, held at Pleasure 
Bay, N. J., on Tuesday, June 18, is 
shown in the accompanying illustra- 
tions. A complete account of this affair 
and a list of the prize winners, were 
published in the last issue of THE 
JEWELERS’ CIRCULAR. 
A few of the action pictures snapped 
by our staff photographer, illustrate 


how earnestly some of the contestants 
worked to win one of the “Whoopee” 
prizes which are shown in the posses- 
sion of the winners. 


The “stills” and 


thane prize winners in the various contests holding their awards; 2. Some 
Ma > ba court with some of the players in action; 4. Victor Alfieri winnin ‘ bd m1 
an Coffey awarding President’s trophy to the winner, Dean Stowe; 6. “Dad 


elbaum, runner up; 5. 


President P. J. 


Held on June 18 


close-ups offer a different study and 
show the subjects at ease after a day of 
real enjoyment. 

The outing and the pleasure it af- 
forded those who attended is still the 
subject of much favorable comment. To 
DeWitt A. Davidson, general chairman 
of the affair and “Matt” Stratton in 
charge of sports, who were assisted by 
an efficient corp of helpers, is due the 
credit for the success of the picnic. The 
novel contests arranged were partici- 
pated in by practically everyone who at- 
tended the affair. The valuable prizes 
awarded brought delight to the hearts 





of the winners and envy to the losers. 
The picnic this year was well at- 
tended, there being over 100 members 
and guests present. The trip down to 
the Jersey resort as usual afforded an 
opportunity to fraternize and for those 
so inclined to enjoy a few games of 
bridge. The shore dinner was of course 
up to its usual high standard and that 
the jewelers enjoyed this feature of the 
affair was evidenced by the fact that 
over two hours was devoted to the many 
courses from steamed clams to ice cream 
and cigars. It was after the dinner was 
served that the games were started. 





Snap Shots by Our Staff Photographer at Pleasure Bay 


2. Some of the members of the outing committee; 3. A view of 
the final heat in the “Whoopee” balloon race, with M. 


Davidson, out- 


ing chairman, and “Matt” Stratton, who was in charge cf sports, smiling at the end of a perfect day 
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Retail Credit Methods on Sound Basis 





First Results of Nation-W ide Credit Survey Indicate Satisfactory 
Situation Generally Prevailing, Commerce Department 
Expert Tells National Retail Credit Association 


WASHINGTON, D. C., June 24.—Not- 
withstanding the frequent failures 
among retail establishments due to un- 
wise credit policies, the retail credit 
structure of the country as a whole ap- 
pears to be on a solid foundation, Dr. W. 
C. Plummer told the 17th annual con- 
yention of the National Retail Credit 
Association at Nashville last week. Dr. 
Plummer, a recognized authority on 
credit subjects and a professor of econ- 
omics at the University of Pennsyl- 
vania, is temporarily attached to the De- 
partment of Commerce for the purpose 
of directing a nation-wide survey of the 
retail credit situation in all its phases. 
This investigation was begun at the re- 
quest of the National Retail Credit As- 
sociation and is being carried on with 
its active cooperation. 

A vast fund of data relating to all 
lines of retail selling has been received 
in the Department of Commerce and is 
awaiting compilation and analysis, Dr. 
Plummer stated. In order to present to 
the business public the information 
available with the least delay, a pre- 
liminary report has been issued which 
covers 440 department stores, 339 auto- 
mobile dealers and 1097 independent 
grocery stores, the returns on which 
had been received up to the middle of 
April. These retail establishments in 
1927 did an aggregate business of more 
than a billion and a half dollars. For 
many purposes, Dr. Plummer pointed 
out, the results shown in this prelimi- 
nary report may be considered to fairly 
represent the respective types of retail 
trade discussed, although for others it 
is desirable that a greater number be 
analyzed. 

Referring to the proportion of credit 
to cash sales, Dr. Plummer said the 
available information showed that two- 
thirds of the automobile dealers’ sales, 
more than half the grocery sales, and 
about a third of the department store 
sales were made on a credit basis. The 
average bad debt loss reported in these 
three lines of retail activity was rela- 
tively low. For the department stores 
it was only 0.4 per cent on regular 
charge account sales and about 3 times 
that figure or 1.1 per cent on install- 
ment sales. The automobile dealers 
showed a situation exactly the reverse, 
losses on open accounts amounting to 
0.9 per cent as compared with 0.4 per 
cent on installment sales. The grocery 
stores which did a credit business re- 
ported a loss from bad debts on charge 
accounts of 0.6 per cent. 

The widespread use of credit bureaus 
and the extensive employment of finance 
companies by automobile dealers were 
two outstanding facts disclosed by the 
credit survey to date, according to Dr. 





Plummer. Approximately 90 per cent 
of the department stores, 80 per cent of 
the automobile dealers and 70 per cent 
of the grocery stores reported using 
credit bureaus. Eighty-five per cent of 
the automobile dealers covered in the 
preliminary report stated that they used 
finance companies in handling their de- 
ferred payment accounts. 

That installment selling is increasing 
among department stores is indicated by 
the returns received. These showed that 
between 1925 and 1927 installment sales 
increased more than 15 per cent as com- 
pared with 6.7 per cent for open credit 
sales and 0.2 for cash sales. Installment 
sales, however, represent only 6 per cent 
of the total volume of business trans- 
acted. 

Department stores have a perplexing 
problem in connection with returned 
merchandise, the survey reveals. Those 
which were analyzed in this preliminary 
report showed returns and allowances 
on cash sales of 21 per cent on open 
credit sales, 12 per cent on installment 
sales and 6.8 per cent on cash sales. 
The highest percentage of returns and 
allowances was reported by establish- 
ments having annual business running 
from $1,000,000 to $10,000,000, those re- 
porting more than 25 per cent. 








Better Business Reports 





Los Angeles Concerns Say That Greater 
Volume of Orders Was Received This 
Spring and Are Optimtistic for 
the Fall 


Los ANGELES, June 22.—According to 
reports gathered in interviews with some 
of the leading wholesale jewelers in Los 
Angeles, the business for 1929, up to 
date, is better than for the same period 
in 1928. Some report that it even runs 
as high as 20 per cent heavier. 

Meyer Levey, vice-president of E. 
Bastheim Co., Title Guarantee building, 
declared that the amount of business 
handled by his house for 1929 was re- 
markable. “We have run fully 20 per 
cent higher this year than last and pros- 
pects for the fall are alluring. We are 
getting a demand for better goods and 
of course the greater part of the increase 
is largely due to increased prices.” 

James A. Apffel, head of the James A. 
Apffel Jewelry Co., said his house had 
had a wonderful spring business and 
that business in volume and amounts 
was decidedly in advance of the spring 
of 1928. “We make nearly all of our 
merchandise and consequently care 
but little about what the market is in 
the East. I believe that trade the com- 
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ing fall will greatly exceed that of 1928.” 

Holstein & Blank also coincide with 
the other optimistic reports and say 
their business is showing a gratifying 
increase over last year. “You know,” 
remarked Nate Blank, head of the house, 
“that we were obliged to seek larger 
quarters early in the spring, moving 
into our present spacious suite in the 
Title Guarantee building. I have just 
been checking up our orders from north- 
ern Mexico and southern California 
cities and find the increase is keeping 
up.” 

A. H. Neale, of Sunderland & Miller, 
reports his house’s patronage as much 
greater this spring than last. “We were 
obliged to put a branch in San Fran- 
cisco so as to take care of our northern 
trade more expeditiously. I am leaving 
this week for New York and the New 
England states by way of Panama Canal 
and expect to be gone one month. I look 
for a banner business in the fall.” 

George W. Godchaux, handling art 
flowers and other gift lines for jewelers, 
reports excellent business and a sub- 
stantial increase in orders. 

A. B. Ebner, vice-president of the E. 
W. Reynolds Co., Metropolitan building, 
declares business is exceptionally good 
and that this year will show its cus- 
tomary increase over the previous year. 
“T am going to leave Sunday for New 
York, and other jewelry centers, going 
through the Panama Canal,” said Mr. 
Ebner. “I shall visit.most of the fac- 
tories and concerns in the Middle West 
and Atlantic Coast States with whom 
we do business before returning here. I 
expect to be gone two months. We ex- 
pect our fall business will be far in the 
lead over all previous years.” 

Sam Rothstein, representative of 
Whitelaw Bros., diamond importers, 
New York, told: a JEWELERS’ CIRCULAR 
reporter yesterday at the Los Angeles 
headquarters in the Title Guarantee 
building, that he had enjoyed a wonder- 
ful business in a recent trip covering 
the larger cities of the United States 
and which he had concluded this week. 
“People are buying better merchandise 
now than ever before,” he said. “Every- 
body wants his wife or daughter to wear 
a diamond and this causes the wealthier 
classes to purchase better stones, ergo, 
heavier prices and more orders.” 

J. G. Donavan, Jr., of Donavan & 
Seamans, 743 S. Broadway, said his es- 
tablishment was pleased at the volume 
of business that it had done this spring. 
“Of course we are not satisfied; that 
would not be expected. There is plenty 
of room to do much more but we are 
getting our share.” 








Incorporation papers listing capital 
stock paid in of $6,500 were recently 
filed at Mobile, Ala., by Julius Goldstein 
& Sons, Inc. The firm, which will en- 
gage in the wholesale and retail jewelry 
business, is headed by Mendel P. Gold- 
stein, president and general manager; 
Leonora P. Goldstein, vice-president; 
and Cecile G. .Forchheimer, secretary 
and treasurer. 




















62 





THE JEWELERS’ 


CIRCULAR 











mages 
* 
“BUY FROM THE CUTTRRS” 








| LONDON 


GEMS 


EMERALDS AQUAMARINES 
RUBIES CHINESE JADE 
SAPPHIRES BLACK OPALS 


and other 


PRECIOUS STONES 


AMERICAN GEM @ PEARL CO 


Miners : Cutters : Importers 


SIX WEST FORTY-EIGHTH STREE1 


NEW YORK 
PARIS 














Emeralds 
Sapphires 
Rubies 


Star 
Sapphires 


Finest CALIBRE 
and 
SINGLE STONES 









ie 


| 














ee 0 








June 24th, 1929 
-- to be EXACT 


Columbia University’s 
Varsity Crew won the 
Poughkeepsie Regatta. 


The water was so rough 
that four crews, including 
California’s former 
World’s Champions, sank 
in the river. But this did 
not daunt Columbia’s 
never defeated men of 
iron. 

We have instilled the 
Columbia spirit in our 
organization. We are 
with our customers in 
adversity as well as in 
triumph. 
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New York. 
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Your requirements for calibre may be filled from our 
comprehensive stocks or cut in our own lapidary shop. 
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Beware of Him 





Pinkerton Detective Agency Warns Against 
the Operations of Clever Check 
Swindler 


A clever check swindler who has 
victimized jewelers in several large cities 
in this country is being sought by the 
Pinkerton National Detective Agency. 
It is known that this swindler who 
sometimes poses as an accountant and 
at other times impersonates a_ stock 
broker or a doctor, has passed worthless 
checks ranging in amounts from $400 
to $700 on at least five jewelry con- 
cerns. 

The man frequently uses the same 
method of operation, representing him- 
self as a prominent business or profes- 
sional man and then presenting a card 
to identify himself. He claims to have 
an intimate acquaintance with many 
local business men and sometimes dis- 
plays an Elks membership card. His 
visits are usually made after banking 
hours, making it impossible for the 
jeweler to verify whether the check the 
man gives is valid. 

The swindler is described as being be- 
tween 35 and 40 years old, standing five 
feet 10 inches tall and weighing about 
170 pounds. He has a ruddy complexion, 
blonde curly hair, smooth face and blue 
eyes, is of good build and is always 
well dressed. Hanging from his watch 
chain is an elk’s tooth and at times 
he wears the insignia of this order in 
the lapel of his coat. 

The Pinkerton agency is calling the 
trade’s attention to this man’s opera- 
tions and any information about him 
should be sent to the agency, 154 Nassau 
St. New York, or any of its branch 
offices. 








Hold-Up Frustrated 





Cries of Brooklyn Jeweler’s Wife Frightens 
Bandit Who Is Arrested After Chase 


A daylight robbery in the jewelry 
store of Charles Tupper, 1669 Broad- 
way, Brooklyn, N. Y., was frustrated 
on Wednesday, June 19, when the 
jeweler’s wife emerged from a_ back 
room, faced the bandit’s fire and yelled 
until he fled. Her cries aroused the 
neighborhood and resulted indirectly in 
the hold-up man’s capture. 

The thief, later identified as William 
Rice, alias “James Ryan,” a veteran of 
several prisons, living on Reid Avenue, 
Brooklyn, entered the shop at noon and 
dangling a revolver, forced Mr. Tupper 
to lay flat on his back behind the 
counter while he raked over a tray of 
jewels with the other hand. He was 
making a selection, obviously, of the 
Jewels which could most easily be dis- 
posed of when Mrs. Tupper put in an 
appearance. She strode toward the 
bandit and began to scold him vigor- 
ously, following with strident yells. As 
she did Rice fired three shots, the last 
one skimming Mrs. Tupper’s temple. 











CIRCULAR 





THE JEWELERS’ 


At this moment a customer entered the 
store, and as Rice turned to cover him, 
Mrs. Tupper again screamed. 

Rice became alarmed and fled, jump- 
ing into a stolen car at the curb. Mr. 
Tupper, seizing a pistol in back of the 
counter, followed and fired five shots 
at the fleeing car. The whole neighbor- 
hood was aroused and Captain Martin 
Sheehy of the Ralph Ave. station, 
with two other policemen, chased Rice 
in a patrol car. At Bushwick Ave. 
and Decatur St. the car crashed into 
a sightseeing bus and Rice alighted, 
running into the cellar of. a building 
where Sheehy captured him. 

Police claim Rice has been convicted 
of at least four felonies, has served 
terms in Sing Sing and Elmira Re- 
formatory and was released from Sing 
Sing only about a year ago. He was 
indicted by the Kings County Grand 
Jury the following day. 








Alleged Smugglers Caught 





Another Alleged Plot to Evade Duty on 
Diamonds Believed Uncovered Through 
Arrests in New York 


Mendel Silverberg and his son, Louis, 
diamond dealers of 93 Nassau St., New 
York, are out under bail, and Louis Le- 
maire, a Belgian sailor on the liner 
Pennland, has been paroled in the cus- 
tody of a customs guard. As a result 
of work of government agents and at- 
torneys another alleged diamond smug- 
gling conspiracy is believed to have been 
uncovered. 

On June 17, Lemaire was seized as he 
left the Pennland by Customs Guard B. 
C. Huntley, who claims that he found 
two packages of diamonds in the sea- 
man’s tobacco pouch. The sailor stated 
he did not know the diamonds were in 
the pouch which, he claimed, had been 
given to him. However, he was nervous 
and hesitant in his answers, the customs 
official reported, and it was decided to 
hold him for further questioning. 

On Tuesday Lemaire was taken to the 
Post Office building, where Assistant 
District Attorneys John M. Blake and 
Alvin McK. Sylvester questioned him. 
Mr. Blake trapped the seaman into con- 
fessing by stating the latter had smug- 
gled in $25,000 worth of precious stones 
and hazarded the guess that he would 
only receive $5 for his share in the plot. 
This startled Lemaire, for $5 was the 
amount he was to receive, and he then 
consented to assist the government in 
identifying the owner of the stones. 

The same evening Lemaire with sev- 
eral government agents went to Hins- 
dale St., Brooklyn, the agreed place of 
delivery. Following his instructions he 
walked the sidewalk between 641 and 651 
Hinsdale St., with a long-stemmed pipe 
of curious design in his mouth, an en- 
velope of phonograph records in one 
hand and a torn photograph in his 
pocket. A few moments later a young 
man detached himself from the passing 
crowds and accosted Lemaire, producing 
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half of a photograph which matched the 
fragment held by the sailor. An older 
man, Mendel Silverberg, it is alleged, 
then joined them and handed the sailor 
a $5 bill after receiving the tobacco 
pouch. The government agents then 
stepped to the fore and arrested the 
pair. 

Taken before Mr. Blake the men, it is 
claimed, made a partial confession, and 
waiving examination by the Federal 
Grand Jury, they were arraigned before 
United States Commissioner Cotter, who 
released the elder Silverberg on $5,000 
bail, his son on $2,500 bail and Lemaire 
under parole of Customs Agent Hunt- 
ley. 








Diamond Swindler Who Charges 
Customs Agent with Beating Him 
Receives Light Sentence 


James Puleo, ex-Pennland employe 
and diamond smuggler, who claimed he 
was unduly beaten by Customs House 
agents on his arrest here several months 
ago, was given a 30-day sentence by 
Federal Judge Knox on Friday, June 14. 
Judge Knox believed Puleo’s story of the 
unnecessary thrashing and took this fact 
into account in giving him a light sen- 
tence. 

Assistant District Attorney Alvin 
McK. Sylvester, who with Assistant Dis- 
trict Attorney John M. Blake has han- 
dled the smuggling cases for the govern- 
ment, was advised by the Court to in- 
form the Collector of Customs of the 
beating and that no similar affairs are 
to be tolerated in the future. The beat- 
ing was attributed to a new agent who 
was over-zealous in his efforts to as- 
certain the name of jewelers with whom 
Puleo was connected. Previous to his 
questioning by the agent, Puleo had 
admitted smuggling diamonds into this 
country, and the beating came when the 
new agent sought to elicit additional in- 
formation which had not been dis- 
closed. 








Watches Taken in Hamtramck, Mich., 
Jewelry Store Robbery Found 
After Arrest of Suspect 


DETROYT, MIcH., June 22.—With the 
arrest yesterday of a man at Dearborn, 
a suburb, police assert they have in cus- 
tody the last member of the notorious 
“Jaworski mob.” In the room of the 
man was found two revolvers, a shot 
gun, 100 rounds of ammunition, an as- 
sortment of holsters and 12 watches. 
The watches, according to Police Inspec- 
tor H. J. Garvin, head of the crime and 
bomb squad, have been identified as loot 
taken from a jeweler robbed within the 
last month in Hamtramck, a_ suburb 
north of Detroit. 

Jaworski, the alleged leader of the so- 
called mob, was electrocuted in Pitts- 
burgh last January, and other members, 
with the exception of the man now un- 
der arrest, either are dead or are serving 
time in prison. 








64 THE JEWELERS’ CIRCULAR 


BARAD<:KETZ. | 


CFLLINE BLDG. 48% W. 48" STREET 
IMPORTERS OF STONES 


June 27, 1929 




















BAGUETTE 


MARQUISTS 
SQUARES 
"FINE CALIBRE 
AU) NTO) BIDE 


BRYANT 
5464 + 5405 














Reece 


% 
¥ 
\y 


v 


Lo 


Phy 


on Raiaiedl Gentlemen! 


ES SIR, patents on these three designs were 
mtr 9 for away last June—1928, and were 
granted on September 25, 1928. Every once 
in awhile some manufacturer’s ambition 
bubbles clear over and he starts producing these 
heart rings. We have had to stop three of them 
the past couple of months. Now we don’t like to 
see anybody waste his energies or be disappointed, 
so we are giving these patents a bit of publicity. 
Our patents bear the numbers, 76388, 76389 and 
76390 and we, of course, must protect them and’ 
resistinfringements. Nlanlnctunees will ecadviced. 


Your Orders Are Invited 


In 18k white-gold the three designs are offered at $6.25 
each. In lots of a dozen or more, deduct 10%. Sold as 
mountings to take 3, 5, '7 or 10 diamonds, or diamonds all 
around, we charge 15c for drilling and azuring, and 35¢ for 
settings. In our own retail stores we find them ready sellers, 
diamond-mounted. Made also in platinum. Prices on request. 


Granat ‘Bros 
Manufacturing Jewelers 


2390 Mission Street, San Francisco 
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Alleged Thieves Arrested 





Trio Charged with “Fishing” Rings from 
Jewelry Store Windows Caught 
in New York 


New York city police arrested on 
June 18 three men who are being held 
as suspected members of the gang of 
thieves, who have been looting jewelry 
store windows by applying the principles 
of fishing to burglary technique. The 
arrest of the trio partially solves more 
than 100 thefts committed in New York, 
Boston, Chicago and other large cities, 
which netted, it is estimated, between 
$40,000 and $60,000. 

Under the new method, of which 
jewelers have been warned to guard 
against recently, the “gem anglers” 
approach a jewelry store where the 
display windows are fastened together 
with clamps instead of strips. The 
clamps are pried off and a wedge is 
driven in between the two sections of 
plate glass at the corner joint until a 
gap is made wide enough to allow the 
insertion of a hooked wire. Display 
jewelry, usually diamond rings, is then 
“fished out.” 

The New York investigators, which 
included Detectives Daniel Ryan and 
Arthur Schultheiss of the bomb squad 
and H. S. Mosher, manager of che 
criminal department of the Pinker‘<n 
National Detective Agency acting for 
the Jewelers Security Alliance, were 
“tipped” to watch the store of Isadore 
Bloomfield at 155 E. 14th St. Late in 
the evening they saw three men loiter- 
ing in front of Bloomfield’s display win- 
dow. As the detectives approached the 
men fled running east to Third Ave., 
wkere they boarded a northbound trolley 
car. 

Their pursuers commandeered an au- 
tomobile and at 28th St. and Third Ave. 
boarded the trolley and arrested the 
men, who identified themselves as Joseph 
and Thomas Malone, brothers, 2710 
Sedgwick Ave., the Bronx, and Carl 
Lagerstrom, 83 W. 107th St. They were 
charged with burglary and at police 
headquarters, it is claimed, admitted 
they had been responsible for a number 
of recent crimes in New York city. 

The police believe that some of the 
loot taken by the “angling” method may 
be recovered. Jewelers who have lost 
merchandise through this method are 
advised to communicate immediately 
with the Pinkerton National Detective 
Agency, 154 Nassau St., New York city. 








Tray of Diamonds Worth $1,500 
Stolen from Brooklyn, N. Y.., 
Jewelry Store 


The Finlay-Strauss jewelry store, 461 
Fulton St., Brooklyn, N. Y., was robbed 
of a tray containing 28 unset diamonds, 
valued at $1,500, during business hours 
on June 18. The police are seeking a 
man who had spent some time buying a 
$6.50 wrist watch, about 15 minutes 
before the loss of the gems was dis- 
covered. 


THE JEWELERS’ CIRCULAR 


Two other customers, whose features 
were not recalled by the firm’s employes, 
were in the store at the same time. 
Detectives from the Poplar St. station 
are working on the case, their sole clue 
being the description of the well-dressed, 
clean shaven man of about 28 given to 
them by the clerks. 








Paladino Sentenced 





Prisoner Whose Confession Sent Members 
of Whittemore Gang to Prison Must 
Serve Short Term on 
Welfare Island 


Nearly three years after his partners 
in crime had been sent to prison for long 
terms, Anthony Paladino, member of the 
one-time notorious Whittemore gang, 
was sentenced last Monday by Judge 
Koenig in the Court of General Sessions 
to serve an indeterminate term on Wel- 
fare Island. The maximum term at this 
place is three years, which means that 
Paladino, who has been confined in the 
West Side Prison since his arrest early 
in 1926, will be required to serve little 
more than six years for his operations 
with the Whittemore gang. 

In sending Paladino to Welfare Island, 
Judge Koenig took into consideration 
recommendations made by Chief Assist- 
ant District Attorney and Detective 
Horan who informed the court that to 
sentence the prisoner to Sing Sing where 
four of the Whittemore gang are serv- 
ing long terms on a confession made by 
Paladino, would probably mean certain 
death to the latter. Mr. Pecora also men- 
tioned that Paladino had rendered valu- 
able services to the state in prosecuting 
Leon and Jake Kramer, Milton “Shuffles” 
Goldberg and Nate Weinzimmer for 
their assaults on members of the jewelry 
trade while associated with Whittemore 
and should be rewarded for this service. 
The gang leader, it will be recalled, was 
turned over to the Maryland authorities, 
where he was tried, convicted and hung 
for killing a prison guard. Sa 

Paladino is the man who was io shoot 
the traffic officer on duty at 48th St. and 
Fifth Ave., if the latter made a move to 
interrupt the daring hold-up and rob- 
bery of Albert S. Goudvis and Emanuel 
Veerman, of Goudvis Bros., diamond 
merchants. This robbery occurred on 
W. 48th St., within a few feet of Fifth 
Ave., early in January, 1926, and in a 
daring and spectacular manner _ the 
thieves made their escape with gems 
worth $178,000. Paladino also confessed 
to taking part in the hold-up and rob- 
bery of Jacques Ross, jeweler, 290 Grand 
St., who lost merchandise worth $75,000 
and M. G. Ernest, another jeweler at 566 
Columbus Ave., where the loot amounted 
to $20,000. 

The sentencing of Paladino disposes of 
the last member of this mob. The 
Kramer brothers and Goldberg are serv- 
ing 40 years each in Sing Sing, Wein- 
zimmer, chauffeur for the gang, 20 years. 
and “Baltimore Willie’ Unkelbach two 
terms, one running from four to eight 
years and the other from 10 to 20 years. 
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Indictment Charging Concealment of 
Assets Filed Against New Orleans 
Jeweler, Wife and Son 


Sternberg & Rosen, attorneys, 233 
Broadway, New York, are notifying 
creditors that as a result of a long and 
extensive investigation, an indictment 
has been filed in the United States Dis- 
trict Court against I. Antis, of I. Antis 
Inc., New Orleans, La., his wife and 
son. The indictment contains two 
counts, one charging concealment of 
assets from the receiver in bankruptcy, 
and the other for the refusal on the part 
of Antis to surrender to the trustee cer- 
tain books and records which were 
deemed to be of material value. 

According to the attorneys the greater 
part of the merchandise, which it is 
charged was concealed, has been recov- 
ered and sold by the trustee, the estate 
receiving the benefit of the proceeds. 
Sternberg & Rosen have been informed 
that the trial of the criminal proceed- 
ings will probably take place some time 
next October or November. With re- 
spect to the civil proceedings the attor- 
neys state that the trustee has already 
filed his final account, and unless some 
unforeseen development arises distribu- 
tion to creditors should be made short- 
ly. Sternberg & Rosen represent a ma- 
jority of the creditors and report that 
it was through their efforts that this 
prosecution was instituted. 








Instinctive Exhibition at the 
Art Center 


HOSE interested in modern decora- 

tive designing could not do better 
than to attend the comprehensive exhibit 
of furniture accessories and interior 
decoration in the modern manner show- 
ing for the summer months at the Arts 
Center, 65 E. 56th St., New York. 

Here are assembled several excellent 
groups of harmonized furnishings in 
rooms planned and designed by some 
world famous artists, couturiéres and 
architects, both American and Euro- 
pean. 

The renowned German designer, 
Benin Paul, has a group of three rooms. 
Rockwell Kent has planned a colored 
bedroom and Paul Poiret a continuation 
bedroom and study. 

The very last word in modern decora- 
tive motifs are to be seen in this 
representative array and the Art Center 
should be a first attraction for all 
jewelers looking to the fresh and orig- 
inal in ornamental detail. 

The exhibition is to remain open until 
early fall. 








The jewelry business owned by and 
conducted under the firm name and style 
of Mazula Bros. at 161 N. Main St., 
Memphis, Tenn., has been sold to Joseph 
Laguzzi and Fred Barasso. The Ma- 
zula brothers are retiring from the 
jewelry business altogether. 
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Letters to the Editor 


Cash Payments by the Retailer— 
A New York Manufacturer’s 
Experience 

NEW YORK, June 17, 1929. 
Editor of THE JEWELERS’ CIRCULAR: 

I was very happy indeed to note that 
you have seen fit to write an editorial 
under the caption of “Buying for cash, 
or on long terms” in THE JEWELERS’ CiR- 
CULAR, issue of June 13, page 36. 

I believe that the time has come when 
the trade press together with various 
associations in the industry are becom- 
ing interested in the fact that our indus- 
try cannot survive and compete with 
more efficient bodies as long as they in- 
sist upon ridiculously long terms of 
credit for merchandise they purchase, if 
they intend to compete with chain stores, 
mail order houses and department 
stores. 

Our method of selling goods on a 
monthly settlement basis has revealed 
to us many interesting facts about the 
jewelry industry, some of which we be- 
lieved but did not know and other facts 
which we found out that we never 
dreamed of. It was a revelation to us to 
find that such a tremendous majority of 
jewelers are willing to buy goods and 
pay for them on a monthly settlement 
basis when the price is right and it was 
also a revelation to us to find out that 
there are retailers in the industry that 
although they realize the values we are 
offering cannot buy from us because 
they cannot comply with our terms of 
sale. 

We are, of course, aware of the fact 
that we must of necessity eliminate a 
number of our customers and prospects 
because they are not in a position to 
comply with our terms of sale, but we 
are placing ourselves in a position of 
knowing that those people that we do 
sell are going to pay for their goods 
promptly and on time and those who 
cannot pay, it is best for us not to have 
on our books. 

Before we placed into force our policy 
of selling goods only to those jewelers 
who will pay for them at the end of the 
month in which they buy them, we thor- 
oughly realized that we would lose the 
business of some, but gain the business 
of others. ‘ It is our belief that we are 
operating according to good business 
methods on economically sound principles 
and that the trade and the industry as 
a whole should investigate the merits of 
eliminating long terms and selling like 
merchants and business men on a month- 
ly settlement basis. It is eccnomically 
unsound for manufacturers, wholesalers 
and diamond merchants to sell goods on 
long terms of credit, if the customer 
they sell to can pay in a shorter time. 
If a sale is made on long terms, where 
the customer cannot pay in a shorter 
space of time, the seller, of course, must 








realize that he is taking an undue risk 
and because of necessity add to his price 
for the risk involved. 

I would indeed be very happy to re- 
veal to THE JEWELERS’ CIRCULAR, or any 
other publication, or all of them, or any 
trade association or body, our experi- 
ence of our new policy of selling goods 
to the retailer on a monthly settlement 
basis. They would be agreeably sur- 
prised at the many merits involved in 
the policy together with a few of the de- 
ficiencies, but the merits so far outweigh 
the few deficiencies that the trade as a 
whole would benefit by the adoption of 
short terms. 

Perhaps the greatest benefactor will 
be the retail jeweler. In the first place, 
he would not permit anyone to overload 
him with goods, because he would not 
think that he could dispose of the goods 
before the bill would come due, when in 
fact he very often cannot. Second, he 
would be in a position to save as much 
as twenty-five to thirty-three per cent 
in buying his goods if it were known 
that he would pay for them on the month 
following the delivery of the goods. 
Third, he would be in a position to suc- 
cessfully compete with any competitor, 
chain store, mail order house or depart- 
ment store, and as long as jewelers will 
insist upon long terms of credit, the eco- 
nomic stability of merchants will be seri- 
ously threatened and the time will come 
when the retail jeweler will not be able 
to exist or stand the competition of the 
more efficient competitors, the chain 
store, the mail order house and the de- 
partment store. 

The change in sales policy, if any, 
must come from the source, namely the 
manufacturer. If he will insist upon 
prompt payment of his goods from the 
wholesaler, the wholesaler will in turn 
be compelled to insist upon the same 
terms from the retailer. 

It is omly because the manufacturer in 
his greed for more volume, has given 
long terms of credit to the wholesaler, 
who in turn has passed on these long 
terms to the retailer, and in each case a 
profit has been tagged on to the goods, 
not only for the long terms given, but 
for the risk involved because of long 
terms. 

I do not know what action the Fed- 
eral Trade Commission will take in ref- 
erence to terms of sale granted by 
manufacturers and wholesalers to the 
retailer, but I will make the statement 
that if the trade does not correct these 
evils, our industry will stagnate further, 
if that is possible, and the time will not 
be far off when the banks will refuse 
credit to the majority of those in the 
jewelry industry, because of their lax 
and unbusinesslike methods of granting 
ridiculous terms when making a sale. 

Respectfully yours, 


NORMAN C. LEvy. 


Jeweler’s Liability for Handling 
Goods That May Have 
Been Stolen 


New York, June 14, 1929, 
Editor of THE JEWELERS’ CIRCULAR: 

On page 59 of the issue of June 13, 
THE JEWELERS’ CIRCULAR has an article 
entitled “When You Buy Goods That 
Prove to Have Been Stolen,” by Elton 
J. Buckley. 

I take the liberty of commenting on 
this article. Mr. V.’s action in buying 
standard merchandise from a stranger 
because it was cheap (and as he states 
far below the known wholesale price), 
should be unsparingly condemned, | 
emphatically protest against Mr. Buck. 
ley’s comment. Mr. V.’s action was 
reprehensible and cannot be justified on 
the grounds of morals or law. Mr. V.’s 
failure to investigate the source of the 
merchandise would in my judgment con. 
stitute a suspicion of participation in an 
unlawful act and such conduct should 
be condemned, not justified. 

Yours very truly, 
(Signed) Emit W. Koun, 

President of the Retail Jewelers’ 

Association of Greater New York. 





Factors That Make for Success in 
the Jewelry Business 


FRESNO, CAL., June 13, 1929. 
Editor, THE JEWELERS’ CIRCULAR: 

In this hey-day of quantitative civili- 
zation the success of the jeweler depends 
on the use of a sufficient quantitative 
method combined with the constant ideal 
of injecting qualitative consideration 
into his environment. This necessarily 
involves development of the personality 
in business. Personality is the human 
factor not usually purchased with the 
sale of the stock certificate. It may be 
developed by profit, but that is not its 
sole stimulus. The jewelry business 
rightly conceived serves a very great 
need in our modern America. In contrast 
with the purely quantitative concept it 
offers something of real need and value 
to the advertised wealth of today. It 
also enlists the sympathy and support 
of the forces of responsible production 
and labor. Mere size and quantity does 
not do this. 

The future of this type of jeweler it 
the milieu of mass production and prite 
appeal to short-sighted thrift is assured 
by the background of our great national 
wealth—in its natural seeking of ae 
thetic values—together with the prog 
ress of human development in which this 
nation is educationally involved. Th 
writer will mention that he happens now 
to be director of the Fresno Counly 
Chamber of Commerce, The Better Bust 
ness Bureau and the Rotary Club, s0# 
conversant with group psychology. This 
is no question of the group versus 
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individual, but a statement of needs and 
forces and method working in our pres- 
ent day civilization. I lay stress on the 
sufficient use of quantitative method, but 
the great thing is the injection of quali- 
tative consideration, and education. As 
always, the consumer must be educated 
to his own needs and benefits. 

May I add that Fresno is a self-re- 
sponsible, very cosmopolitan small city 
quite as far West as one can go in the 
U. §. A. in the center of the San Joaquin 
Valley, containing the Hoover Farm. It 
has acquired some of its wisdom in 
studying the great eastern markets (as 
well as Europe and Asia) in relation to 
its agricultural products—the most 
unique of which is raisin grapes. 

It has realized some of the difficulties 
of quantity production, surpluses and at- 
tending evils. It has also quite remark- 
ably survived these difficulties of the 
past five years; and now feels ready to 
go forward this fall with renewed cour- 
age and a definite hope of better things. 

In a long-time appreciation of THE 
JEWELERS’ CIRCULAR—three generations 
in our business. 

Yours sincerely, 
(Signed) ALBERT O. WARNER, 
President of The Warner Co., Inc. 





MILWAUKEE, WIs., June 15, 1929. 
Editor, THE JEWELERS’ CIRCULAR: 


In answer to your article in your 
June 13th publication of THE JEWELERS’ 
CrcuLtaR, “Is Yellow Gold Coming 
Back?” we should like to give our opin- 
ion. 

It seems to us that this is a matter of 
great importance as it is dangerous to 
foster development from certain centers 
which would be very harmful to the 
trade generally in other sections, at 
least where the demand does not seem to 
have a general and natural source. 

It is true that styles in colors and 
metals are a great stimulus to business 
and our business, for one, needs more 
of this kind of development. 

In many lines of business there is a 
well-planned effort made by a so-called 
cooperative movement by the leaders of 
that product to bring before the public 
of this country a one set color scheme 
which is very often adopted on account 
of the responsibility of the firms who 
are leaders in bringing out such new 
colors and fashions. 

To force the public, through publicity, 
to adopt certain colors or styles which 
do not have a central or cooperative 
source would mean a loss to many a 
jeweler, on account of the slow turn- 
over in our business, and he could not 
protect himself against this change and 
would be taking a considerable loss. 

If the matter of color, or gold, or 
metal, or enamel were generally adopted 
by the leaders who make this product 
and well advised information given out. 
so that the retail jeweler would know, 
for example, that after the first of 
September, of this year, yellow gold will 
be given wide publicity and will be 
shown in all the newest patterns of 
watch cases and jewelry, etc., this would 
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give the dealer an opportunity to use 
every means possible to adjust himself 
to this condition; it would minimize the 
losses and tend to keep the retail jewel- 
ry business on a much healthier basis. 
This is our expression in answer to 
your inquiry about the yellow gold. 
Yours respectfully, 
(Signed) RANK & MOTTERAM Co., 
By Henry W. Rank. 








Style Advice for July 


Miss Isabelle M. Archer, stylist and 
fashion editor of THE JEWELERS’ Cir- 
CULAR, offers the following advice for 
retailers, wholesalers and designers 
for the month of July: 


Retailers 


To specialize in costume jewelry set with 
rose quartz, pink coral, garnets and pink 
tourmaline. The amber and topaz tones will 
be welcomed in all jewels and pocket pieces. 


Wholesalers 


To plan to meet the fall demands in fancy 
bracelets, pendant necklaces of medium 
length, large stone finger rings and the 
shoulder brooches with double pendant fea- 
tures. These jewels will soon be described 
in detail in the pages the the JEWELERS’ 
Crecutar. Watch for these new models. 


Designers 


To strive for original effects, only if the 
basic ideas correspond with the lines, con- 
tours and colors of the coming gown modes. 
We are predicting the coming to the fore 
of dark, plain colors; of black, brown, blue 
and old gold tones, rich greens and garnet 
shades as leading fall colors. Princess lines 
with flares and flounces; longer skirts and 
a still greater use of the finest platinum 
jewels for formal day and evening wear in 
matching sets. 








Columbus, Ohio, Firm Files Appeal 
from Decision Upholding 
Patent on Watch Cases 


CINCINNATI, June 22. — An appeal 
was filed in the United States Circuit 
Court of Appeals, this city, last Wednes- 
day by the Kay Jewelry Co. of Colum- 
bus, Ohio. The appeal was submitted 
from the decree of Judge Benson W. 
Hough of the United States District 
Court at Columbus, which held the Carl 
W. Bieser patent to be valid. Judge 
Hough held the patent rights of the 
Gruen National Watch Case Co. to have 
been infringed. These involve certain 
improvements in watch cases. 

The lower court maintained that 
Bulova watches sold by the Kay com- 
pany infringed on the Bieser patent, 
owned by the Gruen company and is- 
sued an injunction against further in- 
fringement of the patent. Since this 
litigation was instituted and a decision 
rendered in the Columbus Federal 
courts, the Gruen company filed a num- 
ber of similar suits in other parts of 
the country to enforce its patent rights. 
Several suits were filed in the Federal 
courts in the Queen City. A majority 
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of these were settled with consent de- 
crees in favor of the Gruen concern. 








An Important Decision 





New York Supreme Court Decides Firm 
Receiving Diamonds on Memorandum Is 


Liable for Their Loss 


A case instituted to determine which 
insurance company was liable for the 
loss of two diamonds stolen from a 
jewelry store where they had been sent 
on memorandum, was recently decided 
before Judge McGoldrick in the New 
York Supreme Court. The action was 
brought in 1927 in Charles W. Sommer 
& Bro., 527 Fifth Ave., against Albert 
Lorsch & Co., 607 Fifth Ave., New 
York, and resulted last Thursday in the 
filing of a judgment for $2,679 in favor 
of the Sommer concern. There is a pos- 
sibility that the defendants may take 
an appeal, although no such action had 
been taken up to the time THE JEWEL- 
ERS’ CIRCULAR went to press. 

The suit grew out of the burglary of 
the jewelry store of the Van Heusen 
Charles Co., Albany, N. Y., in 1926, in 
which the thieves had stolen among 
other things, diamonds which had been 
sent to the Albany concern on memo- 
randum by Albert Lorsch & Co., which 
they in turn had obtained under similar 
conditions from Charles W. Sommer & 
Bro. Both firms had the diamonds in- 
sured and the question of liability of 
one firm to the other was to determine 
which insurance policy covered the loss. 
The decision in favor of the plaintiffs 
was reached after Judge McGoldrick in- 
structed the jury listening to the testi- 
mony, to find for the Sommer concern. 

The complaint filed in 1927, alleged 
that on Jan. 9, 1926, the plaintiffs de- 
livered to the defendants at their office, 
then located at 37 Maiden Lane, two 
diamonds, one a marquise brilliant of 
1.99 carats, and the other an emerald 
cut brilliant of 2.28 carats. They were 
delivered under a memorandum of sale 
at an agreed price of $2,234. The com- 
plaint asserted that the defendant has 
failed to return or pay for the dia- 
monds. 

The answer alleged that in accordance 
with the custom existing between the 
parties covering some years of business 
dealings, the plaintiff authorized the de- 
fendant to exhibit the stones to pro- 
posed customers. For that purpose the 
diamonds were sent to the Van Heusen 
Charles Co. at Albany, and while in the 
safe in that company’s store were stolen. 

“The theft was accomplished in the 
night time when the safe of the Van 
Heusen Charles Co., on its premises, 
was blown open by explosives and the 
entire contents stolen.” The answer 
said that the defendant immediately 
notified the plaintiff that the gems 
“were not lost through the negligence or 
fault of the defendant.” 

The case, it is believed, was largely 
decided on a clause in the plaintiff’s 
memorandum agreement indicating that 
the diamonds were sent to the Lorsch 
house “at your risk.” 
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Senate Asked to Reduce Diamond Duty 


Chairman Kahn Appears Before Finance Committee of the Upper House on Behalf of the Dia. 
mond Importers, Cutters and Dealers with Plea to Save Diamond Industry from the 


Inroads of the Smugglers. 


WASHINGTON, D. C., June 26.—Balked 
by the action of the Ways and Means 
Committee in refusing to report in the 
new Tariff Bill a reduction in the sched- 
ule covering rough and cut diamonds, 
the importers, cutters and dealers in 
these gems are making a final plea to 
the Senate of the United States to have 
the reduction asked for embodied with 
the tariff schedules approved by the 
Upper House. On behalf of the jewelry 
trade, Walter N. Kahn, of L. & M. Kahn 
& Co., chairman of the committee on 
tariff schedules covering gems, appeared 
before the Finance Committee, today, 
in the course of its hearing on the sched- 
ules relating to “Sundries,” and al- 
though the time allotted was very short, 
Chairman Kahn made a strong plea for 
the reduction of diamond duty. 


Mr. Kahn took the ground that all 
authorities both in the Treasury Depart- 
ment, the customs service and the trade 
agreed that the present tariff duties 
meant the demoralization of the diamond 
industry and a decrease, rather than an 
increase, in the revenue to the govern- 
ment; that logic, equity and good busi- 
ness principle as well as fairness to the 
diamond and jewelry industry of the 
country, demanded the change and that 
the only reasons why it has not been 
considered by the Ways and Means 
Committee of the House must have been 
dictated for political expediency. In other 
words, that the House committee mem- 
bers were afraid of the political effect 
of reducing the duties on _ so-called 
luxuries, while, at the same time, they 
were increasing duties on articles that 
were fundamentally necessities. 

In his plea before the committee 
Chairman Kahn said: 


Statement of Chairman Kahn 


“Par. 1429 of the present law provides 
for a duty of 10 per cent ad valorem 
on rough diamonds and other precious 
stones, and for a duty of 20 per cent 
ad valorem on diamonds and precious 
stones, cut but unset, and on loose 
pearls. Under those rates, the smug- 
gling of these articles has increased to 
such an alarming extent that the honest 
merchants who-deal in them are mak- 
ing a most urgent plea for the reduction 
of the 20 per cent rate to 10 per cent, 
and the placing of the raw materials on 
the free list, where they were before 
the Underwood bill was put into effect. 
It was set forth to the Ways and Means 
Committee of the House that at least 
half of the diamonds entering the coun- 
try today are being smuggled. I need not 
tell you how serious this situation is for 
the honest dealer, who is forced to com- 








Gems Pay 10 Per Cent 


pete with this tremendous quantity of 
bootleg merchandise. It was further 
graphically demonstrated that it is im- 
possible to check this illicit traffic by any 
known means, and that the only remedy 
is a reduction of the duty to a point 
where smuggling becomes unprofitable, 
and the incentive thus removed. Inas- 
much as the dishonest dealer pays the 
European smuggling groups from 6 to 
8 per cent for the service of having his 





WALTER N. KAHN, CHAIRMAN OF THE 
COMMITTEE 


purchases brought into this country duty 
free, it is evident that the proposed 10 
per cent rate on precious stones would 
remedy the situation. 

“It was also claimed that the Govern- 
ment would under the lower rates, de- 
rive revenue as great, if not greater 
than at present, and I firmly believe 
that the Treasury Department and the 
Government Actuary, as well as the 
Tariff Commission will bear me out in 
this statement. 

“There is no issue here between the 
importer, manufacturer and _ laborer. 
All unite in the plea for the proposed 
reduction, as none can exist and prosper 
under present conditions. Only the 
smuggler can deny that the reduction 
in tariff rates would benefit all con- 
cerned including the Government. 

“Why, then, you will ask, was the de- 
sired relief not granted by the House? 
I can think of but one answer, namely, 
that the Ways and Means Committee 
refused to make the change because they 
did not relish the thought of reducing 
the rates on a so-called luxury in the 
face of increases on foodstuffs and 
clothing. While I subscribe to the 





Urges Rough Diamonds Be Placed on Free List and 


theory that precious stones are luxuries, 
I wish to state that to us who deal in 
them, they are not luxuries, but merely 
the medium through which we earn our 
living, and we feel entitled to protection 
from those that illicitly despoil us and 
our Government. I believe that in re. 
fusing the request of this industry, the 
Ways and Means Committee unduly 
stressed the fear of adverse public opin- 
ion. For almost two years, articles on 
diamond smuggling have appeared in the 
newspapers throughout the country, 
almost daily, and I could show you a 
scrapbook containing innumerable news 
items and editorials, from Coast to 
Coast, dealing with this subject. I want 
to call your particular attention to the 
fact that in not a single one of those 
has there been even a hint of adverse 
criticism on the proposition to reduce 
the tariff on these items, as an anti- 
smuggling measure. We claim that the 
press as well as the public are well in- 
formed on this situation, and I firmly 
believe that the action of the Ways and 
Means Committee in refusing to relieve 
the situation because of political mis- 
givings on the score of adverse public 
criticism was not justified by actual 
existing conditions. 

“When the House bill was passed, and 
it became known that the duty on 
diamonds had not been reduced there 
was general rejoicing in the European 
diamond centers among those who sup- 
ply the smugglers. The present rate 
suits them very well, but a rate that 
would put smugglers out of business 
would be unwelcome indeed to a great 
host of foreign diamond dealers. 

“In short, gentlemen, are you going to 
frame a precious stone paragraph that 
will please the foreign smuggling rings 
who laugh at us and our Government, 
or will you save an honest established 
American industry by heeding its 
sincere request.” 

The brief filed by Chairman Kahn on 
behalf of the committee was as follows: 





Brief in Behalf of the Importers of 
and Dealers in Diamonds Filed 
With the Senate Finance 
Committee 


1 


The paragraph of the Tariff Act of 1922 
in which this trade is interested is num- 
bered 1429 and reads as follows: 


A—‘“Par. 1429. Diamonds and other precious 
stones, rough or uncut, and not ad 
vanced in condition or value from their 
natural state by cleaving, splitting, cut- 
ting or other process, whether in thé 
natural form or broken, any of the 
foregoing not set, and diamond dust, 10 
per centum ad valorem; 
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“pearls and parts thereof, drilled and 
yndrilled, but not set or strung, 20 per 
centum ad valorem ; 

c—‘“diamonds, coral, rubies cameos and 
other precious stones and semiprecious 
stones, cut but not set, and suitable for 
use in the manufacture of jewelry, 20 
per centum ad valorem ; 

p—‘imitation precious stones, Cut or faceted, 
imitation semiprecious stones, faceted, 
imitation half pearls and hollow or filled 
pearls of all shapes, without hole or with 

hole partly through only, 20 per centum 
ad valorem ; 

E—‘imitation precious stones not cut or 
faceted, imitation semiprecious stones, 
not faceted, imitation jet buttons, cut, 
polished or, faceted, imitation solid pearis 
wholly or partly pierced, mounted or un- 
mounted, 60 per centum ad valoreum.” 


As printed in the Tariff Act, paragraph 
1429 is not separated into the sections ap- 
pearing above, which have been made in 
this brief solely for ns the presen- 

ti f dur arguments. ; 
an the Act as passed by the House of 
Representatives (HR2667), the paragraph is 
numbered 1528 and reads as follows: 


“Par, 1528. Diamonds and other precious 
stones, rough or uncut, and not advanced 
in condition or value from their natural 
state by cleaving, splitting, cutting or 
other process, whether in their natural 
form or broken, any of the foregoing 
not set, and diamond dust, 10 per cen- 
tum ad valorem; pearls and _ parts 
thereof drilled or undrilled, but not set or 
strung (except temporarily), 20 per cen- 
tum ad valorem; diamonds, coral, ru- 
bies, cameos, and other precious stones 
and semiprecious stones, cut but not 
set and suitable for use in the manu- 
facture of jewelry, 20 per centum ad 
valorem; imitation precious stones, cut 
or faceted, imitation semiprecious stones, 
faceted, marcasites and imitation mar- 
casites, imitation half pearls not coated 
with fish-scale solution, and hollow or 
filled imitation pearls of all shapes, 
without hole or with hole partly through 
only, 20 per centum ad valorem; imita- 
tion precious stones, not cut or faceted, 
imitation semiprecious stones not fac- 
eted, imitation jet buttons, cut, polished 
or faceted, imitations of opaque precious 
or semiprecious stones, with flat backs 
and tops, cut and polished, but not 
faceted, 60 per centum ad valorem; 
imitation solid pearls, unpierced, pierced 
or partially pierced, loose, or mounted, 
or whatever, shape, color, or design, 
shall bear the same rate of duty as is 
applicable to imitation solid pearl beads.” 


9 


In a brief which was handed up to the 
Committee on Ways and Means of the House 
of Representatives, and in a statement made 
by the chairman of the committee represent- 
ing this industry, the earnest request was 
made to have clause “A” (covering diamonds 
and other precious stones, rough or uncut, 
ete.) removed from this paragraph, and 
Placed on the free list; and have the rate 
of duty on the items covered in clauses B 
and C reduced from 20 per centum ad 
Valorem to 10 per centum ad_ valorem. 
Clauses D and E were not discussed, as 
this part of the schedule was handled by 
another trade committee. The comparison of 
Paragraph 1429 of the Tariff Act of 1922 
with Paragraph 1528 of HR2667, indicates 
that the changes sought as outlined above 
— made in the Bill as passed by the 


3. 
The dealers and importers of diamonds, 
pearls and precious stones of the United 
tates, are urging these changes in the 
Paragraph, as the only means which will 
protect them from the competition of smug- 
ae The brief, which was handed up to 
e Committee on Ways and Means of the 
suse of Representatives, is a matter of 
os (See pp. 7459 to 7507, 1929 Tariff 
wcadjustment Hearings) and it is not neces- 
pont to repeat in detail arguments and facts 
a therein, nor in the statement made 
A € chairman of the trade committee. It 
. demonstrated conclusively : 
whieh tt at least half of the diamonds 
po ne this country every year are 
pon ig chiefly by European smuggling 
— *. which charge the bootlegging dealer 
pn to 8 per cent for this service, and 
- ae delivery here. 
these peat, by virtue of the small bulk of 
this precious items, it is impossible to check 
licit trade by any known means or 
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agencies-——(The entire imports for 1927, some 
52 million dollars, weighed only 301 lbs.). 
3. That the only salvation of the situation 
is the reduction of the rate of duty to a point 
where smuggling becomes unprofitable. 


4. 

We feel confident that the Treasury De- 
partment will tell you that 10 per cent is 
the maximum duty which can be effectively 
collected on pearls and cut diamonds and 
precious stones, and we firmly believe that 
the Tariff Commission will confirm this 
statement. We further claim that the rev- 
enue under the lower rates will be greater 
than at present, and we have very reason 
to believe that the Government Actuary, if 
consulted, would corroborate this contention. 

Lastly, the entire industry — importers, 
diamond cutters, lapidaries, jobbers, manu- 
facturing jewelers, retailers and the Diamond 
Workers Protective Union, as well as the 
Jewelry Trade Organization of practically 
every State of the Union stand solidly behind 
this committee in making the request for 
the lower rate of duty. 


5. 

And yet, the Committee on Ways and 
Means did not see fit to grant our request. 
We cannot believe that their action was 
prompted by any valid argument that could 
possibly be conceived against the desired 
change—only the smuggler would have any 
good reason for opposing it. We must 
therefore conclude that the relief sought by 
this industry was denied because of the 
fear of possible criticism for reducing the 
tariff on articles which are commonly con- 
sidered as luxuries, in the fact of increases 
on many articles of food, clothing, etc. We 
do not believe that in arriving at this con- 
clusion, the Committee on Ways and Means 
was fully cognizant of the facts. 

The agitation against the diamond smug- 
gler has been on foot for several years. In 
January, 1928, the State Department de- 
tained Consul General George W. Messer- 
smith for some time in order to allow him 
to testify before a sub-committee of the 
Committee on Ways and Means at a hear- 
ing on diamond smuggling. At this hearing 
the Treasury Department was represented 
by men who were thoroughly informed on 
the subject—The Hon. Philip Elting, Collec- 
tor of the Port of New York, Hon. E. W. 
Camp, Director of Customs, and Mr. John 
W. Roberts, now head of the special dia- 
mond squad. Their testimony is part of the 
record before you, and you will find it both 
interesting and _ convincing. Newspapers 
throughout the country. carried stories and 
editorials on the subject-matter of this hear- 
ing and not a single voice was raised against 
the proposed reduction in tariff rates. 

News articles covering the traiff hearing 
before the Committee on Ways and Means 
on Feb. 16 of this year were carried in 
every newspaper of any importance from 
Coast to Coast and it is well worth noting 
that not a single adverse criticism appeared 
in any one of them. 

Newspapers seem to consider diamond 
stories interesting reading and articles on 
smuggling are constantly appearing. As a 
matter of fact, many papers took it for 
granted that the Committee on Ways and 
Means would reduce the duty on precious 
stones. As late as the day preceding the 
publication of the tariff bill by the Com- 
mittee, the New York Journal of Commerce 
printed an article stating that the only re- 
ductions looked for in the bill were on 
diamonds and children’s books. 

The magazine Liberty with a circulation 
of over 2,000,000, printed a leading story on 
‘Diamond Smuggling” in its issue of May 
25. This article was not sponsored in any 
way by the industry. It told, in a very in- 
teresting way, of the tremendous traffic in 
smuggled jewels. 

The Chicago Tribune during the month of 
May, 1929, printed a series of articles set- 
ting forth the ease with which diamonds 
could be smuggled and decrying the fact 
that the duty was not reduced. All this 
publicity has been voluntary and none has 
been paid for nor inspired by the industry. 

We wish, therefore, to state most em- 
phatically, that the gentlemen of the Com- 
mittee on Ways and Means stressed fears 
which we believe were wholly groundless. 
The public throughout the country is well 
informed on the gem smugeling situation 
and understands it, as does the press. The 
American people and the press have always 
stood for fair play, and they will not raise 
their voice against any action which. with- 
out loss of revenue to the government, will 
save an honest industry from destruction. 
Leaving the rate of tariff at its present level 
would simply be handing this entire busi- 
ness over to the smugglers, who not only 
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defraud the government, but take the bread 
out of the mouth of the honest merchant. 
We feel confident that we can look to the 
Committee on Finarice and the Senate for @ 
fair consideration of our plea, solely on its 
merits, and on merit alone we have not the 
slightest doubt that the relief which is sought 
will be granted. 
Respectfully submitted, 
COMMITTEE ON TARIFF SCHEDULE. 
WALTER N. KAHN, 
of L. & M. KAHN & Co., 


Chairman. 
The brief is also signed by Meyer D. 
Rothschild. honorary chairman; Arthur 


Lorsch, of Albert Lorsch & Co., treasurer; 
Benjamin Bichberg, of Eichberg & Co.; 
Irving Grinberg; Frank Jeanne, of Wm. 
S. Hedges & Co.; Henry I. Jacobson, of 
Jacobson Bros.; William F. Juergens, of 
Juergens & Andersen Co.; Andries Meyer, 
resident, Diamond Workers’ Protective 
Jnion of America; R. G. Monroe; Lee Reich- 
man, of Reichman Brothers; Marcell N. 
Smith, of Smith-Patterson Co.; Nathan J. 
Stern, of Stern Brothers & Co.; Wilson A. 
Streeter, Mount Vernon, N. Y.; Lewis Van 
Wezel, of S. L. Van Wezel, and Otto D. 
Wormser, 





The last pages of the brief were given 
over to a list of names of important 
jewelers in nearly every State of the 
Union who have indorsed the sentiments 
expressed in the brief as well as mem- 
bers of the general committee, and had a 
list of trade organizations that indorsed 
the stand taken by the committee on 
the tariff schedule for reduction on the 
diamond duty. This list consisted of 
nearly every organization of importance 
in the industry. 








Pioneer Cincinnati Jewelry Concern 
Retires from Business 


CINCINNATI, OHIO, June 24. — The 
doors of the Clemens Oskamp Co., retail 
jeweler, 520 Main St., were closed for 
all time last Saturday after being open 
for business during 85 years in the 
Queen City. 

The store had been conducted along 
old business lines and refused to go into 
the present day vogue of doing business 
on credit. C. Oskamp Daller would not 
engage in the long payment system for 
the purchase of jewelry and decided to 
sell his entire stock at whatever prices 
it would bring. Naturally enough he will 
retire after all details of the sale have 
been cleared up. 








Jewelry in Palestine 
(Continued from page 31) 








place, making the rings, bracelets, chains 
and other ornaments of which the peas- 
ant women are so fond. Silver is the 
metal chiefly used and that largely mixed 
with alloy; gold is rarely seen. The 
jeweler’s apparatus is very primitive. It 
consists of a rough pair of scales for 
weighing the metal; a plain portable 
hearth of clay, shaped like a large cen- 
ter-dish for fruit, and about fifteen 
inches high; a rude oil-lamp, with a 
large wick for blowpipe work, a curved 
metal blowpipe, and one or two forceps. 
With these simple tools they sometimes 
turn out very neat work. They seem to 
work entirely by rule of thumb, follow- 
ing traditional patterns and devices. 
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Fight Proposed Tariff 





Importers of Imitation Solid Pearl Beads 
Protest Before Senate Subcommittee 


WASHINGTON, D. C., June 25.—A 
protest against the tariff on imitation 
solid pearl beads carried in Par. 1503 
of the House bill was made to the 
Senate subcommittee on the sundries 
schedule when the hearings opened to- 
day. I. Cohen, of New York, represent- 
ing importers of Japanese imitation 
pearl beads, declared that the compound 
duty of 2c. per inch and 20 per cent 
ad valorem on beads valued at 5c. per 
inch and under would absolutely elimi- 
nate the cheap Japanese variety from 
the 5c. and 10c. stores. He stated that 
this duty is the equivalent of a straight 
ad valorem duty of 1200 per cent, as 
compared with the present rate of 60 
per cent, 

Restoration of the 60 per cent duty 
on imitation solid pearl beads valued up 
to one-half cent per inch was urged by 
Mr. Cohen. Asked by Senator Couzens, 
a member of the subcommittee, whether 
domestic beads would take the place of 
the cheap foreign beads if the latter 
were shut out, Mr. Cohen replied that 
no domestic beads can be retailed at less 
than 25 cents per string. 

The duty on imitation solid pearl 
beads is not protective but prohibitive, 
asserted David J. Gallert, of New York, 
representing importers of imitation 
pearl beads. As this duty covers beads 
valued at less than 5 cents per inch, it 
would apply, he said, to practically all 
imports of imitation pearl beads. He 
told the committee that the bulk of im- 
ports are valued at less than 1% cents 
per inch and that about 67 per cent 
are valued at less than one-half cent 
per inch. Gallert exhibited strings sold 
at 10c, 20c, 25c and 50c on which the 
new duties would run from 500 up to 
2000 per cent. 

Appearing as the spokesman for the 
S. H. Kress Co., F. W. Woolworth Co., 
and S. S. Kresge Co., E. K. Williams, 
of New York, stated that the new tariff 
would eliminate the necklaces now re- 
tailed at 10c. and 25c. as the duty which 
is now 3% cents would be increased to 
30 cents a string. He urged that the 
present duty of 60 per cent should be 
restored to beads valued under 2 cents 
per inch. Joseph B. Perskie, of Atlantic 
City, N. J., representing importers, as- 
serted that the new tariff simply means 
an embargo on the cheap beads. 

M. C. Meyer, of New York, represent- 
ing the American manufacturers of 
imitation pearls, stated that the rates 
carried in the House bill would be very 
beneficial but that the Ways and Means 
Committee had not granted the full 
measure of protection requested. On 
imitation solid pearl beads, valued at 
not more than 5 cents per inch, the rate 
carried in the House bill is 2 cents per 
inch and 20 per cent ad valorem. Mr. 
Meyer urged that the specific duty 
should be increased to 3 cents. On 
iridescent imitation solid pearl beads 
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valued at not more than 10 cents per 
inch, on which the House bill places a 
duty of 4 cents per inch and 40 per cent 
ad valorem, Mr. Meyer recommended 
an increase to 5 cents per inch in the 
specific duty. 

Japanese competition has made it im- 
possible for domestic manufacturers to 
compete in the low grade beads, Mr. 
Meyer argued in support of his pro- 
posals. With an adequate tariff, he 
said, the domestic manufacturers would 
be able to go on a mass production basis, 
and produce beads of the second and 
third grade. As it is now, he said that 
it is impossible because the market of 
the domestic manufacturers is restricted 
to the jewelry store trade. Asked by 
Senator Couzens whether the policy of 
the domestic manufacturers would not 
deprive “the working girl” of a cheap 
luxury, Mr. Meyer replied that the 
question rather is whether Congress 
desires to protect American labor. He 
said that the domestic manufacturers 
employ now only about 2000 persons, 
but he estimated that under the pro- 
posed tariff that number might increase 
to 10,000 or 15,000. 








The Platinum Market 


Prices in the platinum market con- 
tinue firm, remaining at the same level 
as recorded for the previous weeks in 


June. 
The official prices follow: 

Per Ounce 
Soft platinum $68 
Platinum containing 5 per cent iridium.. 77 
Platinum containing 10 per cent iridium. 86 
Tridium $240—245 
Palladium 42 


er 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York 
as reported for the past week: 

Selling Price 


London U. 8. Gov’t New York 
Date Official Assay Bars Official 
June 18.... 24% 55% 53 
« 99.... Bie 55 5256 
© 80.24. Sie 55 5256 
o Bliss Bee 54% 52% 
o Seiaws. ee 5456 52% 
‘g 24.... 24% 5456 52% 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended June 22, 1929 
The U. S. Assay Office reports: 


Gold bars exchanged for gold 





RE Pea Pere rrr eee $1,384,698.38 
Gold bars paid depositors...... 40,461.36 
DORE cis cnae Sets ed imma $1,425,159.74 


Of this gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
aisitaebewleeh Nabe wae si $637,704.88 

a i8 BEARS Shots aise ante a 87,435.47 
Z ED in cis ciutanivcce ow bee semis 84,656.84 
PP en ee 102,410.30 

: Ee Pen err kf ee a 426,919.87 

a TE Seer ene ye kee Ie 45,571.02 


"$1,384,698.38 
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Death of Ferdinand Sartori 


SPOKANE, WASH., June 20.—Ferdj- 
nand Sartori, 77, father of A. J. Sartori 
pioneer Spokane jeweler, died Monday 
at his home in Kansas City, Mo., after 
an illness of more than six months. He 
suffered a stroke of apoplexy shortly be- 
fore last Christmas and had been in a 
hospital since that time. 

Funeral services will be held in Kan. 
sas City, following the arrival of Dor-. 
othy Sartori, of Spokane, daughter of 
A. J. Sartori, in the East. Miss Sar. 
tori will remain with her grandmother 
until fall, when they will come to Spo- 
kane. 


John H. Wagner 


CHICAGO, June 24.—Members of the 
trade in Chicago were grieved to learn 
of the death of John H. Wagner, who 
for the past 10 years was Chicago man- 
ager for the Keystone Publishing Co. 
He passed away at his home, 6823 
Cornell Ave., on Friday noon, after a 
lingering illness. 

Mr. Wagner was born at LaFayette, 
Ind., on Dec. 25, 1870. He came to Chi- 
cago as a young man and was associated 
with a railroad as an advertising man. 
He left there to enter the employ of 
the National Jeweler, and was with that 
publication for about five years before 
assuming the position as Chicago man- 
ager for the Keystone. He was always 
active in the affairs of the jewelry in- 
dustry and through his faithful service 
and pleasing personality won many 
friends. 

Funeral services were held on Sun- 
day, June 23, at 3.30 p. m., at Hursen’s 
Chapel, 1820 S. Michigan Ave., and the 
remains were taken on the 10.10 Big 
Four train on Monday morning to his 
old home at LaFayette, Ind., for burial. 

Mr. Wagner is survived by his widow, 
Mrs. Josephine B. Wagner, and three 
sisters, Mrs. L. M. Hardy and Mrs. A. 
E. Wilson, both of Los Angeles, Cal., 
and Mrs. H. A. Crews, of Chicago. 








Patent on Wedding Ring Invention 
Suit Filed by San Francisco 
Concern 


SAN FRANCISCO, CAL., June 18.—Suit 
to protect patents on a copyrighted 
wedding ring have been filed in Superior 
Court by Granat Bros., manufacturing 
jewelers of this city, against the Albert 
S. Samuels Co., also of San Francisco. 

The complaint alleges that Joseph 
Granat obtained a patent Sept. 25, 
1928, for the wedding ring design known 
as the “Marquise,” and that the Samuels 
concern has been selling an exact 
duplicate. The plaintiff’s attorney, 
Harry K. Wolff, has asked for a restrain- 
ing order and damages. No answer has 
as yet been filed. 








R. F. Wilbur, retail jeweler, 23 Broad 
St., Red Bank, N. J., is now in new 
and more elaborate quarters at 15 
Broad St. 
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Alabama Retail Jewelers Hold Convention 


Officers and Directors Elected, Reports Submitted and Other Business Transacted at Tenth 
Annual Meeting at Birmingham 


BIRMINGHAM, ALA., June 25.—The 
10th annual convention of Alabama Re- 
tail Jewelers Association convened at 
Tutwiler Hotel, at 9 a. m., today, Presi- 
dent A. L. Hipp, Huntsville, presiding. 
About 60 members attended. 

The invocation was pronounced by Dr. 
Frank Willis Barnette, of the Birming- 
ham News and the address of welcome 
was given by J. M. Jones, Jr., president 
Gity Commission, who turned the key 
of the city over to the visitors. The 
response was by P. H. Linnehan, of 
Birmingham, past president of the as- 
sociation. 

A. L. Hipp, Jr., acting secretary- 
treasurer, read minutes of last meeting 
which were approved. The report 
showed a balance of $885 in the 
treasury. 

Several telegrams from absent mem- 
bers were read expressing regrets for 
not being present and it was then an- 
nounced that J. L. Schaeffer, Mont- 
gomery, recently resigned as State sec- 
retary-treasurer and that A. L. Hipp, 
Jr., of Huntsville, had been appointed 
to fill the vacancy. 

President Hipp announced that W. D. 
Thomason, Guntersville, first vice-presi- 
dent, died recently. P. H. Linnehan, of 
Birmingham, rendered a_ report as 
delegate to the National convention at 
Dallas, Tex., last year. He spoke of 
many things accomplished at that meet- 
ing. 

President Hipp next spoke of the ac- 
tive organization of jewelers at Hunts- 
ville and the good work they are doing. 
By request T. L. McGill, of Selma, past 
president, addressed the convention on 
the work of the State organization. 

Robert Mangum, of Alabama Power 
Co., Birmingham, spoke on “Broad 
Gage of Business Principles and Busi- 
ness Ethics.” He declared “overproduc- 
tion is confronting the United States 
today.” Changes in styles in many 
things, he said, was taking care of much 
otherwise overproduction. “Business 
executives are getting together and 
discussing cutting down overhead ex- 
penses. Unfair dealing with competitor 
doesn’t get a man anything these days,” 
he said. 

President Hipp appointed the follow- 
ing committees: 

Resolutions—J. L. Schaeffer, Mont- 
gomery; T. L. McGill, Selma; W. L. 
Ward, Cullman. 

Auditing—W. M. Farmer, Birming- 
ham; W. E. Burnette, Birmingham; J. 
B. Hill, Huntsville. 

Nominations—P. H. Linnehan, Bir- 
mingham; Robert Bromberg, Birming- 
ham; J. W. Leggett, Bessemer. 

Dr. Joe Broady, pastor of the Sixth 
Ave. Presbyterian Church, was_ in- 
troduced and delivered a short address 
on business relations. 


An address was then made by Mr. 
Tarrollton, of the Elgin National Watch 
Co., which was followed by a general dis- 
cussion among members on price cut- 
ting. “We will classify all dealers and 
will not accept orders from cut price 
dealers,” he declared. 

Adjournment for dinner was taken at 


12.15. 
Afternoon Session 


President Hipp called the afternoon 
session to order at 1.30 o’clock and deliv- 
ered his annual report. 

William G. Frasier, president of the 
national association discussed national 
questions for one hour. The American 
National Retail Jewelers Association 
was unanimously indorsed. 

The following officers were elected: 
President, E. J. Omment, Tuscaloosa; 
First Vice-President, J. W. Leggett, 
Bessemer; Second Vice-President, Roy 
J. Hoffman, Gadsden; Secretary-Treas- 
urer, A. L. Hipp, Jr., Huntsville. 

The delegate to the next national con- 
vention is A. L. Hipp, Huntsville. The 
place of meeting of the State association 
for 1930 is Birmingham. 

Directors chosen are: A. L. Hipp, of 
Huntsville; Robert Bromberg, of Bir- 
mingham; P. H. Linnehan, of Birming- 
ham; H. Gabral, of Mobile. 

Directors: Aaron Ash, P. H. Linne- 
han, Robert Bromberg, all of Birming- 
ham. This completed business session. 

A cabaret dinner was held tonight at 
Hollywood Country Club. Tomorrow 
will be “Get Acquainted Day.” All 
visiting jewelers will spend all day call- 
ing at local jewelry stores. 








Vermont Jewelers Plan Interesting 
Program for Convention in 
Brattleboro, June 27 and 28 


BRATTLEBORO, VT., June 24.—The two- 
day convention of the Vermont Retail 
Jewelers Association will open here next 
Thursday afternoon in the rooms of the 
Chamber of Commerce at the Hotel 
Brooks. Aside from the business ses- 
sions planned for Thursday and Friday, 
the jewelers will enjoy a banquet, out- 
ing and a dinner dance and entertain- 
ment. 

After the visiting jewelers and guests 
register the convention will be officially 
opened at 2 p. m. on Thursday by W. 
Walter Hayden, secretary of the local 
chamber of commerce, who will deliver 
the address of welcome. The response 
will be made by W. S. Preston, Burling- 
ton, followed by talks by E. F. Lilley, 
regional vice-president of the A. N. R. 
J. A., William D. McNeil, president of 
the New York State Retail Jewelers and 
Charles T. Evans, secretary of the Na- 
tional Association. In the evening the 


jewelers will be guests of the Vermont 
Jewel Club at an informal dinner in the 
Brattleboro Country Club. 

The closing session on Friday will be 
devoted to the reading of reports, elec- 
tion of officers, the transaction of unfin- 
ished business and a general discussion. 
After luncheon is served the visiting 
jewelers will again be taken to the Brat- 
tleboro Country Club where they will be 
invited to play golf, tennis or cards. 
The concluding feature of the conven- 
tion will be the dinner dance on Friday 
night in the Hotel Brooks. 








Officers Elected . 





National Association of Jewelers, Engravers 
and Stationers Open Conventior: at 
Columbus, Ohio 


COLUMBUS, OHIO, June 25.—The Na- 
tional Association of Jewelers, En- 
gravers and Stationers to Schools and 
Colleges is holding a three-day conven- 
tion at the Deshler-Wallick Hotel in this 
city. The sessions started yesterday, 
continued through today and will come 
to a close tomorrow. 

There were many interesting topics 
discussed at the session yesterday and 
today and in addition a number of re- 
ports were read. The sessions are being 
well attended, 

The feature of the sessions today was 
the election of officers. They are as 
follows: President, Prosper Clust, of 
Dieges & Clust, New York; Vice-Presi- 
dent, Myron E. Stanffer, of Aulds, Inc., 
Columbus, and _ Secretary-Treasurer, 
Daniel C. Gainey, of the Josten Co., 
Owatonna, Minn. Those selected to 
serve on the executive committee in- 
clude: Chairman, John Jack, Metal 
Arts Co., Rochester, N. Y.; J. R. O’Neill, 
Boston, Mass.; William G. Merrills, 
Ferguson, Merrills Co., Clarksburg, 
W. Va. The publicity committee is 
made up of: Chairman, George Spies, 
Spies Bros., Chicago; H. W. Peters, H. 
W. Peters Co., Boston, Mass., and J. 
A. McNamara, Aulds, Inc., Columbus. 








Michael Kohn, vice-president of the 
New Jersey Retail Jewelers’ Association, 
was host to more than 25 members of 
the organization at a dinner-meeting in 
the Hotel Wittmann, Elizabeth, N. J., 
on June 18. Plans were discussed for 
the ensuing convention on July 7-9, and 
an open forum was also held on the 
advisability of forming city organiza- 
tions. Richard Hartdegen of Newark, 
president of the New Jersey association, 
and Mr. Kohn made the principal 
addresses. 
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.New Hampshire Jewelers Open 
Convention 


Interesting Addresses and Reports Delivered at First Session of 
Fourteenth Annual Gathering Held on Tuesday at 
Portsmouth—Business and Social Features 


Planned for Closing Day 


PorTsMOUTH, N. H., June 25.—The 
New Hampshire Retail Jewelers Associa- 
tion opened its 14th annual convention 
here at the Hotel Wentworth today with 
a business session this afternoon. ‘These 
deliberations will continue tomorrow 
morning, at which time several addresses 
will be delivered, reports received and 
officers elected. 

The first session of the convention was 
called to order at 2.30 p. m. by President 
A. U. Burque, who called upon F. W. 
Hartferd, mayor of Portsmouth, for the 
address of welcome. After the jewelers 
were greeted by the mayor, Richard B. 
Shelton of the Portsmouth Chamber of 
Commerce uttered a few words of wel- 
come. In response, A. Demontigny made 
a humorous address. 

The president’s message, delivered by 
A. U. Burque, proved interesting and en- 
lightening. This was followed by a re- 
port from Secretary Addie Fisk Goodell, 
which was accepted by the convention. 

President Burque next named the fol- 
lowing to serve on the nominating com- 
mittee: A. Demontigny, C. M. Quimby 
and M. E. Banks. 


ADDRESS OF E. F. LILLEY 


The first formal address delivered at 
this session was one by Edwin F. Lilley, 
regional vice-president of the American 
National Retail Jewelers Association. He 
took as his subject “The National Asso- 
ciation,” and during his talk made very 
optimistic remarks concerning the future 
of the jewelry business, referring to new 
and helpful policies of prominent manu- 
facturers and wholesalers. He also re- 
ferred to rules adopted for the jewelry 
industry at the trade practice conference 
held recently in Chicago, calling particu- 
lar attention to Rules 15, 16, 17, 24, 29, 
30, 35, 36 and 37. (These were all pub- 
lished in full in THE JEWELERS’ CIRCU- 
LAR.) Mr. Lilley also touched on many 
other subjects such as the dignified ser- 
vice rendered by the retail jeweler, chain 
store competition, price maintenance, 
work of the National Jewelers’ Publicity 
Association, the National Jewelers’ Mu- 
tual Fire Insurance Co., the Capper- 
Kelly bill, the jewelers’ code of ethics, 
value of association membership and ser- 
vice rendered by the American National 
Retail Jewelers’ Association. 

After Howard C. Smith, zone manager 
in the New England States for the Elgin 
National Watch Co., explained the policy 
of his concern, this session adjourned at 
4.30 p. m. 

At eight o’clock this evening the jewel- 
ers again gathered to take part in the 
Question Box feature of the convention. 


This was in charge of George Stuart and 
proved profitable and enlightening to 
those who participated. 

Later in the evening the jewelers 
joined with the ladies in playing bridge 
whist and enjoying the dancing. 

Tomorrow morning the concluding 
business session of the convention will be 
held, at which time addresses will be 
delivered by Charles T. Evans, secre- 
tary of the American National Retail 
Jewelers Association; Victor C. Day, 
credit manager of the Smith Patterson 
Co., Boston, and E. F. Lilley, who, as a 
director, will speak on the Horological 
Institute of America. These talks will 
be followed by an executive session. After 
this will come the report of the nominat- 
ing committee, election of officers, dis- 
cussion of new business and the report 
of the resolutions committee. 

In the afternoon the jewelers and their 
guests will enjoy golf and other sport 
events. The banquet will be held to- 
morrow night in the Hotel Wentworth, 
at which time there will be an enter- 
tainment and dancing. Prizes will also 
be distributed to the winners of the va- 
rious events held in the afternoon. 








Silver Concerns Merge 





Sale of Assets of Wm. A. Rogers, Ltd., and 
Canadian Wm. Rogers, Ltd., to Oneida 
Community, Ltd., Ratified by 


Stockholders 
Stockholders of the Oneida Com- 
munity Ltd., it was announced last 


Saturday, have approved the purchase 
of the assets of the Wm. A. Rogers, 
Ltd., Meriden, Conn., and the Canadian 
Wm. A. Rogers, Ltd. Reports that 
negotiations for this merger were being 
carried on appeared in these columns on 
May 16, last. 

In the New York newspapers last 
Tuesday evening there also appeared an 
announcement that the Oneida concern 
is offering a new issue of 10 year 6% 
per cent sinking fund gold notes in the 
amount of $2,000,000 with common stock 
purchase warrants. The proceeds of 
this issue, stated the newspaper reports, 
will be used to provide part of the pur- 
chase price for the assets of the above 
mentioned concerns. This issue of notes 
and an increase of $1,000.000 in common 
stock was authorized by the stock- 
holders. 

It is understood that the stockholders 
of the Canadian concern ratified the 
sale to the Oneida Community Ltd., on 
June 11. 
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Sales Representatives of the Holmes 
Edwards Silver Co., Hold Con. 


vention in Bridgeport 


BRIDGEPORT, CONN., June 24.—The 
entire sales force of the Holmes & Ky. 
wards Silver Co., of which the Interna. 
tional Silver Co., is the successor, me 
at the home office in this city lag 
Wednesday, Thursday and Friday fo 
the semi-annual sales convention. The 
feature of the convention, which wa; 
held at the Mill River Country Club, 
was the introduction of the Charm pat. 
tern, prize winning design in the com. 
petition conducted recently by the con. 
cern. 

The first day’s session was devoted tp 
a discussion of marketing and sales, and 
a review of the recently conducted $5,000 
prize pattern competition. On the see. 
ond day business matters were discussed 
and the following day was occupied with 
an explanation of the new advertising 
program and sales promotion plans. 

The convention was directed by Wil 
liam B. Griffin, sales and advertising 
manager. The speakers included Mr, 
Griffin, James G. Ludlum, general man. 
ager, and William S. Sturgis, of Smith, 
Sturgis & Moore. 

Twenty-five representatives attended 
the convention. 
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J. E. Stinger & Co., Lake Charles, La, 
have been adjudicated bankrupts. 

Abraham Wershow, Bridgeport, Conn, 
has filed a voluntary petition in bank- 
ruptcy. 

An involuntary petition in bankruptcy 
has been filed against E. H.° Glidden, 
Lynn, Mass. 

An involuntary petition in bankruptcy 
has been filed against Hyman Adams, 
Philadelphia, Pa. 

A voluntary petition in bankruptcy has 
been filed by Albert Reed, Detroit, Mich. 
Assets are given as $1,285 and liabilities, 
$4,460. 

William H. Luther & Son, Middleboro, 
Mass., has filed a voluntary petition in 
bankruptcy. Assets are reported to be 
$1,300, and liabilities $15,400. 

Marcus J. Herzberg, Chicago, has as 
signed. His assets are reported t 
amount to about $6,000, of which $5,800 
represents an insurance claim. The lia 
bilities are estimated at $11,500. 

Pommer, McGovern & Co., Inc., Min- 
neapolis, Minn., are offering a settlement 
of 40 cents on the dollar. Quick assets 
are reported to be $4,352 and fixed assets 
$1,956, while the liabilities are given as 
$3,631. 

William Fortas, jeweler, 524 S. Main 
St., Memphis, Tenn., has filed a petition 
in bankruptcy in the Federal Court. He 
lists his debts at $6,798 and assets at 
$3,150. The petition was fined June 18. 
Mr. Fortas operated a combination retail 
jewelry and pawn shop. 
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Forty Years on the “Lane” 





William J. Ward, Well Known New York 
Wholesaler, Receives Many Messages 
and Gifts on Celebration of Un- 
usual Event 


Forty years on Maiden Lane was 
celebrated last Tuesday by William 
“Jewelry” Ward one of the best known 
members of the wholesale jewelry trade 
in New York. Not only has Mr. Ward 
achieved this rare distinction but since 
1902, when he started for himself, he has 





YORK 
WHOLESALE JEWELER 


WILLIAM J. WARD, NEW 


always been in business on the site ex- 
tending from 9 to 21 Maiden Lane. 

“Billy,” as he is affectionately known 
to all his friends in the trade, started 
in the jewelry business as a youngster 
when he obtained his first position with 
Cross & Beguelin then at 21 Maiden 
Lane on June 25, 1889. This was the 
only concern in the trade by which he 
was ever employed. There he remained 
until 1902 and on Feb. 1 of that year 
he embarked for himself. 

Since entering the trade, Mr. Ward 
has been associated with many organiza- 
tions and movements in the industry. 
His first social accomplishment in the 
trade was the founding of the Maiden 
Lane Outing Club which since 1903 has 
staged a summer picnic each year. He 
has watched this organization grow 
from a handful of faithfuls to a mem- 
bership of over 100 and a place among 
the leading social organizations in New 
York. 

For 13 years Mr. Ward has served 
faithfully and with distinction as secre- 
tary of the Jewelers 24 Karat Club of 
New York, of which organization he 
has been a member since 1910. He has 
also been a member of the Good and 
Welfare Committee of the National 
Jewelers Board of Trade and for six 
years served on the directorate of the 
Board. 

Mr. Ward was born in Brooklyn, N. Y. 
where he was educated, but for some 
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years has made his home at Summit, 
N. J. 

Recognizing Mr. Ward’s_ two-score 
years on the “Lane” and his excellent 
services to the trade, The Jewelers 24 
Karat Club of New York presented to 
him a 14 karat yellow gold wrist watch 
with bracelet to match. The presenta- 
tion was made last Tuesday by Harry 
C. Larter, on behalf of the organization. 
The watch is suitably inscribed, calling 
attention to the recipient’s 40 years on 
Maiden Lane and to his fine service to 
the trade. 

Another much cherished gift received 
by Mr. Ward during the day was a 
bunch of 40 American Beauty roses 
which came from the Maiden Lane Out- 
ing Club. Attached to the flowers was 
a card conveying the kind wishes and 
hearty congratulations from the organi- 
zation of which Mr. Ward is_ the 
“Daddy.” 








Final Dinner Meeting 


Members of Jewelry Crafts Association of 
New York Hear Explanations of Rules 
Adopted at Recent Trade Practice 
Conference 


An interesting discussion of the rules 
adopted for the jewelry industry at the 
Trade Practice Conference, held re- 
cently in Chicago, featured the last 
luncheon meeting of the season for the 
Jewelry Crafts Association of New 
York on Wednesday, May 19, at the 
Blue Ribbon Restaurant. 

T. Edgar Willson, editor of THE 
JEWELERS’ CIRCULAR, gave a brief ac- 
count of the proceedings and methods 
followed in drawing up the resolutions 
and also explained some changes made 
since the rules were made public. Fol- 
lowing Mr. Willson was B. L. Shinn, 
secretary of the National Jewelers’ 
Board of Trade, formerly associated 
with the Federal Trade Commission, 
who outlined the groupings the Com- 
mission would make of the resolutions 
and how after classification the rules 
would be submitted to the trade and the 
reaction recorded before final rules and 
groupings would be designated. . Mr. 
Shinn then conducted a forum discus- 
sion of the rulings, and many of the 
association’s members participated, 
voicing their objections and approval of 
the resolutions. 

Rule 36, pertaining to unordered mer- 
chandise and reading “sending un- 
ordered merchandise either to regular 
or prospective customers is condemned,” 
caused some spirited discussion. 
Several members voiced the opinion 
that the rule as introduced was too 
concise and brief and should make a 
discrimination between promiscuous 
sending of merchandise broadside in 
order to dispose of certain items, and 
the legitimate practice which whole- 
salers and manufacturers employ of 
submitting sample lines through the 
mail. Mr. Shinn suggested that the 
jewelers make their objections directly 
to the Federal Trade Commission and 
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predicted that the suggested clarifica- 
tion of the rule would be made. 

Objection was also made to Rule 5 
which states that “It Is Resolved that 
it is unfair to use the term ‘blue white’ 
in the advertising or selling of a 
diamond, which, when viewed from the 
front and unset, shows any tint of color 
other than bluish in clear daylight,” on 
the ground that the distinction “blue 
white” varies according to the views of 
individual jewelers. Several other ques- 
tions were brought to Mr. Shinn’s 
attention, and the latter explained 
them to the satisfaction of all in atten- 
dance. 

The meeting closed with a request by 
Arthur Essing, secretary of the asso- 
ciation, that the members visit the new 
jewelry trade school with their appren- 
tices, if they so desired, and that they 
encourage their employes to attend the 
school when it reopens in the fall. 








Defendants in Supreme Court Action 
Must Pay Judgment if Diamond 
Is Not Returned to New 
York Dealer 


A judgment for $18,173 was ordered 
filed by Justice Bijur in the Supreme 
Court on Saturday in the suit of Henry 
Green against Louis L. Wachs, Morris 
H. Mann, and the Harriman National 
Bank, on condition that a diamond ring, 
said to be worth $18,000, is not delivered 
to the plaintiff. The diamond was de- 
scribed by the court as a “fine emerald- 
cut, blue white diamond, 14 carats, and 
having blue carbon spots, set in a plati- 
num ring having several very small dia- 
monds.” Notice of appeal has already 
been filed by Jasie & Solomon, attorneys 
for the defendants. 

Mr. Green, in suing through Under- 
hill & Rubinger, alleged that the dia- 
mond was valued at $10,000 and that 
the defendants were wrongfully in pos- 
session and withholding it. He alleged 
that. they obtained it from Harry 
Arnow, who got it from Alexander 
Arnow, who in turn received it from 
Harry Cohen, and that Cohen got it 
from Felix B. Vollman, who had ob- 
tained it from the plaintiff on Sept. 3, 
1925, on memorandum and for approval. 
It was alleged to be withheld in a vault 
of the Harriman National Bank by 
Wachs and Mann. 

The answer, filed by Jasie & Solomon, 
alleged that the defendants purchased 
the ring in good faith and for a “fair 
and reasonable price” and that the per- 
son through whom they got it had title 
and the right to convey it.” The answer 
said, “The property was delivered by the 
plaintiff to Vollman under circum- 
stances which clothed Vollman with 
right and power to convey title. The 
general custom among diamond mer- 
chants in New York city is that when 
any diamonds or jewelry are delivered 
on the form of memorandum generally 
used by diamond merchants, and which 
was used by the plaintiff, such custom 
gives the person to whom it is delivered, 
authority to convey title.” 
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Throughout the Nation” 
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OU may be planning a complete new store. 

or thinking of altering or remodeling your pres- 

ent one . . . or debating the advisability of a 
new set of fixtures. . . . Whatever it is you have in 
mind, our varied experience in the jewelry field is 
your guide to an expert job, expertly planned and ex- 
pertly achieved! Thinking of “Michigan,” your 
thoughts will naturally turn to those sterling examples 
of ‘“Michigan’s” modernistic jewelry store art that are 
winning such unprecedented favorable comment from 
coast to coast. The great leaders in the field as well 
as the smaller jewelers have called upon us to make 
their ideal stores a reality. Why not you? 


From layout to fixtures, plumbing to wiring 

. every detail of store construction is 
handled by us with an economy you will 
quickly appreciate. We will be pleased .to 
confer with you and give you our sugges- 
tions. Write today. 





11 West 42nd St. 
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New York Notes 





Isidore Spivack, platinum, gold and 
silver plater, is now located in Room 
504, 36 W. 47th St. 

E. J. Schipp, vice-president of Ellis 
Bros. Toronto, Can., and M. J. Mac- 
donald and G. Hahn of the same firm 
spent several days in the city this week. 

The Timeology Hikers meet Saturday 
at 2.30 p. m., at the Dyckman St. ferry, 
crossing to New Jersey for a hike along 
the Palisades to Alpine. 

Solomon & Malkin, manufacturers of 
gold rings, 108 Fulton St., are now rep- 
resented in New England by Harry 
Kaplan, who assumed his new duties on 
June 15. 

Leon Dranoff has announced that the 
Krieger-Dranoff dqwntown store, dealers 
in jewelers’ supplies, managed by David 
Krieger, is conducting a sale prior to 
the store’s removal to the main branch 
at 10 W. 47th St. 

W. Edward Roberts of Roberts & 
Lieberman, 88 Smith St., Perth Amboy, 
N. J.. accompanied by Mrs. Roberts, left 
New York on the Berengaria Wednesday 
evening and will be gone until Septem- 
ber. 

Joseph D. Little, manager of the Ster- 
ling Silver Galleries of the International 
Silver Co., 15 Maiden Lane, will attend 
a factory meeting at Wallingford, Conn., 
on June 28-30, and after the sessions will 
leave for his summer home at Newbury, 
Mass., for a week’s stay. 

Ralph Dreyfus of R. & J. Dreyfus, 
importers of diamonds, 20 W. 47th St., 
left on the Paris Tuesday for a trip to 
the European diamond markets. Mr. 
Dreyfus will visit Amsterdam, Antwerp, 
and Paris and expects to be gone until 
the middle of August. 

Arthur Silberfeld, importer of dia- 
monds, 580 Fifth Ave., sailed recently 
on the Berengaria for Europe with Mrs. 
Silberfeld and their two children. Mr. 
Silberfeld, who will be away until the 
middle of September, will visit the Eu- 
ropean diamond markets and many of 
the European resorts. 

Mr. David of the David & Isbitts Co., 
Ine., diamod cutters, 106 Fulton St., and 
Mrs. David left on the Homeric on June 
15 for a combined business and pleasure 
trip to Europe. They will be gone about 
three months, during which time Mr. 
David will spend several weeks visiting 
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the diamond markets of London and 
Antwerp. 

An involuntary petition in bankruptcy 
was filed on June 20 against Hallman, 
Inc., retail jewelers, 1600 Broadway. The 
petitioning creditors are Ben. Felsen- 
thal & Co., Inc., with claims of upward 
of $300; Etna Watch Co., $200, and the 
Roxy Watch Co., $200. The Irving 
Trust Co. was appointed receiver the 
same day by Judge Frank J. Coleman. 

On the complaint of Arnold Kleinhaus, 
diamond dealer, 87 Nassau St., New 
York, Rudolph Kassler is being held 
without bail for the grand jury. Kass- 
ler is charged with getting from the 
complainant a quantity of jewelry 
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worth $820 for which the defendant gave 
a werthless check drawn on the Bank 
of ifanhattan, Washington Heights 
branch. The transaction took place on 
June 3 and through the excellent work 
of Sergt. McGann and Detective Flem- 
ing of the Old Slip Station, Kassler was 
arrested last Friday. The following day 
the prisoner was arraigned in the First 
District Magistrate’s Court after which 
he was sent to the Tombs prison and 
later indicted on two charges of grand 
larceny. He will plead this week. 


Samuel Jacobson, who was the senior 
partner in Jacobson Bros., diamond 
cutters, 551 Fifth Ave., and who died 
June 14, 1928, left an estate which in- 
cluded stock in the United Diamond 
Works and a substantial interest in the 
firm of Jacobson Bros. He left the 
residue to his wife, Susie Jacobson, but 
as she died Sept. 23 last, her property 
went to the three children, Margery J. 
Henle, Marie J. Reinach, and Henry I. 
Jacobson. Mr. Jacobson gave $5,000 
to the Free Synagogue, $2,000 to the 
Servants of Relief for Incurable Cancer, 
and $1,000 each to St. Joseph’s Hospital 
of Syracuse and Montefiore Home and 
the Home for Aged and Infirm Hebrews. 
Additional bequests were made to Sereno 
P. Davis and Gerald Jacobson, partners, 
and John H. Baker and Jacob Solomon, 
employes. 

Maurice Nathan, president of S. Na- 
than & Co., importers of precious stones, 
71 Nassau St., was the bearer of a gift 
from the stone cutting industry of Ger- 
many to James J. Walker, Mayor of 
New York. When the German industry 
learned of Mr. Nathan’s intentions to 
cross via Graf Zeppelin they wished to 
express their good will to the mayor of 
the world’s greatest city, the inhabitants 
of which had demonstrated so much ap- 
proval of their products in the past. So, 
of pure rock crystal, the leading crafts- 
men of the industry carved an ash re- 
ceiver, which gift was in turn presented 
to Mayor Walker. Mr. Nathan was con- 
sidered as representative of the jewelers 
of New York, who are large importers 
of rock crystal, and Mayor Walker as 
recipient of the good will all Germany 
bears toward New York on the com- 
mencement of commercial flights be- 
tween Germany and New York. The 
crystal ash tray weighs about 400 grams. 





(Continued on page 177) 
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Over One Hundred Years the Jewelers’ Bank 


X A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 


account here and are among our best friends today. 
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BRAXMAR BADGES 


STANDARD FOR FIFTY YEARS 


Police—Fire—Municipal 


Badges in All Metals 
FRATERNAL JEWELRY 


C. G. BRAXMAR CO. 
242 W. 55th ST. NEW YORK LEVERE COMPANY 


DIAMANTCLUB ANTWERP 


M. B. RENNEL 
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id A Complete Line of Colored Stones ‘ 
for Jobbing Purposes 


We can supply all of your colored stone requirements, giving 
your order every attention as to careful selection wot 
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EXPERT PEARL RESTRINGING 


Rosemarie Pearl Co. 


132 Nassau Street New York 
Phone Beekman 6881 


PEARLS 


BEADS of ALL KINDS 














Fountain Pens, Pencils 
from $.06 each and up 
Elgin, Waltham, Hamilton, Howard watches 7 to 21 


jewels. 
Write for catalog. 


NASSAU PEN & PENCIL CORP. 
111 NASSAU ST., NEW YORK CITY 
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Banking Service for the Jewelry Trade 


WE offer to jewelers the special facilities developed through 


years of intimate association with their business, together with 
all the financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING Trust COMPANY 


81 Fulton Street, New York 
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It is carved, and highly polished, and 
was two weeks in the process of manu- 
facture. 

The Rosemarie Pearl Co., 132 Nassau 
St. will close its place of business all 
day Saturdays during July and August. 

Among the passengers on the Levia- 
than which sails for Europe, Friday, is 
Lucian M. Zell, 522 Fifth Ave., who is 
making a business trip to London. 

Miss Dorothy Davidson, daughter of 
Henry Davidson, wholesale jeweler, 51 
Maiden Lane, was married on June 18 


at the Savoy-Plaza Hotel to Sidney 
Davids. 
Pollock Bros., manufacturing jewel- 


ers, 102 Fulton St., will close their fac- 
tory and office on June 29 for the annual 
vacation period and will not reopen until 
Monday, July 8. 

Maxwell R. Maybaum of Maybaum 
Bros., Inc., importers of pearls and dia- 
monds, 48 W. 48th St., sails on the 
Leviathan next Saturday for a purchas- 
ing trip to the European markets. 


The following local firms filed incorpo- 
ration papers at Albany this week: 
Haven Diamond & Jewelry Co., dia- 
monds, capital 1000 shares common 
stock; Gersam, jewelry, $10,000; and 
Dolgin’s Silverware Dept., $20,000. 


The firm of Goodfriend Bros., im- 
porters of pearls and precious stones, 
542 Fifth Ave., has joined the list of 
those closing Saturdays during the 
summer months. The policy will go into 
effect June 29 and continue to Sept. 1. 


It has been announced that the firm 
name of T. Kirkpatrick & Co., retail 
jewelers, of 461 Park Ave., long identi- 
fied with the retail jewelry trade, has 
been changed to Kirkpatrick & Morell, 
Inc. Alfred Morell, whose name now 
appears in the firm, is the executive vice- 
president. 


Charles T. Dougherty and Miss Mar- 
guerite H. Ferrell were married at Port 
Jervis, N. Y., Saturday, June 22. After 
their honeymoon they will pass the bal- 
ance of the summer at their home, Rest 
Haven, Greenwood Lake, N. Y. Mr. 
Dougherty is the head of the Charles 
T. Dougherty Co., Inc., importer and 
dealer in precious stones at 7 W. 45th St. 


Stephen Varni of the Stephen Varni 
Co., importer of precious stones at 15 
Maiden Lane, is sailing for a two 
months’ trip to Europe with Mrs. Varni 
on the Munchin, on Friday. Mr. and 
Mrs. Varni will tour many places of 
interest while abroad and before their 
return to this country, Mr. Varni will 
make an extensive visit to the various 
stone centers. 

Fred Siegler, for more than six years 
an outside investigator for the National 
Jewelers Board of Trade in this city, 
died on Wednesday, June 19 and was 
buried in Newark, N. J., on Saturday. 
Mr. Siegler was stricken with a heart 
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attack on June 8 and less than two 
weeks later passed away at his home in 
Brooklyn. He was 57 years old at the 
time of his death. Deceased is survived 
by his widow, one daughter and a son. 

As THE JEWELERS’ CIRCULAR was 
going to press it was learned that Her- 
man Stupack, of H. & J. Stupack, manu- 
facturing jewelers, 155 Canal St., died 
at 7 o’clock yesterday (Wednesday) 
morning, a victim of the heat wave, Mr. 
Stupack, who was 37 years old at the 
time of his death, is survived by his 
widow and two children. Mr. Stupack 
passed away at his home, 1702 Grand 
Ave., Bronx. The funeral will be held 
at 10 a. m. today (Thursday). 

Miss Bebe Jollofsky, daughter of S. 
Jollofsky, of S. Jollofsky & Sons, Inc., 
57 Chrystie St., was married last Tues- 
day to Jack E. Bender, diamond im- 
porter of this city. The couple sailed 
yesterday (Wednesday) on the Beren- 
garia and will spend their honeymoon 
touring Europe. While abroad Mr. 
Bender will visit the foreign diamond 
markets. 


After a search of nearly three years, 
Sergeant Detective George McGann and 
Detective Pearce Fleming of the Old 
Slip Station, arrested Albert Rappaport 
last Monday on a charge of passing a 
worthless check. The prisoner is now 
being held without bail to await the 
action of the grand jury. It is charged 
that on Nov. 25, 1926, the prisoner passed 
a worthless check for $273 on Thomas 
Cray, jeweler, 1 Maiden Lane. Police 
had been searching for this man since 
that time but it was not until last Mon- 
day that McGann and Fleming saw him 
at the corner of Nassau and Fulton Sts., 
in this city. After being arraigned on 
Tuesday before Magistrate Simpson in 
the First District Magistrate’s Court, 
Rappaport was sent to the Tombs. The 
prisoner, according to the police has a 
criminal record. 

A limited group of the younger men 
prominent in the jewelry trade have suc- 
cessfully inaugurated a Jewelers’ Lunch- 
eon Club which held its first luncheon, 
Wednesday, June 19, in the pent house 
at 20 W. 47th St. The success of this club 
is due mainly to the personal efforts of 
Leonard Katz and Jack Aul of Katz 
Bros. & Aul, and Jerome Richheimer who 
have given a great deal of their time and 
energy to organizing it. It will be 
limited in membership. At the luncheon, 
last week, Leonard Katz was elected 
president of the club by acclamation and 
was the recipient of a set of golf clubs 
as a mark of the club members’ appre- 
ciation of his efforts. Harold Miner, 
vice-president of the Manufacturers 
Trust Co., 48rd St. branch, who was a 
guest of the club, made the speech of 
presentation. The Jewelers’ Luncheon 
Club will occupy prominent quarters 
atop 20 W. 47th St., and will be opened 
at all times for the convenience of its 
members. One room will be set aside 
as a sort of lounge and the other rooms 
will be reserved for the restaurant. The 
first day’s luncheon was well attended 
by all of the club members who were 
in town and many guests. 
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Atlanta, Ga. 


Among the visitors in Atlanta dur- 
ing the week were S. J. Higgins, Can- 
ton, Ga.; Mr. Swofford, Douglasville, 
Ga.; and W. P. Thompson, Jefferson, Ga. 

Schneer’s Jewelry Co., which operates 
stores in Lynchburg, Norfolk, Roanoke 
and Richmond, Va., has leased space at 
110 Whitehall St. and will shortly open 
a modern jewelry store there. 











A New Organization 





Metal Findings Manufacturers Establish 
Association to Foster Business Interests 
in Their Trade 


PROVIDENCE, R. I., June 22.—The 
proposition which was launched a few 
weeks ago of forming an association in 
the nature of a Board of Trade by the 
manufacturers of jewelers’ findings in 
this city and vicinity is progressing 
satisfactorily and 34 firms have been 
found to be eligible to membership in 
the new organization. Of these 28 have 
already signed the necessary blanks to 
become charter members and, as the 
others are favorably considering the 
proposition, it was voted at a_meeting 
held this week to extend the charter list 
until the next meeting which will be 
held in September. 

Frank E. Farnham, of the Jewelers’ 
Supply Co., who was elected president 
at the initial meeting, presided and 
stated that the reports from the various 
sub-committees were encouraging and 
everything promises well for a strong 
and practical association. It was voted 
that the organization be known as the 
Metal Findings Manufacturers’ Associ- 
ation and the object of the organization 
is expressed in the by-laws as follows: 

“The object of this Association shall 
be to foster the general business inter- 
ests of its members and those in any 
way related to the metal finding indus- 
try by common business interests; to 
secure freedom from unjust or unlawful 
exactions; to establish and maintain 
uniformity and certainty in the customs 
and commercial usages of the finding 
trade; to acquire, preserve and dissemi- 
nate valuable business information; and 
to promote a more enlarged and friendly 
intercourse among those engaged in the 
industry; all of which not being ia- 
consistent with the public interest.” 

It was unanimously voted that the 
secretary be instructed to send letters 
to all of the Rhode Island members in 
Congress soliciting a favorable vote 
upon the proposed tariff bill now pend- 
ing before Congress. 








The weddings of the Misses Mary L. 
and Elizabeth P. Archibald, twin daugh- 
ters of John P. Archibald, Blairsville, 
Pa., jeweler, took place at the Hotel 
Schenley, Pittsburgh, Pa., on Wednes- 
day, June 12. The brides were given 
in marriage by their father. and two 
separate Presbyterian ceremonies were 
used with the ring service. 
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Providence 





The Improved Seamless Wire Co. has 
filed a statement with the Secretary of 
State’s office that its capital stock has 
been decreased from $100,000 to $75,000. 

The factories and general offices of 
the Ostby & Barton Co. will be closed 
for vacations and general overhauling 
of equipment from June 28 to July 10. 

The Gertsacov Jewelry Co., 158 Pine 
St., this city, has purchased the stock, 
tools, etc., of R. B. Macdonald & Co., 
locket and compact manufacturers of 
Attleboro. 

After 26 years of successful dealing, 
Quinn & Co., corner of Weybosset and 
Union Sts., are retiring from the retail 
jewelry business and are conducting a 
clearance sale. 

The monthly meeting of the directors 
of the Manufacturing Jewelers’ Board 
of Trade was held at the Turks Head 
Club this city on June 21 with a good 
attendance and several matters of im- 
portance were settled previous to the 
annual summer recess until September. 
President Ellis W. MacAllister, who has 
just returned from a fishing trip in 
Maine, was in charge of the meeting. 

Among the jewelry buyers in this city 
and vicinity during the past week were 
the following: Mr. Sabbath, the J. L. 
Sabbath Co., Ltd., Montreal; Mr. Frein- 
lich, the American Wholesale Corpo- 
ration, Baltimore, Md.; Mr. Lipsig, the 
King & Eisele Co., Buffalo; Mr. Moffett, 
the J. L. Hudson Co., Detroit; Mr. Bonn, 
Bonn & Serf, Pittsburgh; Mr. Reichert 
and Mr. Block, Reichert & Co., New 
York city; Mr. Klein and Mr. Block, S. 
Kind & Co., Philadelphia; Mr. Griffith 
and Mr. Guyer, Marshall, Field & Co., 
Chicago; Mr. Bishop and Mr. Gerson, 
Bishop & Gerson, Pittsburgh; Mr. Kas- 
kel, D. Lisner & Co., New York city; 
Mr. and Mrs. Rodin, the Miller Novelty 
Co., Philadelphia. 








Attleboros 





George L. Adams, connected with P. 
J. Cummings in manufacturing jewelry, 
died suddenly at his home here last 
week. He is survived by his widow and 
two daughters. 

The employes of the L. G. Balfour 
Co. will hold their annual outing on 
Saturday, July 20. Following its policy 
of several years the company’s factory 
will be closed every Saturday from now 
until fall. 

Vacation periods for a number of 
Attleboro factories in the Attleboros 
were announced last Saturday while 
others will be announced later. The 
schedule so far arranged is as follows: 
June 29 to July 8—all firms in the 
Tappan buildings; the Electric Chain 
Co., Marathon Co.; all the firms in the 
Watson buildings; Saart Bros. Co., 
James E. Blake Co., General Plate Co., 
Moore Bros., Fillkwik. Co., Baer & Wilde 
Co., J. & L. Tool Co., Union Plate and 
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Wire Co., Tower Mfg. Co., Sweet Mfg. 
Co., Harvey Clap & Co., C. H. Eden 
Co., and George L. Brown Co. The 
latter concern may also close the week 
of July 20; July 12 to July 29, Smith & 
Crosby Co.; July 20 to July 29, D. E. 
Makepeace Co., C. H. Allen Co., Charles 
Thomae & Son, W. E. Hayward Co., and 
all the firms in the Bigney building; 
July 20 to Aug. 5, Sykes & Strandberg 
and Wells Mfg. Co.; July 27 to Aug. 5, 
C. O. Sweet & Son Co., all the firms in 
the Bushee building, the M. S. Co., alli 
firms in the Leach & Garner building, 
Mossberg Pressed Steel Corp., all the 
firms in the R. F. Simmons building, F. 
C. Worrall Co. and all firms in the Rob- 
inson building; Aug. 5 to Aug. 19, L. 
G. Balfour Co. The following concerns 
do not plan to close their factories, but 
will allow such of their employes as 
desire a vacation to take them indivi- 
dually: Attleboro Refining Co., Apco- 
Mossberg Corp., Larson Tool & Stamp- 
ing Co., Guyot Bros., American Metal 
Crafts Co., and George L. Claflin Co. 


Philadelphia 


The American-Swiss Jewel, Watch & 
Clock Co. has taken quarters on the 
second floor at 719 Sansom St. 

Robert Rigby, the oldest gold beater 
in Philadelphia, is to retire from the 
employ of Hastings & Co., gold leaf man- 
ufacturers here, at the completion of 
40 years at the trade. He is 62 years 
of age. 

His many friends on Sansom St. are 
congratulating Saul Rosnov, cn his re- 
turn from a long sojourn in the Penn- 
sylvania mountains where he was or- 
dered by physicians to regain bis health. 
This he has done and his improved ap- 
pearance was the source of pleasure to 
his family and friends. He is the young- 
est son of M. Rosnov, well known 
wholesale jeweler and until his recent 
retirement head of the firm of M. Rosnov 
& Son. 

A blanket warning has been sent to 
jewelers by the Better Business Bureau 
warning them against activities of a 
flock of securities salesmen, who are 
apparently “working” this city on a 
wholesale scale. Jewelers also are 
warned to be on watch against a num- 
ber of fake charitable solicitors and 
magazine subscription solicitors, some 
of the latter working the old “police 
magazine” scheme. One man, reputed 
to have obtained a fairly large sum from 
retail jewelers here for a fake magazine 
plan, exhibited a gold football allegedly 
received for his work on the Notre Dame 
University team. Word has been re- 
ceived that he has been convicted in 
Washington on a similar scheme. 

Fred J. Cooper, president of the 
Pennsylvania Retail Jewelers Associa- 
tion, has called a meeting of the execu- 
tive committee of the organization for 
this week to discuss several matters of 
policy and activites during the coming 
year. Whether these activities will in- 
clude a general membership campaign 
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is one of the matters to be discusseq 
More than a majority of the retailers . 
the State are outside the association ang 
in view of new selling policies and the 
increasingly active competition of other 
lines of business with jewelry, it is fet 
by some members that.the only salvation 
for the retailer, especially the smaller 
ones, lies in complete organization. My 
Cooper is to sail for a several weeks? 
tour of Europe on July 5 and is anxious 
to get these questions settled before he 
leaves. He will sail from Montreal with 
Mrs. Cooper, and plans to spend his time 
across the water in intensive research 
into the condition of the retail jewelry 
business abroad. 








Boston 


Harold Alberts of the I. Alberts Sons 
Inc., has returned from a six weeks’ 
buying trip in Europe. 

Edwin F. Lilley of Milford, regional 
vice-president of the A. N. R. J. A,, is 
leaving late this month for his summer 
home at Spofford Lake, N. H., where 
he will stay until fall. Harry Coburn, 
who recently bought the Davis store in 
Hanover, N. H., and Henry Arnold, of 
Boston, will be his guests for a few 
days. The three are to stop off at Ports- 
mouth, N. H., for the State convention 
June 25 and 26. 

The Providence Mfg. Co., of Boston, 
has been incorporated to engage in the 
business of jewelers and silver and gold 
smiths. The incorporators are Joseph 








O. Burdett of Hingham, and Esta B. 
Goldman and Harry Finn, both of Bos- 
ton. Another concern recently incorpo- 
rated is the Kay Jewelry Co., of Lynn, 
capital being set at $50,000. 

The annual dance of the Smith Pat- 
terson Co. employes was held last week 
at the Twentieth Century Club on Joy 
St. Vocal and piano solos featured the 
program, Howard Granger, Donald 
Reeves and Charles Goode contributing 
their talents to the program. Proceeds 
from the dance will go to the Smith 
Patterson Benefit Association. Robert 
McKenna was master of ceremonies, and 
the assisting committee was Harold C. 
Briggs, John Hass, Mrs. E. L. Hume 
and Miss E. Tumshais. 

C. Alberts of the I. Alberts Sons 
Inc., circumvented an attempt on the 
part of a woman falsely claiming to be 
treasurer of the Massachusetts Catholic 
Order of Foresters to defraud the firm 
with a bad check. The woman sel 
merchandise to the value of $100, and 
wrote a check for that amount. Chang- 
ing her mind about the order, she cut 
her purchases to $65, and asked for $35 
in cash as change. Mr. Alberts insisted 
that she write a check for the correct 
amount, and also insisted that the goods 
be delivered to the woman’s home. Later 
investigation showed the woman had 
given a fictitious name and address. 
She is described as being between 4 
and 50 years old, five feet, six inches 
and weighs about 185 Ibs. She weals 
glasses and dresses cheaply. 
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Chicago Notes 


M. A. Mead, of M. A. Mead & Co., re- 
turned to Chicago recently from Cocoa- 
nut Grove, Fla., his winter home, where 
he spent several months. 

Ray McLain, watchmaker to the 
trade, is now located in Suite 502, Hey- 
worth building. Mr. McLain for many 
years made his headquarters in the Mal- 
lers building. 

Christian Jansen, Davenport, Iowa, 
arrived in Chicago last week to spend a 
few days here visiting with friends in 
the trade and attending places of amuse- 
ment. 

W. R. Neumann and W. J. Neumann, 
of W. R. Neumann & Co., 162 N. State 
St., left last week for the eastern mar- 
kets where they will remain for about 10 
days looking over new fall items. 

Sidney Prague, of the W. E. Taylor 
branch of the C. & E. Marshail Co., Los 
Angeles, Cal., spent a few days of the 
past week in Chicago visiting at the 
home offices and calling on many of his 
old acquaintances. 

0. F. Samuelson and Frank J. Spell- 
man, of the Towle Mfg. Co., accompa- 
nied by a party of friends, left on 
Thursday for Lac Du Flambeau, Wis., 
where they will remain for a week, fish- 
ing and enjoying other outdoor sports. 

Dave Felsenthal, president of the 
Hart Jewelry Co., is recuperating at the 
Illinois Central Hospital from an op- 
eration. Mr. Felsenthal is doing nicely, 
but will not leave the hospital for at 
least another two weeks. 

Milton Newman is now associated 
with Emil Braude & Sons, as a represen- 
tative in their tool department. Mr. 
Newman for the past five years has 
been connected with Hammel, Riglander 
& Co., New York. 

Louis Ritter, Harry Lesch and Mar- 
tin Lesch, left on Thursday to motor to 
New York and the East, where they will 
remain for about 10 days visiting fac- 
tories they represent and making con- 
nections for the fall season. 

Miss Ann Webb, buyer of the jewelry 
department of the Boston Store’s sub- 
way, left last week on a pleasure trip 
through the West to California. Miss 
Webb expects to be away for about 
three weeks. 

Hiram Long is now connected with 
Norris, Alister-Ball-Bridges Co. as one 
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of their house representatives. Mr. 
Long is well known to the jewelry trade, 
having been associated in this line for 
a great many years. 

Miss Antoinette Yung, of M. A. Mead 
& Co., surprised her many friends and 
associates last week when she returned 
to the office from a two weeks’ leave by 
announcing that on June 4 she was mar- 
ried to Peter Heyer of Chicago. 

Will C. Schumann, of Leubuscher- 
Schumann & Co., Jewelry Mart, is mak- 
ing his usual business trip through Ok- 
lahoma and other southern States. Mr. 
Schumann will return in time for the 
annual Trade Show of the Chicago 
Wholesale Jewelers. 

R. C. Rettig, of Rettig, Stamm & 
Gruen, returned this week from New 
York and the East where he spent a 
week visiting the markets and attend- 
ing to business. Paul R. Gruen, also of 
this concern, is making a business trip 
through his territory and will return 
home early next week. 

Adolph and Max Zolla, of M. A. Zolla 
& Co., Heyworth building, were called 
to New York last week on account of 
the death of their brother, Emil Zolla. 
Mr. Zolla was well known in the jewelry 
field. He was a prominent attorney 
with many connections in the jewelry 
trade, representing the watch importers 
and other important enterprises. Mr. 
Zolla had been ill for several weeks. 

Charles E. Wesby, of Hadley & Co.’s 
Chicago office, is receiving congratula- 
tions from his many friends in the trade 
on account of his marriage to Miss Anna 
Ahrens, of Chicago. The wedding took 
place on Saturday, at St. Henry’s 
Church and was followed by a reception 
at the home of the bride’s parents. The 
young couple are making their home at 
6103 N. Winchester Ave. 

Mrs. Emilie W. Peacock, widow of 
Charles D. Peacock, Jr., son of the 
founder of C. D. Peacock, died on Wed- 
nesday at her country home in Lake 
Villa, Ill., after an illness of several 
months. She was 55 years of age. She 
is survived by three daughters, Mrs. 
William W. Haerther, Jr., Mrs. G. Wil- 
liam Reynolds and Mrs. Maurice V. Rey- 
nolds. Funeral services were held on 
Thursday at 1 p. m., at Mrs. Peacock’s 
late home in Lake Villa. 

Scott Hartzell, one of the popular 
young men in the trade, has joined the 
ranks of the benedicts. Mr. Hartzell 


79 


was married on Saturday evening, June 
15, at 7 o’clock, to Miss Olga Louise An- 
derson, of Chicago. The event took 
place at the home of Rev. Aimsley, 909 
Winona Ave. This was followed by a 
reception at the LaSalle Inn. Mr. and 
Mrs. Hartzell are making their home at 
1504 N. Dearborn Parkway. Mr. Hart- 
zell has been identified with the jewelry 
trade for a great many years. He is 
in business for himself as a watchmaker 
with headquarters in Suite 1104, Hey- 
worth building. 

The wedding of M. M. Montgomery 
and Miss Frances Holbrook took place 
on Wednesday of last week at St. Chrys- 
tom Church. Following the reception, 
the young couple left for New York, 
where they spent a few days before sail- 
ing on a honeymoon to Europe. They 
will return home about Aug. 1. Mr. 
Montgomery is the son of Mr. and Mrs. 
J. T. Montgomery and grandson of Mr. 
and Mrs. M. A. Mead. He is associated 
in the watch business of M. A. Mead & 
Co., with his father and grandfather. 
Mrs. Montgomery is the daughter of Mr. 
and Mrs. Joseph Luther Holbrook of 
Chicago. 

A group of eight men representing the 
Chicago Jewelers’ Credit Men’s Associa- 
tion left Chicago on Sunday for Min- 
neapolis to attend the annual meeting of 
the National Credit Men’s Association. 
The meeting is being held at the Radis- 
son Hotel, of that city all during this 
week. Those in attendance from the 
jewelry group are: Otto R. Hirt, Juer- 
gens & Andersen Co.; J. C. Petersen, 
International Silver Co.; Claus A. 
Swanson, J. R. Wood & Sons; Ray 
Wolf, C. & E. Marshall Co.; Arnold 
Price, Norris, Alister-Ball-Bridges Co.; 
S. C. Lund, A. C. Becken & Co.; Lou 
Brigham, Wahl Co.; and Frank E. 
Dean, of the Associated Silver Co. 

Dodge & Ascher celebrated the grand 
opening of their new ground floor store 
last Saturday. The store is located on 
the Wacker Drive side of the Jewelry 
Mart. The store is furnished in mod- 
ernistic style with gray and silver pre- 
dominating. Above the wall cases are 
attractive modernistic mirrors and fancy 
lighting fixtures in crystal. The floor 
is covered with a green and gray carpet. 
Norman Jacobson has been placed in 
charge. The company’s office on the 
eighth floor of the same building, is 
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being remodeled and private diamond 
rooms are being installed. All of the 
fine diamond and platinum jewelry will 
he shown there while the regular line of 
‘ will be shown in the ground 


floor store. 

Earl George, Des Moines, Iowa, was 
, caller in Chicago during the past 
week, visiting at the wholesale houses 
and many of his friends. 

The firms heretofore known as Cherry 
& Spieler and the Northwest Jewelry 
Mfg. Co., will in the future do business 
mder the style of the Cherry-Spieler 
Northwest Jewelry Mfg. Co. 

Alvin Long, of the Stein & Ellbogen 
Co, will leave this week accompanied by 
Mrs. Long, on a three weeks’ pleasure 
trip through the East. They will 
make the trip by motor. 

J. M. Clifton is now associated with 
A. C. Becken & Co., as an assistant of 
§. C. Lund, in the credit department. 
For more than four years Mr. Clifton 
was connected with Benj. Allen & Co., 
in charge of their credits. 

B. S. Felvey, of the 1847 Division of 
the International Silver Co., is spending 
a couple of weeks at Meriden, Conn., at- 
tending semi-annual sales conferences. 
George Hughes, representing Holmes & 
Edwards, of the International Silver 
Co, is also attending conferences at 
Bridgeport. 

A. Van Erp of the United Jewelers, 55 
E. Washington St., filed a bill for dis- 
slution of partnership in the State 
Court. The Union Bank of Chicago has 
been appointed receiver and they will 
collect all outstanding accounts and pay 
of claims. Uno Tienson, Stanley W. 
Forsgren and John J. Hunt, are con- 
tinuing business as the Associated 
Jewelers, 5 N. Wabash Ave., and Mr. 
Van Erp is remaining at 55 E. Wash- 
ington St. 

It was announced in the trade here 
Monday that Mare. S. Goldsmith, vice- 
president of Goldsmith Bros. Smelting 
and Refining Co., New York and Chi- 
cago, was married on Friday, June 21, 
to Miss Madeline Oppenheim at her 
home in Baltimore. Mr. Goldsmith lives 
in New York but has been residing in 
Chicago for the past several months and 
after spending a short time at Atlantic 
City will return to Chicago temporarily 
before starting upon an extended honey- 
moon trip. Their future home will be 
in New York. 


The Peddlers and Buyers of the Chi- 
cago jewelry trade held their third an- 
nual golf tournament last Thursday at 
Idle-wild Country Club. Twenty mem- 
bers of this club left the loop early in 
the morning and spent the entire day 
on the links. Charles Brown won first 
prize for low net on a score of 97-23-74. 
Milton Sandfelder was second with a 
Score of 86-8-78 and the others were as 
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follows: Ernest Lieberman, 90-12-78; 
Frank Moran, 100-22-78; Leonard Lewy. 
83-2-81; A. C. Becken, Jr., 93-12-81; A. 
B. Paulsen, 103-20-83; Frank Newbur- 
ger, 109-25-84; George Dahlman, 108-23- 
85; L. Phillips, 108-23-85; M. Cohen, 
113-25-88; Al Moss, 116-25-91; Leonard 
Goodman, 118-25-93; Oscar Lessing, 128- 
35-93; E. Cain, 115-25-90; Howard See- 
beck, 121-25-96; Fred Haller, 136-40-96; 
Al Sturtz, 102-5-97; J. Miller, 133-35- 
98; Dave Newman, 126-25-101. The first 
ten winners received valuable prizes. 








Kansas City 


Ray Bengert, 227 E. 10th St., is clos- 
ing out his stock in a reduction sale and 
is looking for a new location. 








According to assessors’ returns re- 
cently compiled by County Clerk 
Fred Janssen, Rockville and East 
Washington townships of Rice coun- 
ty, Kansas, have no watches within 
their boundaries. These townships 
are the two in which oil is located 
and supposedly two of the most 
prosperous in that county. Residents 
in these townships do not quit work- 
ing until it gets dark, according to 
the assessors’ theory. In Bell town- 
ship there is only one watch. It was 
valued at $20. 











The C. A. Kiger Co. recently received 
an order from Fullerton, Cal., by air 
mail special delivery. The order was 
filled and was on its way to the jeweler 
at Fullerton within 23 hours from the 
time it was sent from California. 

J. Allen, who has had a watch repair- 
ing business at the northeast corner of 
10th and McGee Sts. for the past six 
years, will move to 227 E. 10th St. July 
1. He will also put in a line of jewelry. 
The building in which he has been lo- 
cated is to be torn down to make way for 
a large bus terminal. 

Noble R. Fuller, of the Edwards- 
Ludwig-Fuller Jewelry Co., who watches 
conditions very closely, says that the 
wheat crop in Kansas and through this 
territory looks very promising. Corn 
was planted much later than usual on 
account of the excessive rains, but Mr. 
Fuller says the feeling is that this crop 
also will be good. Prospects look very 
bright for fall business, Mr. Fuller says, 
and ‘adds that collections are better than 
they were a few months ago. 


Pittsburgh 


About 300 members of the jewelry 
trade attended the annual picnic of the 
Credit Merchants, Inc., jewelers branch, 
together with their families at Dell’s, 
Wildwood, last Sunday. A_ chicken 
dinner was served and various sports 
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and amusements indulged in, arranged 
under the auspices of Ike DeRoy of 
Joseph DeRoy & Bro., who was chair- 
man of the committee. One of the young 
women from Kappels won the beauty 
prize. It was the largest gathering of 
the kind ever held by the association. 

Because he is alleged to have been 
drunk and it was his first offense, a 
Pittsburgh youth arrested for break- 
ing a window at the store of Henry 
Wilkens & Co., Liberty Ave., was 
allowed to go without prosecution. The 
prisoner pleaded he did not know what 
he was doing. The youth’s parents 
paid for the expense of replacing the 
glass. As the window was protected 
by an iron grating, the man arrested, 
did not get anything for his trouble. 
Private detectives got him before he 
could get away, as the store is protected 
by an electric system. 








Cincinnati 


Lange, the jeweler, was the last retail 
jewelry dealer to leave Emery Arcade 
and he is now established in his re- 
modeled store at 618 Vine St. 

Frohman & Co., wholesale jewelers 
in the Mills building, E. Fourth St., have 
renewed their lease for the major part 
of the fifth floor. The new lease is for 
five years at a total rental of $17,000. 

L. Loeb & Sons, wholesale jewelers, 
have renewed their lease for the entire 
fourth floor of the structure at 811 Race 
St. The renewal is for three years at a 
total rental of $6,750 and was made with 
William S. P. Oskamp, owner. 

Lee Lewis, a window washer, is happy, 
Joseph Frackman, jewelry salesman of 
New York city, smiles benignly while 
Mrs. Frackman is overjoyed with pleas- 
ure. The reason is that a purse con- 
taining 11 $1,000 bills, a diamond brace- 
let valued at $8,000 and two diamond 
wedding rings was recovered at the 
Hotel Gibson, Tuesday, and returned to 
its owner. The purse was recovered 
from the roof of the ball room at the 
hotel and hotel officials are still making 
an effort to determine how the purse got 
there. Mr. Frackman arose early Tues- 
day to visit several establishments and 
according to Mrs. Frackman, the purse 
was lying on a table between the twin 
beds in the room. Later in the morning, 
Jennie Clark, maid, who has been em- 
ployed at the hotel for 40 years, 
awakened Mrs. Frackman because the 
door leading to their apartment was 
open. The guest immediately noticed 
the disappearance of the wallet and 
notified the management. Meanwhile 
Lee Lewis was calmly washing windows 
within the court of the hostelry standing 
on sills while being harnessed to frames 
during his work. He chanced to .look 
down to the roof covering the French 
ball room and there espied a black 
leather object. Utilizing his ropes and 
leather buckles Lewis scrambled down, 
picked up the leather purse and turned 
it over to the management, without 
opening it. Lewis got one-half of one 
of the $1,000 bills for his honesty. 




































Cleveland 


John Bohaty, retail jeweler, 118th St. 
and Detroit Ave., has sold his lease and 
will close out his stock. 

John Daley, retail jeweler, has moved 
from the Bulkley building at Euclid Ave. 
and E. 14th St., to larger quarters in 
the Park building, at Ontario St. and 
the Public Square. 

The following out-of-town jewelers 
were in town this week on buying trips: 
Mrs. H. Burr, Elyria; Mrs. C. McCarvel, 
Elyria; E. K. Smith, Lorain; L. W. 
Wyckoff, Chagrin Falls. 

Albert Reed, jeweler and optician, 
12905 St. Clair Ave., has filed a volun- 
tary petition in bankruptcy in the 
United States District Court, Cleveland. 
He lists his liabilities at $4,460 and 
assets at $1,285. 

The Superior Jewelry Co. has been 
incorporated for $5,000 by Sam Alliance, 
Charles S. Rivchun and Phil Schoen- 
berg. This store was formerly operated 
by Dan Swiss and is located at Superior 
Ave. and E. 105th St., and was known 
as the Swissvale Jewelry Co. 

The Twenty-Four Karat Club held 
its regular fortnightly dinner and meet- 
ing at Hotel Winton last week. There 
was a fair attendance and plans for 
the national convention in September 
were discussed informally. Secretary 
Evans of the national association is 
expected the coming week and will take 
up with the local committee matters 
pertaining to the convention. 











Indianapolis 





The Service Jewelry Mfg. Co., this 
city, has been incorporated with a 
capital stock of 1000 shares no par 
value. The incorporators are: Clar- 
ence F. Roembke, Leo A. Wachstell and 
Frank B. Grubb, all of Indianapolis. 
This company occupies quarters on the 
second floor of the Century building. 

Carroll E. Sipe of the J. C. Sipe 
jewelry firm was a passenger on the 
Majestic which sailed from New York 
last Friday. Mr. Sipe will visit the 
London and Amsterdam diamond mar- 
kets for the purpose of buying gems 
for the local store. He will journey by 
airplane from Amsterdam into Ger- 
many, Austria and France on a pleasure 
trip, on which he will be accompanied 
by Harry A. Sipe, jeweler of Pittsburgh. 
He expects to be gone about two months. 








Detroit 





The Basch Retail Jewelry Co., 201 
Gratiot Ave., is soon to open a new 
branch store in the Cunningham build- 
ing, recently erected on Griswold St. 

G. H. Conklin, doing business as Conk- 
lin’s Jewelry & Music House at Mar- 
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quette, Mich., has sold his entire stock 
and good will to A. J. Jean & Son, who 
will continue as Mr. Conklin’s successors. 
Mr. Conklin has been in business in Mar- 
quette for 59 years and retires in his 
79th year. 

The Electro-Master Co., 1801 E. At- 
water St., Detroit, has recently been in- 
corporated for the purpose of manufac- 
turing and dealing in clocks, time 
switches, etc. The owners are Warren 
Noble, and William C. Klann, Detroit; 
and S. M. Curtis, Philadelphia. The 
stock is made up of 50,000 shares of no 
par value. 

Another new retail jewelry store is 
soon to be opened on E. Jefferson Ave. 
in the Connors Ave. district, by Fried- 
bergs, 1254 Griswold St. This same 
organization also will open another 
retail store on Grand River Ave., near 
Oakman Highway. These are all units 
of an extensive chain of stores which 
Mr. Friedberg has been opening from 
time to time. 

The formal opening of Bakers, Inc., 
retail jewelers, 1117 Griswold St., was 
held last Saturday. O. I. Baker, for- 
merly in the manufacturing jewelry 
business in the Metropolitan building, is 
president. E. Miller, formerly with 
Simmons & Clark, retail jewelers, is 
manager. The entire store has recently 
been remodeled, a new front being con- 
structed and new fixtures and show 
cases installed. 








Los Angeles 


Melville Carleton, an employe of the 
E. W. Reynolds Co., passed away sud- 
denly and was buried last week. The 
cause of death was acute indigestion. 

Otis Fowler, formerly at 5321 S. 
Broadway, has removed his business to 
Huntington Park, a suburban town ad- 
joining Los Angeles. 

Gene E. Matsits, representative of 
several eastern factories, with offices 
formerly in the Title Guarantee building, 
has removed to more spacious quarters, 
in Suite 500 Metropolitan building. 

James Bridges, manager of the ster- 
ling department of the International 
Silver Co., Metropolitan building, went 
to San Francisco last week, to attend a 
conference of resident managers of the 
company’s Pacific Coast branches, called 
by M. Saunders, the Pacific Coast rep- 
resentative. 

Fred Wilhelm, of Wilhelm, Inc., lead- 
ing jewelers of Phoenix, Ariz., spent last 
week here on business, replenishing his 
stock for the coming fall trade. *G. 
Hoyle, of the Hoyle Jewelry Co., Inc., 
Douglas, Ariz., also was a business visi- 
tor here last week. Frank Bagley, Las 
Vegas, Nev., did business here last week. 
Abe Riegler, Bakersfield, and R. H. 
Ewert, Santa Ana, were also here last 
week. 

Hermann Kline and Martin Belousoff, 
proprietors of E. A. George, Inc., Title 
Guarantee building, have dissolved rela- 
tionship and Mr. Kline remains in pos- 
session of the business, Mr. Belousoft 
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going to New York. The latter takes 
with him Miss Cohen, former secretary 
of the company, and they will engage 
in costume and novelty lines as whole. 
salers. Mr. Kline will enlarge his bysj- 
ness, carrying costume and novelty 
jewelry. ; 

At the recent trial of the suit of 
Moody Bros., diamond setters and deal. 
ers, Title Guarantee building, against 
a money lender who came into posses. 
sion of a $750 diamond ring which was 
placed with the company as security for 
a loan by a young man who afterward 
was convicted of getting the ring 
through fraud from Moody Bros., the 
court took the case under consideration, 
A decision will be given in the case some 
time this week. 

Members of the Southern California 
Jewelers Golf Association have about 
completed arrangements for the annual 
summer tournament. This year it will 
be held July 18 at the Fox Hills Coun- 
try Club, adjacent to the Fox Film 
Studios. Luncheon and dinner will be 
served at the palatial Fox Hills club- 
house, about 10 miles out of the city. 
President Phillips being away the ar- 
rangements are being made by James 
A. Apffel, vice-president. There will be 
morning and afternoon plays, of 18 holes 
each. Suitable prizes will be offered but 
the permanent trophies wi!l not be 
“shot” for as these are given at the an- 
nual tournament. Matters of business 
will be transacted after the dinner has 
been served. 








San Francisco 





Martin Cooper, western represen- 
tative for Morris Kaplan & Sons, says 
that business seems to be improving. 
Conditions are apparently becoming 
more stabilized and members of the 
jewelry trade seem to be looking forward 
to a good summer and fall business in 
the jewelry trade. 

W. W. Hilton, a leading jeweler of 
Redwood City, who is opening his new 
store on Aug. 1, is visiting San Fran- 
cisco constantly in order to attend per- 
sonally to plans for the interior deco- 
ration and to supervise the progress of 
the counters, cabinets and other fittings 
for his new establishment, which will be 
one of the most modern in this section 
of the State. 

Some very handsome trophy cups are 
being engraved by local engravers at 
the present time. Most of them are for 
various outdoor and athletic events. 
These events seem to be stimulating 
trade in the silverware industry. Among 
the trophies that Keith G. Nauman, of 
704 Market St., is engraving is the huge 
Gorham cup of the Inter-Collegiate 
American Athletes of America which 
Stanford University is holding. 





—_ 





Lloyd Sellars, formerly connected with 
jewelry establishments in Waynesville 
and Canton, N. C., has opened a jewelry 
repair shop at the latter place. 
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Sol. Schwartz & Co., New York, 
Builds New Store Front for 
Hoboken, N. J., Jeweler 


Sol. Schwartz & Co., store builders, 
27 Cleveland Place, New York, have re- 
cently completed a new store for 
Kramer’s jewelry shop in Hoboken, 
N. J. The store although not unusually 
large has a maximum amount of window 
display space due to the arrangement 
of the windows and the fact that the 
store is located on a corner. The win- 
dow lighting is effected entirely by re- 
flectors so that all unsightly lights are 
hidden. The ceiling of the store is 
arched and tends to make it appear more 
spacious. Everything has been done 
both in design and arrangement to get 
the most out of a comparatively small 
space. The furnishings and cases are 
of American walnut and the panels are 
diamond matched grain. 

The complete job was done by 
Schwartz & Co. who have built many 
jewelry stores throughout the country. 
The business was established in 1894. 


* * * 


Conklin Doubles Common 
Dividends 


Phenomenal gains made by the Conk- 
lin Pen Company within recent months 
are revealed in the fact that Conklin 
this year is doubling the usual summer 
dividend on Conklin Common Stock. 
Present earnings of the company are 
far in excess of anything previously 
recorded in the company’s quarter- 
century of manufacturing and selling 
pens, pencils and writing equipment 
specialties. 

A smaller inventory of finished prod- 
ucts than ever before and many revolu- 
tionary production efficiencies are 
favorably reflected in the company’s 
balance sheets. Within the last year 
Conklin has practically doubled the 
humber of its domestic retail outlets and 
has largely increased its foreign busi- 
ness, 

The constant Conklin policy as 
expressed by vice-president and general 
Manager, Mr. C. B. Mathes, is “to 
produce items of appealing newness and 
to merchandise them in a sensible and 
constructive way to the end that both 


the trade and the company may get the 
maximum of turnover with a satisfac- 
tory profit absolutely assured to all 
factors at all times.” 

* * * 


Rare Antique Chinese Screens 


Jade screens that date back hundreds 
of years are now in the United States 





pair of jade screens of the Chi’en Lung 
period (1736-1796) and is part of a 
large selection procured by Wing & Co., 
255 Fifth Ave., New York. Mr. Wing 
spends most of his time in China and 
during these unsettled times has many 
opportunities to procure works of art 
at comparatively low figures. 

Fitted, as they are, with an electric 


i OF 


A BEAUTIFUL JADE SCREEN FROM CHINA 


and are being offered to the jeweler for 
his discriminating customers. What is 
China’s misfortune is America’s chance. 
The same condition prevails in Europe. 
Military strife and its attendant enor- 
mous expenses have made it imperative 
to relinquish cherished works of art and 
worshipped heirlooms. 

The illustration herewith is one of a 


light behind them, these screens supply 
an interesting and intriguing light in a 
dim corner and give that soft cozy il- 
lumination which suggests ease, comfort 
and rest. The one illustrated is the 
“Screen of Aspiration” of the Bird 
Aura, with the Phoenix, the Emblem of 
the Empress and universal brotherhood. 
The Phoenix is surrounded by the usual 
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hundred bird attendants and the pair of 
Mandarin ducks which symbolize wedded 
happiness. 

The birds are carved against a back- 
ground of peonies, this flower represent- 
ing richness and honors. The reverse is 
decorated freely with lotus and peonies. 
The screen has the elaborately carved 
and original stand of teakwood. The 
quality of the jade is very fine and is 
called “Low-Kwang-Chung,” meaning 

“Old Steel Green” and is known as the 
hardest of the jade variety, being even 
harder than nephrite, emerald .green 
jade. 
What a wealth of interest is behind 
_all these pieces coming to the United 
States, how enthralling it must be to 
possess such relics and weave romantic 
thoughts around them! The history of 
each piece is furnished to the purchaser 
and its very possession should enable a 
jeweler to hold the interest of wealthy 
patrons and make them anxious to pos- 
sess such rare specimens. 
* * ce 
Sends Special Messenger to Deliver 
Clocks 


A new note in personal delivery ser- 
vice was instituted last week by Louis 
I. Feldman, retail jeweler, 150 Broad- 
way, New York, who dispatched an em- 
ploye with a special consignment of 20 
traveling clocks by fast train in order 
to effect a delivery at Hot Springs, Va. 

A New York representative of a large 
corporation which was holding a com- 
pany get-together at Hot Springs and 
was awarding the clocks as_ special 
prizes for meritorious work ordered the 
timepieces from Mr. Feldman. The 
order was put through a Maiden Lane 
jobbing house to the manufacturers. A 
week later the purchaser informed Mr. 
Feldman that the shipment had not 
reached him, and Mr. Feldman found 
that the merchandise was at the Maiden 
Lane dealers. He had the clocks brought 
to his establishment and immediately 
sent them to Hot Springs by a mes- 
senger. Mr. Feldman did not know 
when the banquet was scheduled for, 
and he was unable to communicate with 
the buyer who was somewhere in Vir- 
ginia, but luckily the messenger arrived 
in Hot Springs the day of the banquet 
and the clocks were presented as sched- 
uled that night. 


* * * 
Silver Candlesticks in the Spotlight 


A curious craze has suddenly gripped 
Mayfair; it is the craze of the silver 
candlestick hunter, says the London 
correspondent of the National Jewelers’ 
Publicity Association. A few weeks ago 
a society woman, renowned as an artist 
in home decoration, discovered or re- 
discovered the artistic qualities of the 
wax candle. Candles demand candle- 
sticks and, in consequence, the jeweler 
has suddenly found himself at his wits’ 
end to satisfy the demands of house- 
proud women. 

The modern candle is colored, excep- 
tionally tall and frequently rectangular 
in shape. A strong candlestick with a 
heavy base is necessary to hold them. 
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The most popular candlesticks are in 
the Georgian, Jacobean, Queen Anne or 
Adam period and may be of gold or 
silver. The fashionable set, who have 
suddenly developed an antipathy to the 
glare of electricity, say that candle light 
is much softer and much more artistic. 
Certainly it is kinder to an artificial 


complexion. 
* * * 


Leading Club Women Presented with 
Costume Bags 

Every one of the women in this pic- 

ture is the president of her home State 


Federation of Women’s Clubs. Every 
one of them is holding aloft a costume 
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Original and artistic bracelets are worn 


with the jeweled bead necklace. By the 
clever mixture of suitable alloys the 
jeweler produces strands of fine gold 
in every possible shade. These colored 
strands are woven together to form an 
exact picture of the necklace. These 
bracelets, therefore, have a dual sig- 
nificance as in the event of the necklace 
being lost, the bracelet will provide an 
absolutely exact description cr picture 
of the missing jewel. 

The vogue for crystal ornaments js 
finding expression in many original 
designs, the central motif, usually, 


being a picture story in which animals 
feature. 


One such piece in the form of 





MEETING OF STATE PRESIDENTS OF FEDERATION OF WOMEN’S CLUBS 


bag. This, then, is one of the most re- 
markable national tributes to this divi- 
sion of “Gifts that Last” and the jewelry 
industry that has ever been recorded on 
a single photographic plate. 

As a tribute to the national leadership 
of these women, these costume bags 
were presented by Charles H. Whiting, 
president of Whiting & Davis Co., to the 
48 State presidents who attended the 
convention of the General Federation of 
Women’s Clubs during Memorial Day 
week at the New Ocean House, Swamp- 
scott, Mass. 


* * * 


Multi-Colored Semi-Precious Stones 
and Crystal Popular with 
Smart Women 


Beads of multi-colored semi-precious 
stones are an innovation that the smart 
woman has adopted for ordinary street 
wear. These new necklaces use every 
possible combination of gems; jade being 
mingled with lapis-lazuli, onyx and coral. 
Often the gems are carved with a larger 
piece forming a pendant drop. Long 
earrings to match render unnecessary 
any form of millinery decoration and 
are best seen to advantage with a hat of 
simple and plain design. 


a brooch nearly two inches long shows 
a mastiff chasing a hare. The bodies 
of both dog and hare are worked out in 
different. colored jewels so cleverly set 
that. the animals seem to be actually 
mounted directly on the crystal back- 
ground. A somewhat similar brooch 
shows two love birds against a tropical 
setting. This piece is executed with 
such wonderful artistry as to resemble 
closely the work of some master minia- 
turist. Both for brilliance of color 
rendering and perfection of line, the 
jeweler craftsman deserves the highest 
praise, says a writer for the National 
Jewelers’ Publicity Association. 

The desire to express nature in gem 
craft inspires the modern jeweler to 
attempt things that a few years back, 
would have been thought impossible. 
For instance, a diamond bracelet that is 
drawing much attention from passers- 
by would make a certain Bond Street 
jeweler famous were the firm not 
already one of world repute. This 
bracelet is nearly two and a half inches 
wide and is so cleverly contrived as to 
convey an impression of a rivulet; of 
water flecked by sunlight bubbling over 
glistening, wet rocks. Both water and 
rocks being suggested by the mere 
selection of diamonds of different sizes 
and the manner of their grouping. 
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Finding Watch Troubles 


With Tips on Correcting Them 


(Continued from issue of June 20) 


A good way to get this firmly en- 
trenched in one’s mind is to count these 
teeth in a watch that is correct, and it 
will not be forgotten. Not only this, but 
anything that one reads in this article 
or any other, will be better understood 
if one will examine a watch that has 
been correctly repaired, or one that left 
the factory in perfect condition, so as to 
thoroughly understand just what is 
meant, and to know when it is correct. 


I recently repaired a watch that ran 
fine for about eight hours and stopped. 
While taking the movement cut of the 
case to ascertain the cause of stoppage, 
is started running and continued to run 
for about six hours. I carefully exam- 
ined every part of the escapement, for 
I soon discovered the cause was there, 
before I located the trouble. One tooth 
of the escape wheel was bent very 
slightly, but enough to cause the watch 
to stop sometimes when it came in con- 
tact with the releasing stone. I found 
on careful examination that this tooth 
only stopped on the releasing stone, but 
it would sometimes run for hours before 
it would stop. However, this tooth would 
stop on the releasing stone every time 
it stopped. Perhaps that was because 
the releasing stone is sharper than the 
receiving stone. Of course, all that was 
hecessary to do was to strengthen the 
escape wheel tooth and the job was all 
right. However, if the tooth had not 
been bent and the watch had been stop- 
ping in that position, it would have been 
hecessary to have closed the * pallet 
Stones. Perhaps a large number of 
g00d workmen never heard of closing 
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By P. B. Harris 


the pallet stones. True, this rarely ever 
has to be done. But when one does find 
a job of this kind, it is very essential 
to know what to do and how to do it. 1 
will venture to say that one will never 
find this trouble on any but a low grade 
watch. Yet the low grade watches must 
be repaired, too. About the only known 
method for closing pallet stones is to 
place fork in stone setter and hold over 
flame until warm, and then gently press 
the ends of the stones toward each other. 
They may move but just a _hair’s 
breadth, but that is usually sufficient to 
correct the trouble. 


ONTRARY to general opinion, the 

winding of American watches is 
much more complicated than the wind- 
ing of Swiss ones. Of course, 2mong our 
American watches we have many differ- 
ent models with various kinds of 
windings. The Hamilton, Elgin, Wal- 
tham, Howard, and Illinois are perhaps 
the more popular makes. The winding 
apparatus on these watches is all dif- 
ferent, and different models of the same 
make have different windings. If any 
part of the winding apparatus is broken, 
it is always best to replace it with a fac- 
tory made one. This not only saves time 
but perhaps a lot of trouble. In clean- 
ing and overhauling a watch, the wind- 
ing parts should always be removed, 
cleaned, and polished, and oiled before 
they go back in position. The Illinois 
watch has a thin washer under the main 
wheel that must not be lost or over- 
looked. Some models of the Howard, 
also, have a washer under the main 
wheels. These usually do not get out of 
order if kept clean and oiled well. 
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When the watch will set, but will not 
wind, the-sleeve is usually the cause of 
the trouble. This is easily corrected by 
screwing the sleeve down until it winds 
the watch, but not too deep to set it 
also. Of course, this applies only to the 
stem winding and setting. And if the 
watch will wind but will not set, then 
the sleeve should be screwed out until it 
will both wind and set the watch prop- 
erly. 

If the stem is too long it can easily 
be filed off on the end of the square to 
the desired length, but if it is too short, 
it is best to replace it with a new one. 
The stem is one part of the watch that 
is easier made than altered when one 
does not have the proper stem. The stem 
can be quickly made by selecting a piece 
of steel wire just the size of the largest 
place of the old stem. Start the job by 
first cutting the threads to fit the crown. 
Then if the old sleeve works well with 
the stem, measure with old stem and cut 
the shoulder for the sleeve. Then leave 
the large shoulder below the sleeve 
shoulder and file the square the desired 
size. The lathe has four holes to lock 
it on so the square can be filed perfectly. 

The setting is very important and 
should have care and study, but it is not 
very complicated. 

The hairspring is the most delicate 
part of the movement, and if one wishes 
to do close timing and regulating, it is 
well to give the hairspring special 
study. If one works in a factory, of 
course the hairspring work is done by 
a specialist in that line. However, in the 
store or shop where one is called on to 
do every job from fitting glasses on up, 
complete knowledge of the hairspring is 
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Do You Breathe Dust 
As You sesame 2 


It’s a crime, 
absolutely, to 
polish without a 
dust collector— 
even an occa- 
sional article cre- 
ates occasional 
dust —all this 
occasional dust, 
laden with metal- 
lic particles, is 
breathed into 
your lungs as 
you work—what 
then? 


Don’t take this 
risk long. Get 
the only insur- 
ance you can 
buy that will. 
prevent this 
condition. 
Leiman Bros. Patented 


Polishing Dust Collector 


Get the Catalog 


LEIMAN BROS. 


_ 23-8 Walker Street 
Makers of Good Machinery for 40 Years 








This is the outfit that is bought not only for 
the work it does but for the manner in which 


it does it. First of all it is a heavy, rugged 
machine, built to last for many a year—But 
being strong and rugged does not mean that 
it is a rough and ready product—It is in 
fact a finely built piece of machinery, highly 
efficient in the work it does and very quiet in 
its manner of doing it. Many are in use in 
office buildings and stores where noise would 
be unthinkable. 


New York 











HOOVER & STRONG, INc. 
« Metallurgists 


OFFICE AND WORKS, 119 WesT TUPPER STREET. 
BUFFALO, N.Y., U.S.A. 







From MINNESOTA comes a letter 
which presents a reason why you ought 


to trade with H. & S.: 











“We are satisfied with the color and 
working condition of your 18k. White 
Gold and solder. And we recommend 
it just as we have in the past your re- 
fining service.” 














We Buy and Refine: Old Gold, Gold-filled, Silver, Plat- 
inum, Palladium, Bridge and Amalgam Scraps, Bul- 
lions, Filings, Grindings, Polishings, Bench and Floor 
Sweeps, Sink Settlings and other wastes containing 
the precious metals. When you have anything in the 
above line to sell TRY US. Remember “it’s the 
Aniount of the Check that Counts.” 















CIRCULAR June 27, 1929 

















Are YouA 
Gold Prospector? 


Oy is no need for 
prospecting when 
S. S. White Golds are avail- 
able. Follow the beaten path 
of satisfied users who have 


proved the “pay” qualities of 


S. S. White 


Golds, Platinum and Gold 
Solder and Alloys for White, 
Green and Yellow Golds. 


g D 


TheS.S.WHITE DENTAL MFG.CO. 
Industrial Division 
152 West 42d St. New York, N.Y. 
Established in 1844 Member of J. B. of T. 














SEND US YOUR SWEEPS AND WASTE MATERIALS 
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That is what you 
want, expect, and will 
receive 


AAY 


HIGHES 
PRICES 

















when you _ ship 
your old gold, 
silver, platinum, 


filled and plated 


‘scrap to us. 








We do not employ 
traveling gold 


buyers. 











Ship direct 


THOMAS J. 


EsCoO 


55 E.WASHINGTON ST. 
CHICAGO 
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yery essential. And my advice to every 
workman who wishes to know more 
about the hairspring is to get experi- 
ence on Spring work in some manner, as 
this experience can only be got by ac- 
tually doing the experimenting oneself. 
The idea is, then, get your tweezers and 


get to work. 


0 one can give a set of rules for 

straightening hairsprings, as two 
springs are seldom bent the same. I can, 
however, give you a few rules and sug- 
gestions that will be of value if closely 
adhered to. First, if a spring is out of 
true in the flat; that is, if the first coil 
from the collet is low or high, thus 
causing the spring to hump as the bal- 
ance makes its turn, it is easily cor- 
rected by placing the balance wheel with 
spring attached in the truing calipers, 
and by turning balance it is a very sim- 
ple matter to locate the high and low 
sides. The low side should be raised and 
the high side lowered until the spring 
turns as true as the balance wheel. This 
may easily be accomplished by using a 
pair of hairspring sweezers, and by do- 
ing all of the adjusting with the first 
quarter turn of spring from collet. 

Of course, the hairspring should al- 
ways be true in the round as well as the 
flat. Coils should not touch each other 
or the collet. Be positive that the 
breguet does not touch the other part of 
spring, and see that the spring does not 
touch the stud in any position. This is 
a very common cause of trouble. See 
that the breguet is high enough above 
the spring that they will not come in 
contact when the watch is on its back, 
but not too high to permit spring being 
flat, and enough above the balance arm 
not to cause friction there. Some of 
these suggestions may sound very ele- 
mentary, but it is surprising to know 
hw many old, experienced workmen 
overlook these small but very important 
facts. 

If the spring is bent in several dif- 
ferent places, it is always advisable to 
replace it with a new one. They can be 
straightened sometimes, however, if they 
are not too badly out of shape. To do 
this, remove from the balance and slip 
the collet over a small broach or some 
such object, so one may have access to 
the spring from every angle, and work 
carefully and gently. Only experience 
and common sense can tell one just how 
and what to do. 

Winding stops are seldom found on 
any but the better grades of American 
watches or on some of the older makes. 


However, they are found on all grades: 


of Swiss watches. Not on all makes, of 
course, but on cheap, low grades as well 
as the better watches. The stopper is 
really not very important and causes 
very little trouble, but it is important 
that it be correctly replaced after being 
temoved. Extreme caution should be 
exercised in setting it. This, however, 
1s not complicated and all that is neces- 
sary to thoroughly understand the stop- 
Per, is to note carefully how it functions, 
and replace it just as it was before be- 
mg removed. 
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pene stopper’s true function is to stop 
the winding when the spring is wound 
up, or nearly up. Stoppers are usually 
found on watches that have hole end 
springs. The stopper, of course, pro- 
tects the barrel by stopping the winding 
just before the spring is completely 
wound up. When the tension is off of 
the spring, the stopper should be down, 
or should be nearly down. It is well to 
leave about one-quarter turn of the ar- 
bor on the stopper. In other words, 
when placing the stopper on arbor, turn 
arbor about one-quarter turn and then 
place stopper in unwound position. Thus. 
when watch is completely run down 
there should be a little tension on the 
spring, and when completely wound up, 
there should be no strain on the barrel. 
As a rule, stoppers do not cause serious 
trouble, if a little caution is exercised in 
working with them. But for your own 
benefit, do not leave the stopper off of 
a watch that previously had one unless 
the mainspring has been replaced by a T 
end or brace-end spring. On low grade 
watches it is often advisable to replace 
the standard spring with a T end. How- 
ever, this should never be done with a 
high grade movement. It is better to 
hold up the job until the proper spring 
can be obtained, if one does not have the 
proper spring in stock. 

The average split second watch is a 
very high grade, accurate timepiece. In 
this instance, I refer only to the watches 
used for timing sporting events where 
the time must be kept to the fifth of a 
second. 

There are, I believe, a dozen or more 
different makes of watches having the 
split second. They are made up prac- 
tically the same, with only a few minor 
variances. Ordinarily they do not give 
trouble. However, when repairing these 
watches, I would advise the more or less 
inexperienced workman to take a pencil 
and draw a print of the exact position of 
every wheel and spring. Do this by 
drawing a circle about the size of the 
watch and in that circle draw every 
wheel in its proper place. Then when 
assembling the watch, if there arises 
any doubt as to the correct position of 
any part, it is very simple to refer to 
the drawing and know just how it 
should go. It is best, however, to look 
at the drawing only when in doubt, 
thereby learning to do the work without 
going to a chart. There is very little 
that can be said about the split second, 
except in generalities, as there is very 
little to get out of order, and if handled 
carefully when being removed and re- 
placed, will give unusually good service. 

In a former article I discussed the 
staff in detail. However, a long article 
could be written about the balance staff 
alone. There are ways of correcting 
staff trouble and ways of preventing 
staff trouble; that is, some staff troubles 
can be prevented. But it is my object 
to show how to locate the trouble and 
how to correct it. 


NE thing that sometimes puzzles 
watchmakers is the fact that fitting 
a new staff will cause the watch to run 
differently from before. The reason is 
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the adjustment has been changed. It is 
well to bear in mind that any change of 
adjustment will cause a _ subsequent 
change in timekeeping. Hence, when the 
staff or jewel is changed, the adjustment 
is changed accordingly. The difference 
in the pivot holes in the jewels, the dif- 
ference in the weight of staffs, and the 
difference in the pivots of staff all make 
their presence known by throwing the 
watch out of adjustment. Then it is up 
to the watchmaker to get it adjusted 
down to the minute. This, however, is 
not hard to do if the workman knows 
when his work is well done, and will 
have nothing short of that. 

Quite often watches have bent balance 
pivots. Some of these can be straight- 
ened. However, if the watch is a high 
grade one, it is better to replace the 
staff with a new one. If the pivot is to 
be straightened, the work must be care- 
fully done, as most pivots are very easily 
broken. To straighten the pivot, catch 
the pivot with flat ended tweezers and 
press gently while turning wheel slowly 
with fingers. I believe this method iis 
superior to any pivot straightening tool. 
After the pivot is straightened, it should 
be polished before using. 

Occasionally a job is found where the 
pivot is not broken or bent, but is 
braded, and the end is larger than the 
pivot hole in the jewel and will not come 
through without breaking the jewel. 
This is usually corrected, however, by 
dressing the pivot down with an oil 
stone slip and fitting another jewel. 
After the jewel is found to fit the pivot 
snugly, polish the pivot with diamantine, 
or some good polishing stone. Then be- 
fore passing the job up as finished, see 
if it runs in all positions without losing 
time and motion. Because a watch loses 
time or stops on its back does not neces- 
sarily mean that the cock jewel or pivot 
is bad. The trouble could be caused by 
the foot jewel or pivot just as easily. 
Therefore, I am going to list below some 
of the many things that could cause the 
above mentioned trouble: 

Pitted cap jewel 

Broken balance jewel, cock, or foot 

Hairspring strikes balance arm 

Hairspring strikes stud or balance 
cock 

Either pivot bent or rough. 

These are a few of the more impor- 
tant causes of the watch stopping on 
its back or on its face, or any other po- 
sition. Among the above might also be 
listed the pallet arbor end-shake. How- 
ever, I treated on that in some detail in 
another place. The most common of the 
troubles mentioned above is_ broken 
jewels and bent pivots. 


MONG the more common causes of 
stoppage in position is the hair- 
spring. When the watch stops or when 
the motion slows up in positions, if the 
jewels and pivots are correct, it will 
usually be found that the hairspring is 
causing the trouble. First, see that 
spring does not touch balance arm, and 
see that it does not come in contact with. 
the balance cock or that the surface of: 
the spring does not touch the spring 


(Continued on page 97) ae 
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Returns on 
Gold, Silver 


and Platinum 


Sweep 


and Waste 


Ship your next lot to 


Handy & Harman 


Bridgeport, Conn. 








Service Plants— 
Fulton and Gold Sts., N. Y. 
Providence, R. I. 

















Needle Valves 


For your oxygen line— 


Fit up your benches with Hoke valves 
and save oxygen. Sturdy, economical, 
permanent. 


No. 306, brass, $1.00 each. 
Hoke hose end No. 314, 25c. 


Ask for folder F, telling 
about Hoke outfits for solder- 
ing, melting, etc. 


22 Albany St., New York City 


Co-operating with Jewelers’ Technical 
Advice Co. 





Your dealer or 
Hoke Inc. 
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=| Assay Crucibles and 
Bearing the Dixon Name 


DIXON 


Assay Crucibles 
Wonder Cupels 
Scorifiers 
Muffles 


DIXON-MADE 


There are none better for your metallurgical 
laboratory. DIXON experience in the manufac- 
ture of metallurgical graphite and clay products 
dates back nearly a century. Because of this, 
experience takes the place of guesswork and 
the DIXON name on metallurgical clay and 
graphite goods is your guarantee. 

Let your next order of crucibles, cupels, 
scorifiers, muffles, be DIXON-MADE. Write for 
Booklet No. 77-AA. 


JOSEPH DIXON CRUCIBLE CO. 
Jersey City New Jersey 
Established 1827 
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™*Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 

The Lion Safety Pin Clutch Co. 
20 W. 22nd St., New York 





Pet. May 35, 198 











MODERN TAGS 


Time to re-tag your rings, watches, beads, etc., with 
our new up-to-the-minute tags. 
These beautiful tags are made in paper and celluloid 
in all the popular shades, can be marked with or 
without ink. 
Send for illustrated folder and free samples. 

0 direct or thru your jobber. 


UNIVERSAL TAG CO. 
780 South 18th St. Newark, N. J. 

















ARTHUR T. HAGSTOZ 


T. B. HAGSTOZ & SON 
GOLD, SILVER and PLATINUM 


Refiners and Assayers 


709 Sansom Street, Philadelphia 





Platinum and White Gold Shells 
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SAMUEL STERN 
—aae 


Menufectures Fine Piletinum n 
square. Jewelry—Special Order Werk. Patented U. 8. A 

















Established 1845 
10K Solder for 14K Gold 6K Solder for 10K Gold 


JAMES H. DEDERICK’S SONS, Inc. 


Gold and Silver Sheet and Wire 


Also Silver Solder 


44 GOLD STREET NEW YORK 








PRACTICAL COURSE IN ADJUSTING 


Price $1.50 





JEWELERS PUBLISHING CORPORATION, 
239 West 39th St., New York 
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United States Patents 


Issue of June 18, 1929 


1,717,374. BROOCH CARRYING REMOV- 
ABLE LETTERS OR LIKE FIGURES. 
HENRI DuFrAuU and Victor LE=GARD, Paris, 
France. Filed Jan. 23, 1928. Serial 
248,727, and in France Dec. 10, 1927. 

A brooch comprising a frame which is 
mounted at the back of the surrounding 
decorative part of the brooch, notches at the 
back of said frame, signs formed to freely 
fit into the frame being visible through the 
same, said signs being provided with ex- 

tensions disposed to engage said notches, a 





backing framelike element hinged at said 
frame and disposed to be closed upon the 
back of the signs to fasten the same, a hole 
being bored into said backing element in 
another side than the hinged side, a pin be- 
ing fastened to the frame and disposed to 
engage the hole in the closed position of the 
backing element, and said pin being made of 
a ductile metal to enable it to be slightly 
folded over the backing element for locking 
the same in its closed position. 


1,717,397. VANITY CASE. 
Moran, Waterbury, Conn., 
Scovill Mfg. Co., Waterbury, Conn. 
May 18, 1927. Serial 192,198. 

In a vanity case, the combination of body 
and cover members hinged together, a bead 
defining the rim of the body member and a 
flange on the cover member arranged for 
frictional engagement within the bead, a 


kh 


2 


toilet article in the cover, an annular mem- 
ber held by frictional engagement within the 
flange of the cover and acting to hold the 
toilet article in position, a catch integral 
with the annular member and bent to form 
a _—_: arranged to engage over the bead 
and hold the cover and body in closed posi- 
tion and then bent to form a finger hold, ex- 
tending outwardly from the head and a 
hinge knuckle uniting the body and cover 
opposite the catch. 


JosEePH F. 
assignor to 
Filed 


1,718,113. RING. PHILIP COHEN and 
Morris RossEIn, Brooklyn, N. Y., as- 
signors to Samuel C. Yokelson, New 


York. 
198,804 


A ring, comprising a body having a thick- 
ened portion formed with a rectangular notch 
open at the top and extending from one side 
of the ring to the other and in a direction 
Parallel to the axis of the ring, a pintle car- 


Filed June 14, 1927. Serial 





ried by said thickened portion and extend- 

& across said notch and a book structure 
Pivotally mounted on said pintle and sub- 
stantially filling said notch, said book struc- 

e including a plurality of leaves with one 
leaf acting as a cap, said leaf acting as a 
cap being substantially U-shaped and posi- 
tioned so that the depending legs will cover 
the ends of said notch and the center will 
over the top of the notch. 
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78,758. CLOCK CASE. ApotpH M. Hot- 
STEIN, Syracuse, N. Y. Filed Feb. %, 





1928. Serial 25,302. 
years. 


78,756. CLOCK CASE. ApotpH M. Hor 
STEIN, Syracuse, N. Y. Filed Feb. ‘, 


Term of patent 3% 





1928. Serial 25,298. Term of patent 3% 


years. 
78,754. RING. FREDERICK H. Hitz, Los 
Angeles, Cal., assignor to Monogram 
Shop, a Partnership’ consisting of 





Frederick H. Hill and Cyril Freedman, 
Los Angeles, Cal. Filed March 20, 1929. 
Serial 30,543. Term of patent 14 years. 


United States Trade-Marks 
Issue of June 18, 1929 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
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/PATENN Seceqitec 


hj 


TA DPDART MEN — 
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lala ‘lil 
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Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for under the 10-year “pro- 
viso” are registerable under the -provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 11 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Ser. 282,599. Gmpmex Co., 
Filed April 18, 1929. 

No claim is made to the word “Plate” 

apart from the mark shown in the drawing. 


CORONA 
PLAT Fs 


For Watches, Clocks, and Watchcases, 
Watch Movements and Parts Thereof, Watch 
Crystals, and Watch Springs. 

Claims use since March 21, 1929. 


Ser. 281,853. 


Newark, N. J. 


REuBEN SayrGou, St. Paul, 


Minn. Filed April 4, 1929. 





For Watches. 
Claims use since April 1, 1928. 


Ser. 282,769. Butova WatcuH Co., Inc., New 
York. Filed April 22, 1929. 


The 
Aeronaut 


For Wrist Watches. 
Claims use since Feb. 15, 1928. 


Registrations Not Subject to Opposition 


257,906. (CL Aee 27. HOROLOGICAL IN- 

STRUMENTS). HELBEIN-STONE Co., 
INC., Seine business as Brooks Watch 
Co., New York. Filed May 22, 1928. 
Serial 266,809. 


BROOKS 


For Watches, ea, and Watch 
Movements and Parts of the Same. 
Claims use since about April 30, 1928. 


Trade-Mark Registrations Granted 


257,660. WATCHES. Tue C. H. MBEYLAN 
WatcH Co., Brassus, Switzerland. 
Filed Oct. 28, 1928. Serial 274,165. Pub- 
lished April 9, 1929. 


257,671. FINGER RINGS, PINS, BRACE- 
LETS, SAUTOIRS, PENDANTS, 
BROCHES, BAR PINS, CLASPS, AND 
SIMILAR ARTICLES OF JEWELRY 
FOR PERSONAL WEAR, NOT IN- 
CLUDING WATCHES. Max Krakow, 
Chicago. 

Filed, Aug. 16, 1928. Serial 271,129. Pub- 

lished April 9, 1929, 
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Lhe Lure of the Diamond Fretds 


(Continued from page 27) 


there are many barber shops, outside which the legend 
runs: “Walk in. No waiting.” Bakers is renowned for 
its long shopping street, perhaps the most amazing in 
the world. The buildings are wood and iron, while the 
cobble-strewn roadway has no pavement. 

The restaurants serve excellent meals considering the 
locality and circumstances at prices averaging ls. 6d. 
for breakfast, 2s. for dinner or lunch or grills. At most 
ice cream and fried fish are the chief “catch” lines. A 
remarkable amount of ice cream and mineral water is 
used here. Very little, if any, of the ice cream is made 
either on the diamond fields or in Lichtenburg. Big, 
specially built motor-lorries daily scurry over the 150 
miles between here and Johannesburg with loads of ice 
cream and mineral waters. 


ATER carrying is“mainly carried on with the assist- 

ance of motor-lorries. The large number of these 
operating on the fieldS is explained by the improved meth- 
ods of distribution and the greater demand that has 
arisen. At Treasure Trove, for instance, water engi- 
neers, of the opinion that they had tapped an under- 
ground river, constructed a system by which over 600,- 
000 gal. of water were pumped up daily. This was dis- 
tributed among a series of tanks, from which the lorries 
were supplied. 

Twenty or so pipes arranged around the tanks provided 
points at which the transport riders could pull up and 
fill their three or four tanks. In spite of these pro- 
visions, however, the process of getting water remained 
lohg and tedious. There is a ceaseless flow of traffic 
which it seems absolutely impossible to cope with. 

Order lies beneath the seeming disorder. Those 20 
lines of lorries and wagons move forward steadily 
but also slowly—so slowly that the average rider, eager 
to show a profit, chafes at the inevitable wait. Delay 
means lowered revenue, unavoidable though it may be. 

The other prosperous business man on the diggings is 
the diamond buyer, who in many cases, represents a 
large syndicate. Often, too, he works on his own. His 
greatest asset is his ability to value. The gems in a 
“parcel” are laid out on white paper, and with tweezers 
in hand and glass to eye, he turns them about, the 
trained eye and keen brain soon gleaning sufficient knowl- 
edge for a profitable offer to be made: 

Waste likely to follow cutting must be taken into ac- 
count; and, too, considerations like shape, color, condi- 
tion and number of flaws or spots. The buyer’s judg- 
ment in relation to cutting needs of stones, however, is 
rarely required, except when buying spotted gems. Then 
he must calculate the likely percentage of waste, which 
in a few stones may be more than 50 per cent. The best 
diamond from the cutter’s point of view is the octahed- 
ron, in which very little has to be discarded. 

But this is only one of many conditions determining 
price. After size ranks color. There are so many 
shades of the hues common in diamonds that only the 
trained eye can appraise them at their market value in 
the disconcertingly ready way of the buyer. He is an 
astonishing man altogether. The half dozen or so shades 
of white (which refute one’s previous notion that nothing 
could be whiter than white and inspire thoughts of the 
unique yet finding degrees) have no secrets from him. 
At a glance he can distinguish the equally bewildering 
shades of gray or brown, the blues and yellows, and 
those scores of nondescript hues—the bywater is one— 


<x might very well be considered as either brown or yel- 
ow 

As the parents are always moving from field to field, 
rarely staying more than a few months at any place, 
the children cannot attend school. Many of the poorer 
diggers regard their children as a labor-saving device, 
They have, therefore, often to perform the work for 
which natives are employed by better situated diggers, 

Few of these children wear boots and stockings. 
Their principal food is mealie-meal porridge—“pap,” 
Thus they grow up unfitted for any other sort of life, 
poor little strivers on the edge of civilization. A job 
diggers are fond of giving to little boys is sorting 
through the pebbles wet from the wash. Sifting through 
the whole pile with a metal scraper, they often find 
small stones missed in the wash. More often, however, 
many fruitless days are so spent. 

Little boys invariably lead the long spans of donkeys 
that haul the wagons. The animals are speeded up by 
a native with a long rawhide whip. When he miscalcu- 
lates the flick of this, it frequently lashes the little fel- 
low in front. 

What housing conditions mean on the diggings is best 
explained by mention of the fact that the digger who 
adds a tiny outhouse to his shanty is regarded as an 
insufferable snob. The main run of dwellings on the 
alluvial fields are tin shanties. Many, too, are but 
roughly constructed frames over which sacks, cement 
bags and sheets of tin or iron have been fastened. 


ANY a digger brings wife and three or four chil- 

dren from farmhouses with some luxuries to a 
home consisting of a wagon and sheet or two of tarpaulin. 
In this way, too, crude rooms are built and a modicum of 
privacy assured—but privacy can often be made to bide 
its time when insistence upon it may reduce the chances 
of winning a fortune. , 

Turn this picture over. Now one realizes that for all 
its comforts the farm was not so paying a proposition as 
the diggings. They offer more than the pittance wrested 
from the land. While these fields yield the five or six 
pounds a week now earned by families that formerly 
had to subsist on two, they will remain here. 

It is, of course, folly to say that vanity is so empty a 
thing that we should not grovel to its base charms, hon- 
oring it with gems won so dearly. The South African 
fields, therefore, are in little danger of losing the sup- 
port of those with money to buy the beautiful little 
stones. These fields will exist as long as the gems hold 
out. Therefore, they cannot be abolished, but conditions 
upon them can be improved. The “how”? is a big ques- 
tion requiring a bigger answer. 

Perhaps the most deplorable aspect of diamond dig- 
ging today in South Africa is the changed status of the 
digger. He is not now entitled to the respect due to the 
old digger, who was classed with the now-dead type of 
gold prospector. They were pioneers, doing the rough 
work of civilization. 

The rigid code of honor these men observed is not 
recognized today. An entirely different sort of person 
has appeared. In sweeping statements of this sort one 


must define a class by the majority. The modern dia- 
mond digger is a member of a rapidly deteriorating 80- 
ciety of poor whites, some so by circumstances ang = 
others by breeding—a rabble squabbling over these 4 
highly vrized gems. 

















